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You Can Help Your Country by Selling 
EXTRA ROOMS FOR WAR WORKERS 


—— Like This One Featured in Leading Magazines —— 
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— The Celotex Products in This Room 








Are All Profitable Stock Items for You! 


yy PRODUCTION areas need more living quarters for 
war workers! The government is urging all con- 
cerned to co-operate in meeting this vital need. You, as a 
dealer, are concerned. Celotex Interior Finish Products from 
your stock can enable contractors to finish off unused space 
—make it into comfortable extra rooms—in a short time, 
at small expense. 

Here's how this room is made: Celotex Wainscoting is 
applied direct to short studs. Walls are 16” Celotex Finish 
Plank. Bed base and cabinets are finished in Celotex Hard 


Board. The ceil- 

ing is Celotex Key Joint 

Units. No other decoration is used, 

beyond the actual finish of the Celotex Products. 

These are not critical materials. They are all profitable 
items for you to stock—readily obtainable from your job 
ber. You can help your contractor customers perform 
patriotic service by aiding in the completion of needed 
extra rooms for war workers! 


INSULATING SHEATHING, LATH, INTERIOR FINISHES, ASPHALT 
SHINGLES, SIDING, ROLL ROOFING, HARD BOARDS, ROCK WOOL 
BATTS, BLANKETS, GYPSUM PLASTERS, LATH and WALL BOARDS 


CELOT EX 


CORPORATION 


CHICA G © 


( AMEKICAN LUMBERMAN, Published every other week by The American Lumberman—Established 1873—Office of Publication, 431 South Dearborn 


Street, Chicago, I1L Entered as second-class matter March 28, 


1932, 


at the Post Office at Chicago, Illinois, under the Act of March 8, 1879. 
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Ozan Mills at Delight, Arkansas 
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For Farm Granary Construction 


@Wrvaanm ime 


Ideal for all building uses, Ozan Pine fits in with the Gov- 





OZAN 
Arkansas 


Hardwoods 











A rkansas ernment'’s efforts to have farmers increase their granary space 
Shortleaf to house on-coming harvests. No food must be permitted to 
go to waste. 


100‘: Kiln-Dried 





Ozan Pine, Arkansas Shortleaf at its best, is excellent qual- 

EVERY FOOT ity lumber. Properly seasoned, carefully manufactured, ac- 

KEPT UNDER curately graded, it gives a good account of itself in all struc- 
COVER tural and finishing uses. 











A large part of the lumber produced in the Ozan Mills is 
going for military uses and for defense building. 


BUY 
U.S. WAR BONDS The Ozan organization, fortunate in the holding of large 
and timber reserves and in the operation of modern mills, is proud 
STAMPS to produce this vital war material for America’s needs. 


OZAN LUMBER COMPANY, Prescott, Ark. 
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Sawing Wood Since 189! 


Ozan Mill at Prescott, Ark. 
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CONSERVATION CONTROL PLAN 
to save essential tools, 
time and materials 


fees MEETS WITH 
NATIONWIDE ACCEPTANCE 


Insufiicien 


Clearance 


Throughout the nation, industries of practically 
every type are applying and endorsing the Disston Conservation Control Plan. 


Hundreds of thousands of the Plan’s Instruction Cards—covering 34 different kinds 
of cutting tools—have been distributed. These are the free cards containing information 
on the correct selection, adjustment, use and care of tools...to help save time, 
material and equipment, for maximum war production. 


; ; You can use Disston Conservation Control Cards in your plant 
Disston Plane-Rite 


Combination Saws 
are designed for rip- 


ping, cross-cutting quantity of cards you require and they will be supplied without 
and mitreing... They cut q ) y q ) é PP 

cleanand smooth,speed charge— whether or not you are a user of Disston products. 

work and lower costs. 


to minimize tool breakage, reduce waste, simplify supervision, speed 





output and improve workmanship. Simply request the type and 





Take this Opportunity to cooperate in an important conservation 





program which has met with outstanding success throughout 
American industry. Write today for information and material to 
Henry Disston & Sons, Inc., 625 Tacony, Philadelphia, Pa., U.S. A. 


INFORMATIVE BOOKLET FREE! This booklet describes the Disston 
Conservation Control Plan and contains reproductions of Cards and other 
material ... also an Order Blank for your convenience. Send for it today! 





————— 


**Wisconsin Land & Lumber Co. . 
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Pe econ 


Atlantic’@® 


Sault Ste. Marie 


FINE NORTHERN 


My 


Careful —— Are wena Wisconsin-Michigan Woods 


rned_ that 2 
nq supply of 


rdwoods: Maple Birch 


s of beauty and strenath 


mnoer 
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floorings. Here, too, are fine stocks of Plywood, Lath 
Shingles, Piling, Posts, Poles, Ties. The leading producers 
and distributors listed below can promptly supply you with 
snd distributors listed below are reliable sources of supply 
for Northern Woods. 





tHolt Hardwood Co. . 2... Oconto, Wis. 


Maple, Birch. Beech, Oak Flooring. Strip. Assembled Block, 
Herringbone, Parquetry types; all types Heavy Duty Flooring. 


i ill: Sault Ste. Sales Offices 
Cadillac-Soo Lumber Co. (Maric Mich, ) Grand Rapids, Mich. 
Hard Maple a Specialty. Hemlock, White Pine. 
Facilities for Surfacing, Resawing, ete. 


Northern Hardwoods. 
Modern Dry Kilns. 


“Michigan Pole & Tie Co., (Mis; Newberry... )Newherry, Mich. 


Northern Hardwood Lumber, Old Faithful Hemlock, Northern 
White Cedar Poles. Posts, Shingles, Piling. Soft 6 Hardwood Ties. 


‘Connor Lhr. & Land Co. (ils: Laona. Wis.) Sete Marshfield, Wis. 


K. D. & A. D. Hardwoods, Hemlock, W. Pine—Cedar Shingles, 
Posts, Poles—Laona Rock Maple & Birch Flg.—Dimension stock. 


"Von Platen-Fox Company . . . . tron Mountain, Mich. 


Complete Stocks Northern Hardwoods, Kiln-Dried or Air-Dried: 
Hemlock & Pine. Mills: Iron Mountain—Trout Creek—Mass. 


“Rib Lake Lumber Co. . . . . =... Rib Lake, Wis. 


Northern Hemlock, White Pine, Kiln-Dried Hardwoods, Lath, 
Shingles, Cedar Posts and Poles. 


Hermansville, Mich. 


‘IXL’’ Maple, Birch and Beech Flooring: Northern Hardwoods 
and Softwood Lumber: White Cedar Posts and Shingles. 


“Thunder Lake Lumber Co. . Rhinelander, Wis. 


Air- and Kiln-Dried Northern Hard and Soft Woods 
Mills—Rhinelander and Lemke Spur, Wis. 


Robbins Flooring Company . Rhinelander, Wis. 


Newberry. Mica.—Maple, Birch, panerny Oak, Strip Flooring: 
Block, unit. single slat, parquetry: Heavy Duty Flooring. 


"Roddis Lumber & Veneer Co. . Marshfield & Park Falls, Wis. 


Compl. stk. N. Hdwds., Hemlock, W. Pine, Cedar Prod., Maple, 
Brch. Fig. Hdwd. Ven'r'd Doors. Plywd. Mod. Dry Kiln facil. 


'*Yawkey-Bissell Lumber Co. White Lake, Wis. 


Northern Maple, Birch and Oak Flooring: Kiln Dried Hard- 
woods; Hemlock Lumber and White Pine. 


“|. Stephenson Company . 


“Ideal’’ Maple, Birch, Beech Flooring: 
White Pine, Spruce. Hemlock; Posts, 


Wells, Mich. 


Hardwood Dimension; 
ath, Shingles. 


tMember Maple Flooring Mfrs. Assn. 


“Wm. Bonifas Lumber Co. (orMil's.*taich.) Sales, Neenah, Wis. 


enisco, Mich. 
Northern Hardwoods, White Pine, Cedar Products, Shingles, 
Squares, Lath, Modern Dry Kilns. Expert Millwork. 


“Underwood Veneer Co... . . . Bessemer, Mich. 


Northern Hardwoods, Hemlock, W. Pine at Bessemer, Mich. 
Veneers and Panels at Wausau, Wis. 


“Yawkey-Alexander Lumber Co. . . . . Schofield, Wis. 


Birch, Basswood, Hard Maple, White Pine, all Northern Hard 
and Softwoods—Factory and Yard Stock—air or kiln dried. 


“Goodman Lumber Company... . Goodman, Wis. 


Northern Hardwoods, Hemlock, White Pine, Basswood, Hard- 
wood Dimension. Planing mill. Dry kilns. Rotary cut veneers. 


“Bissell Lumber Industries ..... . 


Northern Hardwoods, Hemlock, White Pine Lumber. Band 
sawn, excellent manufacture, first-class planing mill work. 


“Marathon Paper Mills Company . . . Ironwood, Mich. 


Air Dried or Kiln Dried Ash, AN ‘ta Elm and Maple 


Lumber—also White Cedar Shingles. 
E. M. Holland Lumber Co. . . . Newberry, Mich. 


Sales Office, GRAND RAPIDS—Michigan ‘Qadeeeis Softwoods 

and allied products 

* Oconto Co., Oconto, Wis. “Bay De Noquet Co., Nahma, Mich. 
Sales Office, 817 Railway Excisange, Chicago—White Pine, 
Hemlock, Hardwood Lumber—Shingles, Cedar Products, Lath. 
“Edward Hines Lumber Co... .. . 


Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
woods; White Pine, Spruce and Hemlock. 


i Mills: Grayling & Sales Office 
‘Kerry & Hanson Flooring Co. (Bi2'G.y; mick) cRavuNc, MICH 
Maple, Beech and Birch Flooring—Maple, Beech, Birch, Elm, 
Soft Maple, Basswood, Hemlock, White Pine, 


Copeland Lbr. Co.. . . . . Ontonagon & Atlantic, Mich. 


Sales Office—135 So. LaSalle St., Citenge—mandwecd Lumber, 
Dimension. Dry Kilns and Planer 


*Lake Superior Lumber Corp. . . Ontonagon, Mich. 


Northern Hardwoods, Hemlock, White Pine. 


Modern Dry Kiln facilities. 
*C. M. Christiansen Co. . . . . . . . . Phelps, Wis. 


An outstanding Wisconsin lumber manufacturer—Hardwood, 
White Pine, Hemlock and Cedar Products. 


*Member Northern Hemlock & Hardwood Mfrs. Assn. 
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WSUUATION Keeps Our Boys 








Cooler in Panama...Warmer in Iceland 


Official U. S. Navy Photograph 


Here’s an “Acid” Test of 
KIMSUL’s Efficiency ! 


Vy The latest in military living quarters, Quonset pre-fabricated 
huts like this provide comfortable housing for the U. S. Marines 
in Panama... for soldiers in Iceland. “Comfort-Conditioned”’ 
with KIMSUL* Insulation, these huts protect against blistering 
tropical heat and sub-arctic cold, because KIMSUL is one of the 
most effective barriers of heat and cold known to science. Here’s 
a stiff test for any insulation... but with its thermal conductivity 
of only .27 Btu ‘/hr./sq. ft./deg. F.in. (Peebles) KiIMsuL does 
the job! 

The Quonset huts were insulated with KIMSUL not only because 
of its high thermal properties, but for these equally vital reasons: 
KIMSUL was found to be the easiest and most economical insula- 
tion to transport to far-off destinations, because of its extremely 
light weight . . . because, unlike any other insulation, KIMSUL 
blanket comes compressed to less than one-fifth its installed footage. 
Here’s a KIMSUL feature that’s important to insulation dealers, too. enantio ath cieis tent ae. 
It saves tires, trucks, gas, oil and man-hours in delivery. You can blanket insulation in compressed rolls are easily stored in a 
easily add more than 1,000 sq. ft. of Standard Thick KIMSUL Insu- ise ot lag encima 


convenient to handle. . . so easy to count for any job... and 
lation to a truck already well filled with other materials—thus saahaceinncsnicalaininpesi 


make one truck-trip do the work of two! —<——== KIMBERLY-CLARK CORPORATION 
(Building Insulation Division), Neenah, Wisconsin 
O Send a representative. 
(0 Send copy of FREE booklet “The Comfort-Condi- 
tioned Home”’. 














Find out other reasons why it will pay you to sell 
KIMSUL—the insulation that ““Comfort-Conditions” 
homes from coast to coast. Mail coupon now! 


| i im 
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I 2035 fo 2 a 6 
*KIMSUL (trade-mark) means Kimberly-Clark Insulation 
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WE’VE GOT A JOB TO DO! 


Germany prepared for fifteen years before attacking Poland . . . Japan, eight years before its 
assault on Pearl Harbor. That means the United States declared war with two strikes against 


it! Worse yet, its training period as the arsenalof Democracy was woefully short. 


Today Germany and Japan are winning. Whether they are stopped and defeated depends upon 
America's war production . . . stupendous production that must measure more in the next few 


months than the enemy's did in years. 


That's America's job now. A job with time the crucial essence. A job 
on which men of lumber, with their fellow men of all American industries, 
are concentrating their supreme efforts. Germans and Japanese traded 
butter for guns. Americans are trading business-as-usual for guns, tanks, 
planes and ships. It's a vastly bigger and faster trade than the enemy's. 
It's the only trade that will do America's job. 


It's a colossal job. But—we'll do it! 


FROST LUMBER INDUSTRIES, Inc. 


SHREVEPORT, LOUISIANA 


St. Louis, Mo. New York City 
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ENTINEL of America’s priceless possession, 





LIBERTY, her inspiring figure stands, a 


challenge to the forces of enslavement. 


At whatever cost, she must a/ways stand impregnable, 


that enemy sentinels shall not patrol our streets. 


To keep her torch aflame, America fights. Following 
closely the nation’s swift change from defense to 
offensive, American industry is transforming its 
miracles of mass production into myriads of material 


with which to carry the fight to the enemy. 


Surpassing in magnitude all wars of history, the 


imperative material needs of this one preempt most 





of what industry can produce in essentials. To this, 
lumber is no exception. The extent to which such 
preemption deprives the civilian lumber trade of its 
requirements, is part of that trade’s patriotic 


contribution to Victory. 


Willingly and with enthusiasm then, each lumber 
manufacturer and distributor has enlisted for the 
duration, proud of his opportunity to serve 
production for war . . . pledged to a man, that 


the torch of Liberty shall never cease to flame. 


FORDYCE, ARK. 
O. CROSSETT, ARK. 


- 


Distributors for 


FORDYCE LUMBER COMPANY 


Fordyce. Arkansas 


CROSSETT LUMBER COMPANY 


Crossett, Arkansas 





June 27, 1942 










































































"THIS IS A REAL FIGHT" seis sense 


War that will be won or lost with materials as wellas men. You can't run a war or war anita 


tion without lumber and wood products. With every log that is handled, every piece of lumber 


or sheet of plywood delivered, the industry is taking its poke at the Axis.” 


Panderosa Pane Woodwork MEMBER WESTERN PINE ASSOCIATION MEMBER WOOD FOR VENETIANS ASSOCIATION 
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“PRODUCERS OF WHITE PINE FOR THREE GENERATIONS" 


THE RED RIVER LUMBER COMPANY 


MILL. FACTORIES, GENERAL SALES SALES OFFICES 


360 N. Micuican Ave. 807 Hennepin Ave. 2709 Grand CentRAL TERMINAL 
WESTWOOD, CALIFORNIA CHICAGO MINNEAPOLIS NEW YORK CITY 


j 
DISTRIBUTING YARDS Financiat Center Bioc. Monannock Bunce. Western Paciric. Bios. 


Cuicaco Minnearo.is Los Anceces Reno OAKLAND SAN FRANCISCO . LOS ANGELES TRADE mann 
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Extra Value in properly seasoned oak . . 


Extra Value in freedom from crook ....... 
Extra Value in matching that lays without forcing . 
Extra Value in 90° end joints that stay put . . . 
Extra Value in uniform color and texture .. . 
Extra Value in taking applied finishes ... . 
Extra Value in beauty of the finished floor . . 
Extra Value in owners’ pride and satisfaction . 
These extra values did not just happen. They 
are the achievement of continuous years of 
determined effort to make a better flooring. 
They symbolize Bradley’s purpose to give 
each user the utmost for his investment in fine 7 


flooring. They are the reasons why Bradley 


dealers increase their flooring turn-overs. 


There’s a Bradley representative 
within reach of your telephone. 


BRADLE 


ARK AN S 


June 27, 


CHECKED FROM EVERY ANGLE 


Extra Value in accurate, clean cut machine work . 






















LUMBER COMPANY of Arkansas 


WARREN, A S$ 
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Enough wn Sight and Net tea Late 


By the end of this year military requirements should be pretty well known, and 
production facilities well enough measured so that a gradual lifting of restrictions 
on civilian use of many items may be effected. Present government policy seems 
to be to taper off sharply on construction of new and expanded plant facilities, 
and bend every available resource to the production of ships, tanks, planes, guns, 


munitions and other Army and Navy accessories of war. 


Limitations and restrictions on civilian use of many raw materials and manu- 
factured goods have paved the way for setting production machinery into high 
gear. The volume of war equipment already rolling off the ways has been step- 
ped up greatly with each passing month since December 7, and now may be ex- 
pected to gain momentum at the same astonishing pace that characterized the fac- 


tory construction and conversion program. 


This policy might indicate the possibility of a short war, but there is no justifica- 
tion at present to make such a prediction. Whether the war lasts a long time or not, 
however, has no great bearing at the moment on when a gradual lifting of civilian 
use of materials will begin. Our immediate aim is to catch up the backlog of war 
materiel deficiency we faced in December, and to create a safe surplus stockpile. 
The next six months should tell how fast we can accomplish that aim, and by tell- 


ing it, establish fairly well the size of surplus stockpiles we shall need. 


Based on production performance up to date there is good reason to believe that 
retail lumbermen should keep their organizations intact, and continue to push the 
many possibilities for business open to them throughout the remainder of this 


year, while looking toward an easier condition in lumber and other building mate- 





rials before the midway mark in 1943. 


Publisher. 


LOOKING FOR | 
~ KNOW HOW"? 


HERE IS THE QUICKEST WAY KNOWN TO APPLY 


INTERIOR WALLS AND CEILINGS 


You ought to become familiar now with the dry-built mass 
production methods which are enabling war housing contractors 
to slice weeks from tight construction schedules—save thousands 


of dollars for the U. S. A. 


Wall linings, applied piece-by-piece, take too much time—run 
up costs. Upson Strong-Bilt Panels in full wall size—thick. 
strong, rigid, durable, and crackproof, have opened a whole 
new conception of interior wall lining construction. Simple new 
mass production systems, developed by our architect-engineers, 
speed handling and application. And no wall lining material 
of any kind produces such appealing beauty. 


On scores of projects and in many thousands of small homes, 
both public and privately financed, Strong-Bilt Panels are 
providing the answer to speed and quality specifications. 





> FULL WALL CONSTRUCTION: Giant 
Panels 8° wide, long enough to cover 
entire wall of average room without 
seams or joints. Also available 4’ wide. 


> DRY-BUILT METHOD: No moisture. 
Apply any month of the year. 


> APPLICATION TIME: 40 to 50 man- 
hours for average family unit. Build- 
ing time cut two to three weeks over 
plaster. No cutting, taping, and filling 
of joints—time and money saved. 


® INSULATION VALUE: 31% times 
that of plaster. High resistance to 
transmission of sound. 


P NO NAILS TO COUNTERSINK: 
No filled holes to mar finished sur- 
face. Special Floating Fasteners grip 
panel from rear. 


> REDUCED PAINTING COST: Panels 
pre-sized at factory. Single coat usu- 
ally sufficient. Never more than two. 


Bm FHA ACCEPTED: Liberal terms 
—streamlined for the ‘‘duration.” 


> PRE-FABRICATION: For projects of 
100 units or more, sizes are pre-cut and 
numbered at the factory — ready for 
lifting into place at the site, or in pre- 


fabricating plant. Saves time and waste. 


PHONE, WIRE OR WRITE 





\ssistance and “know how,” resulting from wide project 
experience, has been collected into a booklet which details the 
new methods and pictures the striking beauty of finished 
interiors. It will be sent free upon request. The Upson Company. 
Department 5-E, Lockport, New York. 


STRONG-BIL 


PANELS 
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60,000 war planes by the end of 
1942 will be surpassed by a substantial 
margin. So, we predict, will other 
schedules calculated to make ‘43 the 
black year for the two H’s. 


A cross-circulation kiln, reported 
one of John Turner’s customers, en- 
abled him to take green lumber from 
the stump, season to desired uniform 
moisture content, manufacture and 
place on job all in the space of one 
week, 


Public warehouse space is at pre- 
mium. Canners face storage shortage. 
Elementary wood warehouses are satis- 
Lumber can help. 
Canners can get preference rating un- 
der 1-41, using form PD-200. 


factory. dealers 


Natural resin restrictions {for 
manufacture of house paint, label var- 
nishes, farm equipment finishes have 
been removed by amendment to G.P. 
Order M-168. 


New FHA legislation provides for 
war conversion loans up to $5,000 for 
converting structures into additional 
living accommodations. Job must be 
war production 
Loan terms up to 7 years. 


38 billion feet lumber require- 
ment for 1942 includes 4% billion for 
farm building, 4 billion for warehous- 
ing, 114 billion for public utilities, 11% 
billion for repair and = maintenance. 
Looks like the best part of 11 billion 
leet to go through dealers. 
a ruinous picture. 


in designated area. 


Far from 


OPA is reported using vicinity of 
Capitol to check compliance with ceil- 
ing prices. Said to be demanding re- 
funds from open violators of regula- 
tions, 


Mahogany veneers not subject to 
sales restrictions of Conservation 
Order M-122 are 1/28-inch veneers 
Which do not meet joint Army-Navy 
specifications for aircraft construction. 


Source for retail business is con- 
tractors on government pre jects. Con- 


Amemcanfiumberman 


NAGEMENT 
GUIDE POST 


tractors need to start fast before gov- 
e:nment lumber. shipments begin. 
Initial lumber to get started is being 
bought, and more should be bought 
through retailers. 


L-41 interpretation rules that ma- 
terial taken from a building and again 
used in it without change of ownership, 
is not included in cost, nor is labor cost 
of reincorporating it. 


Priorities Regulation No. 11, 
recently issued, provides for establish- 
ment of definite quantitative limits of 
metal and other scarce materials by 
everyone using more than $5,000 worth 
in one calendar quarter. Includes gov- 
ernment shipyards, arsenals, manufac- 
turers of munitions, airplanes, etc. 


Simplified Practice Regulation 
179-41 affecting structural insulating 
board eliminates 3x8 sheathing board 
as standard size, adds 4x6 building 
board with %, 34 and 1 inch thick- 


nesses as standards. 


Forecasting freight equipment re- 
quirements and availability has been 
initiated by ODT. Large number of 
shippers representing typical cross- 
section asked to turn in monthly esti- 
mate of traffic movement, commodity 
shipped, number and kind of cars 
needed, destination, and if trucks used, 
number and size needed. Will forecast 
from results. 


Lumber produced in Alaska has 
been excepted from GMPR until Au- 
gust 10 under Amendment No. 4 to 
Supplementary Regulation No. 1. 


Maximum rent regulation pro - 
vides that housing accommodations be 
maintained at the minimum level pre- 
vailing on the date of the regulation. 
This means that maintenance and re- 
pairs are to be made on the same type, 
quality and quantity basis as before the 
rent freeze. If substantial decrease in 
standard occurs, Administrator 
order rent reduction. 


may 


Boosting lumber production is 
one of Donald Nelson’s major aims. 
Declared lumber one of nation’s most 
essential war materials. Appointed 
Frederick H. Brundage as Western 
Log and Lumber Administrator ; asked 
woods and mill employees to forego 
summer vacations; requested lumber 
production step-up ; appealed for elimi- 
nation of transportation regulations re- 
stricting lumber production; arranged 
for deferment of skilled woodsmen 
from draft; asked timber and mill 
workers not to leave their jobs; ar- 
ranged for improved methods of grant- 
ing repair and maintenance priorities. 


L-121 extension possibilities appar- 
ently wide open to speculation. Some 
authorities say will be extended. Others 
say something else will take its place. 
Issuance of Amendment No. 1 indi- 
cates possibility of the latter. We 
would like to see something more 
equitable take its place. 


Exemption from backhaul provi- 
sions of ODT truck conservation order 
for lumber haulers has been obtained 
by East Texas motor truckers. ODT 
office said, “If it is impossible for such 
carrier to obtain any other means oi 
transportation and also impossible for 
it to arrange backhaul, this office has 
provided for exemption from the order 
on proper apphcation.” Application 
blanks for exemption were furnished 
by ODT. 


Balsa wood placed under import 
control by amendment to General Im- 
ports Order M-63. May not now be 
imported except for certain govern- 
mental agencies or with express per- 
mission of WPB. 


Preference ratings, no matter 
how assigned, may be applied or ex- 
tended by a single form of certifica- 
tion, stating merely that purchaser 
certified to seller and to WPB that he 
is entitled to use of ratings indicated 
on his purchase order in accordance 
with terms of PR No. 3. Effective 


July 1. 
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The West Coast, of course, lies 


nearer Pearl Harbor than any other 
part of continental United States, so 
when December 7th arrived, bringing 
war on its wings, the retail lumber 
dealer was perhaps the first man on a 
hundred Main Streets in that many 
cities and towns along the Pacific slope 
to feel its impact in terms of customer 
demand. And he rose to the occasion 
and did a pretty good job of it, if the 
Gillon Lumber Company of San Fran- 
cisco Is any criterion. 

The tie-in is at once definite and 
intimate, as it involved, and still in- 
volves, the safety of some 700,000 citi- 
zens. The immediate hook-up between 
the war and customer demand was the 
call for blackout material, both paper 
and plywood; and the customers got 
it, as Owner-Manager R. E. Byard 
had foreseen just such contingency im- 
mediately following the declaration of 
war. During the first week after Pearl 
Harbor, the firm sold five carloads of 
blackout paper; and when their stock 
was exhausted, though more was being 


‘tushed in, they sold building paper as 
substitute material. 

\t the height of the demand, cus- 
tomers lined up out through the door 
and half way to the corner. Inside, 
two extra clerks worked at nothing 
but measuring and cutting paper and 


ringing up sales ranging from 20 to 200 
square feet. After the first few days 
of this, demand turned to more sub- 
stantial home installations, when cus- 
tomers called for plywood; and three 
solid carloads of this material melted 
like snow under an April sun. To date, 
Gillon has sold 17 carloads of black- 
out paper and plywood. 

The paper, of course, was sold by 
the yard, the householder cutting it to 
fit his requirements ; and as it was sold, 
the clerks informed the buyers how to 
apply it most effectively. Plywood 
went by the sheet, in sizes most nearly 
meeting the individual needs: realizing 
the difficulties in making close fits in 
plywood, due mainly to customers’ in- 
accurate measurements of various 
openings, the Gillon people only sold 
this material, referring the buyers to a 
near-by shop where plywood fitting is 
a specialty. 

With the growing realization of the 
imminence of air-borne warfare and 
the urging by Civilian Defense author- 
ities that every householder provide 
implements and materials for fighting 
incendiary bombs as well as effecting a 
complete blackout of his home, there 
soon sprang up an urgent call for in- 
cendiary bomb-extinguishing gear. In 
line with recommendations approved 
by wartime fire fighting experts, this 


Incendiary bomb fighting material (officially approved items 
shown at left) formed a large part of the demand that arose 
on the Pacific Coast after the Pearl Harbor incident. Seven- 
teen carloads of blackout paper and plywood also have 
been sold by the Gillon Lumber Company since Dec. 7. 
What lumber dealers can expect if war strikes inland is told 
in this article 


LUMBER DEALER'S 
ROLE 
In a COMBAT ZONE 


gear took the form of 12-quart buckets, 
garden hose, goggles, gloves, ladders, 
4" rope, long-handled, square-point 
shovels, hoes, stirrup pumps, or small 
hand spray pumps with 30 feet of hose 
and a fine-spray nozzle—and sand, ab- 
solutely dry sand. Of the last named, 
Byard has sold “many tons,” dispensed 
in 100-pound sacks ; of the other items, 
he has disposed of several thousands of 
dollars’ worth. 

The Gillon people appreciate the 
present emergency is no time for show- 
manship—least of all, for encouraging 
“panic” purchasing—yet they feel they 
are performing a distinct service by 
showing such merchandise. Accord- 
ingly, one section of the store is given 
over to an array of every approved 
article needed to combat incendiary 
bombs most effectively : it includes even 
half-bucket packages of sand, put up 
in cardboard containers retailing for 
35 cents. This is a convenient and in- 
expensive size, at the same time it 
doesn’t tie up a metallic bucket which 
might be needed elsewhere in an 
emergency; in short, it’s a form of 
ready-at-hand storage only. 

Another timely display featured in 
the Gillon showroom is a stock of at- 
tractively presented tools for this year's 
more-than-ever popular home garden 
patch, whether it’s the pint-size plot of 











the city dwelling or a quarter acre on 
a suburban estate. “You’d be. sur- 
prised,” says Mr. Byard, “how this 
\ictory garden idea has caught the 
popular fancy. Our line has always 
enbraced garden tools, but I’ve never 


LUMBER DEALER’S ROLE | 
IN A COMBAT ZONE | 


The Pacific coast from 
British Columbia to the Mex- 
ican line, reaching inland for 
150 miles, has been declared 
by the Army as a Combat 
Zone. 


Who can say it won't ex- 
tend progressively eastward? 
or start on the East coast and 
work inland?—or even spot 
the country at the most vital 
industrial areas? As a poten- 
tial target, Detroit has al- 
ready been discussed in the 
pages of a magazine of 5,000,- 
000 circulation. 

For the purpose of this 
article, the thunder-head of 
war with all its implications, 
actual and psychological, has 


“ts, wrought violent changes in 
TS, the business of those retail 
int lumber dealers located in the 
iall so-called “hot spots.” 
a No bombs have fallen in 
tb- San Francisco yet, but the 
ed, city has undergone several 
ed blackouts, as have numerous 
- other cities along the West 
” coast. It is with the idea of 
showing how a retail lumber 
he dealer in this area proves his 
ail service to the community in 
ng a real emergency, that this 
cy article is presented. Of par- 
by ticular interest to the trade is 
d- the detailing of this firm’s 
“ method of meeting what was 
ed in effect an overnight de- 
ry mand for goods alien to the 
" shelves of any American 
7 dealer less than a year ago, 
- but which today qualify the 
oil retail lumber store as_ the 
: natural outlet. 
h 
in 


known a time when so many office 
n workers and business men were so 
deeply interested in gardening—I mean 
vegetable in addition to flower garden- 
n Ing.” 


Blackout, bomb-fighting and Victory 
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Above, are items now selling for working Pacific Coast "Victory Gardens’; 

just below are numerous tools urgently needed by householders working their 

homes over to suit blackout conditions and to provide home interests now 

that pleasure travel and trips are out of the question. At bottom: customers 

selecting paint, possibly with an eye to decorating a blackout room in the 
basement 
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have not only 
Gillon but 
have created a substantial number of 
nen and women, too, 
had set foot in a 
lumber yard until they hurried in to 
hll their blackout needs or to buy a 
stirrup pump. 
repeatedly. 
The same thing may be said of Gil- 
lon’s display of small items whose va- 


garden equipment 


brought spot business to 
new customers 


who never before 


They have come back 


riety is exceeded only by the larger 
five-and-ten-cent stores. In charge is 
an experienced hardware man, one 
skilled in the ways of assisting the cus- 
tomer and showing merchandise in a 
orderly, attractive manner. 
Flourescent lighting—and plenty of it 

aids materially in the display of these 
many hundreds of items. ... The 
sporting goods angle has at least one 
outlet in this establishment — Ping- 
Pong tables. Last year they sold 300 


clean, 


sets. Now they’re selling nets, balls 
and rackets, too. Mr. Byard finds this 
a valuable outlet affording a three-way 
profit: there’s a satisfactory margin in 
the goods themselves; their sale brings 
in new customers: and in some cases 
sales have led to more business 
in the shape of material for converting 
basement into 


such 


waste attic or space 


si7 
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There's a two-fold 


advantage in 
handling all this material, which in- 
cludes paint, as front store sales are 
both 


business-getters and business- 
keepers. Individually, they are modest, 
over-the-counter transactions almost 
exclusively with the home-owner, and 
better than 75 per cent are for spot 
cash; collectively, this sort of business 
accounts for half of Gillon’s annual vol- 
ume. The average mark-up of such 
goods, including paint, is 50 per cent: 
this amply takes care of the general 
overhead as well as that proportion of 
the clerks’ salaries chargeable to the 
front store. These men, incidentally, 
take care of lumber orders as well. 


The lumber dealer, believes Mr. 
Byard, is necessarily doing more busi- 


ness with the Government right along, 
and he doesn’t mean million-board-feet 
orders, either. Strangely enough, this 
business often entails material that he 
doesn't stock regularly: for example, 
not long ago the Navy needed a thou- 
sand yards of duck; Mr. Byard found 
it and delivered it, with a 10 per cent 
margin. Furthermore, he has special- 
ized of late on locating and delivering 
extra-rush emergency materials that 


both Army and Navy purchasing offi- 
cers couldn’t obtain immediately other- 
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wise. Mr. Byard knows the trade mar- 
ket and the specialty market as well; 
it’s this familiarity with “out market” 
stuff that has gained him the confidence 
of purchasing officers, with the obvious 
result that he is getting their business. 
More than that, he has earned a repu- 
tation for on-the-minute delivery. Gil- 
lon’s contacts with supply officers of 
both branches of the armed. service 
have meant something else, too: truck 
tire replacements ! 

The slogan “Repair for Defense’’ is 
more than just a catch-line with the 
Gillon Lumber Co. They push it con- 
tinuously. Today, with the many re- 
strictions in force and no large jobs in 
prospect, they’ve gone after the $500- 
ceiling business, which entails no prio- 
rities, and they find it offers a fertile 
field. They readily admit it’s small bus- 
iness, yet when they lump this, their 
small goods sales and the business with 
the Army and Navy, it adds up to their 
volume of pre-priority days. 

Mr. Byard has no illusions as to 
business being ‘‘as usual,” but like 
many other lumber dealers throughout 
the land, the Gillon Lumber Company 
is furnishing much of the sinews of 
this war—sinews of war for the hot 
spots both at home and abroad. 





Above, left: plywood stock carried in a wide variety of 

widths and Jengths; above, right, getting out an emer- 

gency order for the Army; at left, store front; below, 
company's sales slogan sign 
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The $3000 commercial remod- 
eling shown at left was the 
outgrowth of war expansion. 
This motorcycle shop repairs 
motorcycles used at a nearby 
Army air field — and may yet 
install machinery to make small 
shell cases for the Army 


Practical Packages That 
Sustain Sales Volume 


At left and below, five repair, mainte- 
nance or remodeling packages one 
dealer is selling successfully under L-4! 














Rowboats—$35 each, sold to nearby resorts 


Instead of package selling, finding 
packages to sell is the current mode of 
doing business if the Kendall Lumber 
& Coal Company, Kendallville, Indi- 
ana, is representative of dealer methods 
in towns of 5,000. 

Without beginning to exhaust his 
customer list, Mr. Newkirk, manager 
of the Kendall Lumber & Coal Com- 
pany, was able to exhibit a one-room 
addition on a house, built at a cost of 
$380; a residing job at $487; a base- 
ment job including a cement wall and 
floor valued roughly at $200; a 
screened porch job at $30; a number 
of rowboats sold to local resorts at $35 
apiece ; a canopy installed over a house 
entrance and sold at $38—an item by 
the way that the Kendall Lumber & 
Coal Company is prefabricating to be 


Residing Job—-$487 
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HOUSE TO HOUSE SELLING 


The Davis brothers, Ivor V. and James G., owners of the Davis 
Coal & Supply Co., New Castle, Pa., have long been advocates of 
house-to-house canvassing when developing new repair, maintenance 
und remodeling business. But since the war their efforts in this direc- 
tion have received new stimulation from the need to house families 
moving in to man two new industries. . 

Believing that old homes are ideal defense housing possibilities, 
the Davis Coal & Supply Co. are creating new apartments, where the 
owners do not need all the rooms, and in this way they believe they 
are saving much of the time, labor and money that would have to be 
spent building defense houses, and also eliminating houses that after 
the war would tend to stand idle and devalue neighborhoods. 

Three outside salesmen, James G. Davis, Bill Davis. and William 
Trick, conduct the cold canvass that is paying big dividends to the 
company as well as saving valuable materials. No section of the town 





Top, left, William Davis and James Johns; top, right, shingle display; 
left, above, Bill Trick and Mina Waldman; and right, above, James 
Davis, Mina Waldman, and Ivor Davis 


is best, they state, and rich, poor and middle classes are solicited for 
roofing, siding, remodeling and repair work. In sections where jobs 
are sold, and while the materials are being applied, a more intensive 
canvass is conducted, for prospects can then be shown the actual 
application of materials most easily. 

Advertising is carried on by newspaper, by letter, direct mail, use 
of manufaturers’ folders, and by telephone. Manufacturers’ agents 
and factory representatives are utilized to explain technical features 
to prospects and to bring them through as customers. The Davises 
have a rigid rule that salesmen making personal contacts call after 
seven p.m. when both the husband and wife are home, for then there 
is a better chance of closing the sale. 

Under these methods they state that business this year has increased 
over the corresponding months of 1941, and unless the Government 
is forced to limit repair materials, business, they believe, will continue 
upward steadily. 

















June 27, 1942 


sold as a stock item to homeowners 
throughout the town. Nor did these 
specific examples begin to tell the story, 
for in addition to approximately 200 
hog-house sales, Mr. Newkirk reported 
that he had considerable business in 
building boat piers, in cottage repair 
business, in sales of insulation board 
for repairs, as well as many sales of 
screens in sizes which he had made up 
and sold. 

Of particular interest because it 
comes under the head of “Commercial 
Remodeling” which under 1-41 can he 
accomplished up to $5,000, was the re- 
modeling of a motorcycle shop, a job 
which ran up to approximately $3,000. 
The owner of this shop had started in 
business last year, and during that time 
sold 56 new motorcycles and 112 used 
motorcycles and $14,000 worth of 
parts. During the first six months of 
this year, however, he actually did 
more business and in addition obtained 
a contract to repair the military motor- 
evcles used by an Army air field near- 
by. On top of this, the owner of the 
motorcycle business plans to add an- 
other room on the back of his now 
remodeled store to install machinery to 
make small shell cases for the \rmy. 
Needless to say, the Kendall Lumber & 
Coal Company will have the first op- 
portunity to work on that addition also. 

FE. O. Burkholder, manager of the 
Lakeville Lumber & Coal Company, 
Lakeville, Indiana, a town of some 500 
population, reports that in addition to 
a large increase in the business of sell- 
ing chicken coops (which represents 
about 75 percent of his sales this year ) 
he has been selling a chicken brooder 
which ordinarily sells at $125 for $312 
by properly finishing it to withstand 
the winter rigors. 

This 12x14-foot chicken brooder is 
made with one-half inch insulation 
board and two-inches rock-wool bat, 
and is delivered painted with three 
coats inside and outside. The roof is 
a built-up roof made of felt and tar. 

In one instance he sold a 16x36-foot 
chicken house ordinarily selling for 
about $400, but with the addition o! a 
ventilating system, rock-wool insula- 
tion, plus 25/32-inch black insulating 
board, this particular chicken house 
sold for $800. Of course, such a 
chicken house is perfectly permissil!e 
under the farm clause of L-41. 

Not content with this display of busi- 
ness acumen, Mr. Burkholder has con- 
tinued to sell kitchen cabinets and 
remodeled kitchen jobs in spite of the 
fact that the plumbing restrictions 
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make it difficult to obtain sinks and 


war is over and new sinks can be ob- 














Crs 
ese other metal accessories. Mr. Burk- tained, there will be no major difficulty 
ry, holder, however, does not allow this — in installing new plumbing at that time. 
000) to stand in his way and merely uses On page 23 there are three photo- 
ted the old sink which has already been 
in installed, continuing to do one of two 
air things: either he places cabinet base 
urd units beside the sink, or if necessary, 
of juilds a work-top around the sink. 
up Illustrations of both of these methods 
are carried on the next page. 
it In one home, the cupboard cabinet 
‘al installation ran to $130, and in another, 
he an old farm.house, it ran to $140. 
re- In remodeling that old farm home, 
- «1 stair installation ran to $180 and a Fireplace—$110 
hes priority number for their installation. 
il Likewise, the cabinets, work-top and 
ol base surrounding the range work- 
of : . center can be installed without entail- 
lid Picket Fence—Drawing Card ing the use of restricted materials. 
‘all - Photo at top of page 23 shows a cab- 
“ graphs showing this type of installa- inet installation in a corner over the 
au tion. Obviously, the base cabinet sink which is merely another illustra- 
* work-top and upper cabinets surround- tion of a method to get around the lack 
a ing the refrigerator unit shown need no — of plumbing when making kitchen in- 
IW 
to 
- ADVERTISING WAR TIME SERVICE 
Two Colorado retail lumber firms recently tied their business in 
p with the war effort by means of large advertisements in the Colorado 
% Springs newspapers. One of the firms—Collier Lumber company 
, Stair Installation—$180 oe 
: es K. Uncle Sam. sae pei who we are, where we are, or what 
. ; our business, we are ‘in the army now. 
hreplace $110. Mr. Burkholder ‘a “We have ‘cubleed? for the plea It will be our task to meet 
a ity. wp yep naan = as near as possible, the demands of Home Owners in carrying “an 
th re — — — reesei the government’s policy—to maintain well what you have—repair 
r ) nance, repait and remodeling worth- eedl tail toe dite ot bn? . 
“ pi are to be found and can be in Newton Lumber company, quipped in its 4-column advertise- 
nd In line with the kitchen remodeling “Let's Pull Together. ‘Of V We Sing. .” 
problem, there are at least two ap- “V—the symbol of Victory over the German Vultures and the Jap 
= proaches that appear to solve this par- Vandals—also stands for Vim, Vigor and the old Vitality. Like every- 
“ ticular phase of the business. one else we are Victims of priorities on Virtual necessities for Vital 
Mm M hile d -alers have long been famil- defense, but we are Virile enough not to be Vanquished while there 
“e ar with the ( “*¥RF, L-type and indi- is still a Variety of building products available for Valid repairs on 
is vidual-center type kitchens, it has been Venerable houses to put them in Current Vogue. 
indicated that. ca’ A dealers are not “For Instance: Have you Considered—the Virtues of Vacant Attic 
- going after this business because they space. The Voids of your roof Valleys. Venetian blinds for rooms 
ipa have overlooked the possibility of in- with a View. Wood Veneer panelling or knotty pine. An enclosed 
a stallations designed for each ot the Veranda. Attic Ventilation and Insulation. Variation in room decor- 
“l three major work centers in a kitchen ation. Visible means of attractive exterior painting. Vigil against 
1S (the storage and preparation of food leaky cellar walls. Vulnerability of shingles to Vagrant Winds. 
7" rieeark. cooking and serving center; Vibrations of worn out floors—Lay our Bruce prefinished floors— 
$ cleaning up center), which can be in- they’re VelVet. Voids in steps, stairs and sidewalks. Vantage of extra 
. stalled without reference to the plumb- closet space. Vamp your kitchen—new cabinets, cupboards, and 
ing or installed by moving the plumb- SN onsiilieas aaah. . 
ing and keeping the existing sink and “What's Your Verdict? Don’t be Vexed! Phone Main 62 or 3319. 
still provide a much improved and more Materials will Vamose With Verve and Velocity Via Newton’s—Lum- 
i beautiful kitchen than existed before. bering Along Since 1872.” 
he One of the advantages of this type of ” 
ns installation is the fact that after the 






























































stallations. 
\s has been outlined many times be- 
fore, an efficient kitchen installation 


entails the placing of the three work 


units so that the sink unit is located 
between the refrigerator and range cen- 
ters, and each work center should be 
completely organized with storage cab- 


inets and work surfaces. In consider- 








ing the possibility. of utilizing this 
method of attacking kitchen remodeling 
from the standpoint of each individual 
work center, due consideration must be 
given to the relationship between the 
work centers themselves. An added 
advantage of the system, however, lies 
in the fact that a complete installation 
can be made around the refrigerator 
if that is all the customer can afford 
or all that the present restrictions will 
allow, while at a later date, a similar 
installation can be made around the 
range work center, and both of these 
without any 
reference to new plumbing. 


could be accomplished 


Likewise, in operating on this plan, 
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Left: one dealer's method of construct- 
ing a work-top around an old sink, the 
linoleum is yet to be added; below, 


placing cabinets above and beside a sink 





it allows the dealer to carry a_ stock 
of cabinets because such a plan entails 
only some 16 or 18 type units for a 
complete kitchen installation. From 
these units almost any type of kitchen 
can be created. Having the units on 
hand and in stock allows a dealer to 
solicit business with more assurance 
because the moment an order is sold, 
he can begin to make delivery and work 
out a system whereby his carpenters 
or contractors handle kitchens on a 
regular work schedule. 

It has been found that approximately 
89 percent of — the 
kitchens can be accomplished without 


remodeling — ol 


any change to new plumbing. Further 
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more, in operating along the sales plan 
just outlined, the selling of kitchen 
cabinets does not require the skill and 
planning of specially trained men. This 
part of the work can all be done by 


the dealer or by one of his salesmen 
who specializes in this type of contact. 

(Ine great help in® selling kitchen 
cabinets can be utilized in selling stock 
units if the lumber dealer makes use 
of half round and quarter round shelves 
which can be either made in his shop 
or purchased from manufacturers to be 
toc-nailed into the niches created by the 
end of the cabinet and the wall. These 
nick-knack shelves not only beautify 
the kitchen and please the housewife, 
but enable small units to fit into cor- 
ners where ordinarily a large one or a 
specially built unit would have to be 
placed. 

Kitchen remodeling appears to be 
one of the major possibilities at this 
time, and it is indicated that a sink 
that will not be touched by priorities 
may soon be available for lumber deal- 
ers to use in complete kitchen remodel- 
ing. 

One of the most interesting package 
sales possibilities recently came to light 
when one dealer told how a series of 
newspaper ads had sold $10,000 worth 





Pictures on this 
page illustrate 
methods of in- 
stalling cabinets 
around each 
kitchen '"'work- 
station" without 


23 





using new 
plumbing, sinks, 
or equipment. 
Photos provided 
by Mutschler 
Brothers Com- 


pany 





of picket fence and $15,000 worth of 
combination-doors for five of their 
stores in 1942. 

This particular company carries on 
their advertising program consistently 
for 52 weeks in the year. They allo- 
cate one-half to one percent of their 
total sales and spend that much money 
each year principally on newspaper ad- 
vertising. They also carry on a direct 
mail campaign, usually advertising spe- 





cialties or timely items, and they state 








that particularly at this time because 
of the dearth of homebuilding they 
are emphasizing this program. 

All of which points up the single 
idea that the best merchandisers in the 
business today are apparently seeking 
out small packages that can be sold to 
many ultimate consumers, and_ that 
they are then proceeding along estab- 
lished merchandising lines to create the 
necessary sales to take up the slack 
created by curtailed housebuilding. 
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For the first time in history, the war 
has brought home the fact that it is not 
only a patriotic duty to sell insulation, 
hut it is essential to the war effort that 
homes be insulated. 

Insulation of homes. contributes 
directly to the war effort in two ways: 
(1) inasmuch as properly insulated 
homes use less fuel, there is more fuel 
left for industrial use, and in industry, 
fuel is translated into power; (2) the 
second contribution to the war effort 

‘made by insulation is found in the con- 
servation of transportation, chiefly rail- 
road transportation, for the less fuel 
used by homeowners during the cold 
months, the less fuel railroads have to 
haul to the small out-of-the-way towns. 

Openly recognizing the relation of 














yune 27, 1942 


insulation to the fuel conservation pro- 
gram, the National Research Council 
of Canada, and National Housing Ad- 
ministration Department of Finance in 
Ottawa, issued document NRC-1055 
on the subject of house insulation in 


its relation to Canada’s effort. 
Excerpts follow : 

“The activity of the whole country 
and of every individual in the country 
should be aimed either directly or in- 
directly at increasing the capacity of 
the country to wage total war. Canada 
is rapidly approaching that stage where 
all consumption of consumers’ goods 
and all uses of capital goods which are 
not directly related to the national 
effort must be eliminated. Under such 
conditions, there will be no place in 
Canada for waste. 

“Considering just one aspect of our 
economy, how many people realize that 
to live in an uninsulated house is to 
waste precious fuel. In order to keep 
warm, they may be utilizing 50 percent 
more fuel than is necessary, simply be- 
cause through ignorance or neglect 
their houses are improperly insulated. 

“It is obvious therefore, that from 
a National standpoint there can be no 
justification for uninsulated houses; 
for the individual it is folly to live in 
an uninsulated house. The initial out- 
lay on insulation is soon recovered 
since the annual saving in the fuel bill 
will compensate for this expenditure 
in a few years. 

“It would be possible to construct a 
wall of ordinary building materials 
which would keep the heat loss at a 
reasonable figure, but such a_ wall 
would have to be so fixed that its cost 
would be prohibitive. So, instead it is 
much cheaper to use these materials 
(lumber, brick, etc.) to build a wall 
satisfying the structural requirements, 
and to provide sufficient resistance to 
heat flow by the addition of one of the 
cheaper materials (insulation) which 
have been put on the market for this 
purpose. 


War 


“From a study which was recently 
made on 200 average houses of wood 
frame construction, which were unin- 
sulated and without ‘either weather- 
stripping or storm-windows and doors, 
it was found that 16.2 percent of the 
heat was lost through the roof ; 27 per- 
cent through the walls, 25.8 percent 
through the glass; 24.6 percent by air 
infiltration, 4.3 percent through the 
door, 2.1 percent through other sources 
including the floor. It is immediately 
evident that the important factors to 
be attacked in order to reduce heat loss 
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are—the walls, roof, windows and air 
infiltration. 

“When the walls of these houses 
were insulated with two inches of in- 
sulating material, the heat loss was 
reduced 17.4 percent while the addition 
of two inches to the second floor ceiling 
gave a further reduction of 13.3 per- 
cent. This is a very appreciable saving, 
and when it is combined with the added 
comfort and convenience of an easily 
heated house, it is difficult to see how 
any person would ever consider living 
in a house that was not insulated. 
Now, that coal and oil are in the cate- 
gory of essential war materials, the 
waste of fuel in such a manner is more 
serious. 

“In the preceding section, the effect 
of insulating the houses with two inches 
of an insulating material has been con- 
sidered. It has been found that for 
the climate prevailing in most of Can- 
ada, this represents the least thickness 
which may be used economically. It 
was found that the sum of the yearly 
cost of fuel plus the fixed charge for 
insulation is at a minimum for the 
thickness of about two inches. 

“A citizen in insulating his house is 
not only helping himself but is per- 
forming a patriotic duty.” 


Selling Insulation Is Civic Duty 


Inasmuch as our own Government 
has made a considerable plea for citi- 
zens to conserve fuels of all kinds, it 
is interesting to find that the efforts 
of another country which has been at 
war longer than ours, has led them to 
forcefully advocate the installation of 
insulation in private homes. While 
Canadian winter weather may on the 
whole be more severe than the general 
climate of the United States, neverthe- 
less, there are large areas where lum- 
ber dealers should consider the sale of 
insulation a part of their civic war 
duty. 

Recognizing the effect fuel consump- 
tion during the winter will have upon 
our transportation facilities, the coal 
dealers in the Missouri Valley area in 
Kansas City, St. Joseph, Oklahoma 
City, Salina, and Topeka, Omaha and 
Lincoln, have conducted a campaign 
to sell their coal during the warm 
weather. For the last three weeks of 
May, they used every means at their 
disposal to tell customers that the only 
way they could be sure of having coal 
next winter was to buy it at once. 

As a result, the lumber yards and 
other dealers are having their biggest 
early summer volume in history. Many 
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of the lumber yards finding their mer- 
chandising in certain building fields re- 
stricted, have turned their sales and 
delivery staff to the selling of coal. 


Possibility of 'Heatless Mondays” 

Many of the dealers called on their 
customers or wrote them strongly ad- 
vising the purchase of coal, and gave 
the actual facts that have come out of 
Washington, D. C.; these are—that 
there may be a serious transportation, 
truck delivery, and labor shortage 
problem this winter similar to that of 
the winter of 1918 when many districts 
went through such experiences as 
“Heatless Mondays.” Also the Gov- 
ernment has warned that the situation 
may be bad enough this winter in cer- 
tain areas to require some form of coal 
rationing. Heavily used as a selling 
point is Price Administrator Hender- 
son’s statement that “The buy coal now 
drive—in which many dealers are co- 
operating by offering deliveries now— 
may develop into a now or never ap- 
peal—transportation facilities are now 
available, but by next fall will be taxed 
to capacity hauling war shipments.” 

In Kansas City it was stated that if 
all the coal dealers in town started the 
burning season with their storage bins 
filled, and customers’ bins empty, an 
ordinary cold spell would cause a coal 
famine in two weeks. Coal must be 
moved into the customers’ bins now in 
order for dealers to reorder coal at 
once, and thus keep the coal users sup- 
plied. 

It is evident that with the war in- 
creasing the need for fuel, there is 
every probability of a coal shortage 
which, even if temporary, would be 
possibly fatal to numbers of citizens in a 
given community. It is likewise obvi- 
ous that transportation will be more 
and more utilized to move war prod- 
ucts rather than civilian commodities. 
With this in mind, it becomes the 
double-barrel duty of lumber dealers to 
sell insulation, roofing and residing 
wherever needed, to sell materials to 
enlarge coal bins wherever possible and 
to push the idea of having coal deliv- 
ered to the consumer at once rather 
than to wait for the first snow flurry. 

Inasmuch as repairs, maintenance 
and such minor remodeling as would 
be entailed in such a program is un- 
restricted, it appears that dealers whose 
trade is chiefly in towns will find a 
ready acceptance of their activities if 
they approach the subject of fuel con- 
servation (through insulation and 
sound construction) from the stand- 
point of directly aiding the war effort. 
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Analysis 


In addition to National policy in the 
making, (See Washington Calendar, 
ages 28 and 29) there are other more 
immediate factors that have a bearing 
upon the future of the lumber indus- 
try, particularly in relation to the re- 
tailer's position, 

The first is probable demand_ for 
lumber, as that demand appears now ; 
including especially the purchases to 
he made by the government. So long 
as public buying is heavy, in relation to 
production, retailers must expect that 
vetting stock will be difficult and that 
Public 
purchases will, of course, be influenced 
by public policy in the making; but 
some tentative figures are available. 

The National Manutfac- 
Association down the 


retail sales will be regulated. 


Lumber 
turers breaks 
1942 demand for lumber in this way: 
Feet 

War and Navy Depart- 
ment construction... 12,000,000,000 
7 OOO.000,000 
arm construction 5 000,000,000 
residential +.400,000,000 
Factory construction... — 3,400,.000,000 
3.100.000.000 


Boxes and crates..... 
Defense 


Railroad construction... 
Building repairs and 
1.600.000 000 


1942 demand 


i ij) la 
Other items bring total 
388.700.000.000 feet. 
While not at liberty to disclose the 
source of the information for the ex- 
act figures, this journal has been in- 
formed that during the 


Army purchases of lumber, 


next six 
months 
month by month, will stand at a fig- 
ure equal to the largest purchase made 
by the Army in any one month up to 
the present time. This may put actual 


NLMA 


However, using those esti- 


demand for the year above 
estimates. 
nates as a base, it is important to note 
that current production is about 8&6 
percent of demand. 

“There are two ways,” says Dr. 
Wilson Compton, “to meet that situa- 
tion: On the one hand to drive for 
increased production, and on the other 
hand to ask less urgent defense, civil- 
lan and farm uses of lumber to stand 
aside temporarily. Both these methods 
are being employed.” 

It is not probable that production 
will overtake these huge figures. In 


fact there is reason to expect that in 


of Dealer’s Position 
for Next Six Months 


fields demand will increase. 
Many proposals are being put forward 
to use wood in place of critical metals. 
One is the building of Army trans- 
port truck bodies of wood. 


certain 


This pro- 
ject is under way and will use an esti- 
mated 350,000,000 feet of lumber. 
mostly hardwoods, per vear. 

But in one respect lumber holds a 
special position as compared with other 
retail commodities. Differences in gov- 
ernment policy can shift the date of re- 
lief by some months, one way or the 
other. But in a sense the war pur- 
chase of lumber is self-limiting. 

The 


need 


government will continue to 
cloth for uniforms, steel for 
weapons, aluminum for planes, food 
for soldiers and allies; will need these 
supplies as long as the war lasts. War 
housing, however, once built, will 
serve for the duration. So will can- 
tonments. So will the change-over of 
plants from civil to military produc- 
tion, : 

The government will continue buy- 
ing large quantities of lumber; for 
repairs and replacements, for boxing 
and crating, for a hundred other pur- 
poses. But when housing, cantonment 
and factory construction is done, it is 
done. 

Those best informed tell us the high 
point of public lumber purchases will 
he passed about the end of this year; 
a little earlier if the big production 
program begins leveling off now, a 
little later if the any-cost production 
advocates prevail. So with due cau- 
tion it may be said there is a strong 
probability that when the 1943 build- 
ing season opens, retailers will be in 
an improved position so far as lumber 
stocks are concerned. 

Retailers will still operate under 
limitations on critical metals and the 
like. But thoughtful leaders of the 
industry are saying that dealers who 
can get through the next six to nine 
months will be over the hump. 

No one minimizes the troubles of 
these intervening months. There will 
be casualties. But in meeting these 
troubles, so any number of leaders tell 
us, the dealer’s most valuable resource 
is his own ingenuity. 

Some retailers resent this statement ; 
look upon it as a brush-off, an invita- 
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tion to go sink or swim. Assuredly it 
is not so intended. Skill, experience 
and inventiveness are always impor- 
tant; and at this time, when so many 
other resources are war casualties. 
they stand at the top of the dealer’s 
list of survival factors. 

Here are a few suggestions, gath- 
ered at random and listed as represen- 
tative. 

An otherwise well-stocked yard _ is 
stopped by lack of a single item. A 
neighbor dealer has a surplus of that 
item. But if he sells this stock to his 
needy competitor he falls foul of such 
regulations as wages and hours and is 
rated a wholesaler for tax purposes. 
An experienced legal counsel tells us 
this can be avoided 
crafty with the law. An exchange, a 
lumber loan to be returned in kind 
later on, an arrangement not set up on 
the books as a sale; any one of these 
meets the situation. 


without going 


If vou need to use 
this device, better consult your own 
association attorney just to be sure. 
Some yards even yet carry only long 
lengths; cut 16-foot stock into pieces 
two to eight feet long. 
possibilities in shorts. 


There are 


Use of glue will help in meeting 
metals limitations. Consult the archi- 
tectural engineering department of 
vour State college. 

Some remodeling work is deferred 
because of the plumbing shortage. The 
work can be done so that plumbing ts 
prepared for and installed later. This 
(See Pages 22 and 23.) 
A basement shower needs a minimum 
of plumbing. Wood waterpipe is on 
the market. If there is a power saw 
in the yard, and if a contractor can't 
get competent carpenters, dealer and 
contractor can work out forms for the 
cutting of frame stock in the shop. A 
working arrangement with an unem- 
ployed carpenter, say an elderly man, 
can develop minor repair work into a 
major yard service. Extend the list 
according to local opportunities. 

This, then, is the way it looks from 
where we stand: Retail lumber sup- 
plies for civilian uses turn in part upon 
public policies not yet determined. 
Allowing a little time one way or the 
other, because of uncertain policies, 
expect the peak of public lumber pur- 


is a sales job. 


chases to be passed within about six 
months. The remainder of this year 
and the first few months of next. will 
be tough. Dealers in defense or farm 
areas will have the best chance; but 
there will be trade to keep most yards 
going if dealers look for it. 
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In time of war prepare for peace. 
The Veenstra Lumber & Supply Co., 
Kenosha, Wis., believes that policy is 
sound, and governs its activities ac- 
cordingly. Located at the edge of an 
expanding industrial section, the com- 
pany has been chalking up volume sales 
to factories converting to war produc- 
tion. 

Profits from these sales have been 
plowed back into the business in the 
form of a remodeled sales room and 
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PREPARE FOR PEACE 


Paint department of the remodeled 
Veenstra yard 


new display facilities, despite the fact 
that limitations on the use of goods 
by civilians is curtailing rather than 
increasing sales of some of the items 
being displayed. 

The display includes practically 
every kind of building material together 
with plumbing and heating equipment 
and fixtures. Whether much of the 


Below: Exterior of 
storage sheds 
with big "V's" in 
red and white. 


latter can be sold or not, the display 
is keeping alive and creating desire on 
the part of customers and _ prospects. 
The display probably will not pay for 
itself until some of the restrictions on 
civilian use of goods have been lifted, 
but it is doing the needed missionary 
work at the time it should be done— 
that is prior to the time when actual 
sales can be made. 

There is sound psychology in the dis- 
play, too. The most attractive thing 
is usually the unobtainable, and dur- 
ing the period of restricted use, these 
displays of equipment which cannot 
be obtained carry their 
for the customer. 


greatest lure 
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Future for Retailers 


Retailers ask for estimates about the fu- 
ture course of their industry. 

They deserve to have this information. 
Few if any groups have been more public 
spirited; none more determined that the war 
be won. None have taken the shocks on the 
home front with more courage and _ less 
complaint. 

Accurate predictions have never been 
more important; probably never harder to 
make. 

The retail lumber future will be deter- 
mined by public policies; and if those policies 
were fully clear it would be much easier to 
guess what is in store for us. That they 
are not clear does not mean the government 
is withholding information. The policies are 
not fully defined. 

The Truman report about the WPB 
threw some indirect light on this matter of 
policy division. Several sections of the re- 
port have no bearing on our point, and 
others rather obscure it. But at the risk of 
over-simplification it may be said that the 
War Production Board and the Army repre- 
sent these different points of view. Don't 
read too much into that statement. 

The Army has been given a tremendous 
job; one that need not be described here. 
American armed forces need a huge volume 
of supplies, and our allies look to this 
country for weapons and food. No matter 
how much we are able to send the United 
Nations, they will need still more. Time is 
If the United States 
could get adequate supplies and fighting men 
to the front this year, that could shorten 
the war by months or even years. 

With its eyes upon these hard facts, the 
Army has held that war production is neces- 
sary at any cost. Production goals have 
been set, reached, raised, again reached and 
raised once more. No matter how large the 
production, the need is still larger. 

The War Production Board has agreed 
fully about maximum production. The prac- 
tical reservations it has in mind rest upon 
the fact that production plans will defeat 
themselves if they go beyond national en- 
durance. It is something like putting up a 
Building with a limited amount of materials. 
The effort to get more space by putting a 
ten-story building on a one-story foundation 
might cause the whole structure to fall. 

Because of their civilian experience, WPB 
men realize the heavy blows to civil life that 
will come from the change-over already 
made. The private citizen has not yet felt 


the serious shortage. 





the full impact; for local stores are still well 
stocked. But experienced observers say 
that these burdens, due six or eight months 
from now, will be all but overwhelming 
even though they are not further increased. 

So these differences in judgment as_ be- 
tween the two agencies are practical differ- 
ences of opinion about what the traffic will 
bear. There has been no agreement about 
the point of balance between civil and mili- 
tary effort. Until that point has been deter- 
mined, no exact estimates can be made about 
civilian indusry. No one can know what 
further efforts and sacrifices will be asked. 

Washington is rife with rumors that may 
have a bearing upon this argument. The 
story is that the WPB is about to be changed 
in organization and function; that buying 
and producion will be transferred to Army 
and Navy and that in the future WPB will 
deal more with commodities and less with 
industries. Should this prove to be true, the 
meaning will not be wholly clear. It might 
mean the dominance of the any-cost school 
of war production. It could mean that the 
change-over from civil to military produc- 
tion, managed in the main so effectively by 
WPB, is about concluded and that a level- 
ing-off process is beginning. Take your 
choice. The story at this writing is still in 
the rumor stage. 


About Price Ceilings 


The big Washington agencies seem to be 
having more than the usual amount of neigh- 
borhood troubles; and these troubles illus- 
trate the fact that their success depends in 
larger part upon the co-operative work of 
many agencies along a continuous front. 

This story has no direct bearing upon the 
lumber industry; but it may reflect things to 
come in the field of price control. 

The OPA announced some time ago that 
prices of women’s and. children’s seasonal 
clothing, specifically for this fall and winter, 
would be held at last fall's levels. The 
clothing industry claimed that costs have in- 
creased so much since last fall that these 
items could not be absorbed by manufactur- 
ers. Plants were closing. David Dubinsky, 
who should know his facts, pointed out that 
the squeeze between rigid prices and _ in- 
creased costs had put 150,000 garment work- 
ers out of jobs. 

So the OPA has issued a redrawn order 
that in general allows manufacturers, whole- 
salers and retailers to make up prices on the 
basis of actual costs, plus last fall’s margin 
of mark-up. There has not been an abandon- 
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ment of price controls in that field; but a 
new formula has been worked out that 
passes part of the increased costs on to the 
customer. 

For our purposes, the important factor in 
this incident is the fact that a price ceiling 
has been raised. 


Price Control Backgrounds 


The problem of the OPA remains what it 
was; on the one hand to control inflation 
and on the other to exercise this control 
without checking the flow of production. 

Observers in sympathy with inflation con- 
trol have long held that the general maxi- 
mum price regulation contained so many 
inequities that a rigid enforcement would 
throw a very big monkey wrench into pro- 
duction. 

OPA recognized this danger and fixed up 
a formula of easement, containing the “roll 
back” to reduce wholesale prices if the mar- 
gin between wholesale and retail figures was 
too narrow. If the reduced wholesale price 
went below production costs, this would be 
corrected by government subsidies to the 
manufacturer. But at that point congress 
balked over subsidies. There seemed no way 
out of this corner save by a piecemeal rais- 
ing of retail ceilings. The OPA is still try- 
ing to get subsidies legalized. 


Added Complications 


Make no mistake about it; despite much 
criticism, the OPA has done and is doing a 
heroic piece of work. But it is holding a 
long line with its flanks exposed. Under the 
law, it can not control all the factors that 
make up prices. 

There is wage control. Labor costs always 
figure largely in the price of goods. In our 
industry, wages account roughly for sixty 
percent of the wholesale price of lumber. 
Despite some earnest effort and much pub- 
licity, wage control still has a long distance 
to go. 

There is manpower mobilization and al- 
location; a subject that is full of dynamite. 
3ut a labor regulation that is too little and 
too late can set the stage for mounting costs; 
can throw a manufacturer, desperate to com- 
plete his contracts, back upon the old device 
of paying more to get the needed workers. 
In due time he has to approach OPA with 
a plea for higher sales prices to cover his 
costs. : 

There are farm prices. The OPA cant 
begin operating in that field until prices 
reach an arbitrary parity level. 










June 2 


Surplu 


One 
trol is 
pow er 
sum pti 
among 
and rec 
would 
desire 
legislat 
be sal 
shows 
legisla 
strug? 
is all | 


Civil 
Wit 
forcin 
long 
titude 
Thi 
black. 
consi 
of 
police 
mora 
and 1 
Th 
they 
it is 
that 
road 
hard 
state 
have 
tives 
sona 


eo 


—- th ea 2 069 





1949 


ig% 
*.%, 


ose 


x 


a 
LA 
tate Fe. 


%e 


4 
% 





ita 
that 

the 
“in 
ling 


ch 


he 
at 





27, 1942 


June 


Surplus Buying Power 


One of the stand-by devices in price con- 
trol is the drawing off of private buying 
power that is in excess of available con- 
sumption goods. A tax bill to do this 
among 130,000,000 people, whose earnings 
and recent shifts in earnings vary so widely, 
would be difficult to draw. This page has no 
desire to clamor against the long-suffering 
legislative branch of government; but it may 
be said with due restraint that congress 
shows no excessive energy in writing tax 
legislation that will aid the OPA in its 
struggle against inflation. Incidentally this 
is an election year. 


Civilian Attitudes 

Within wide limits, the OPA is an en- 
forcing body. Success of enforcement, in the 
long run, will be determined by public at- 
titudes. 

This country has its bootleggers and 
black-market operators; its citizens who 
consider “getting what they want” a piece 
of native smartness. These people are a 
police problem; important because they de- 
moralize markets and destroy public faith 
and morale. 

The big majority are not lawless. But 
they do ask for fair play. Curiously enough, 
it is this admirable desire for fair play 
that jolts out some of its parts when the 
road is rough and poses one of the OPA’s 
hard problems. This problem, difficult to 
state briefly, centers about a habit all of us 
have; the habit of losing sight of big objec- 
tives and getting fuddled in a maze of per- 
sonal and private interests. 


National Objectives 

This page has seen the process illustrated ; 
on a small scale, to be sure, but with all the 
factors present. 

Say there is a conference at which a de- 
partment chief, flanked by his staff, explains 
his work to news men or business men. 
While the chief is present the discussion is 
full-cirele. He knows the whole picture. He 
answers questions in relation to the big ob- 
jectives of the department. Then the chief 
leaves and the staff takes over. Each staff 
member is an expert in part of the job; not 
in all of it. At once the discussion drops 
to details; details measured against each 
other, not against total purposes. Within 
two minutes practically every conferee is 
saying something like this: If you let that 
other crowd do thus and so, it'll be only 
fair if you let our crowd do this and that. 

Fairness, of course. But it makes a differ- 
ence how that fairness is measured. If it 
consists of giving A more, because A thinks 
B and C have more than he does, it can 
result in the destruction of the master plan 
and of the special, private interests that A, 
B and C think they are defending. If it 
consists of giving A, B and C each the fair 
and possible amount that can be given them 
under the master plan, it will go a long way 
toward making the big equation come out 
even. It’s the eye on the target, as well as 
the finger on the trigger, that counts. 


. 
Leadership 
Americans need the factual over-all guid- 
ance of the Chief. 
_ No one can complain because the admin- 
istration is engrossed in the foreign war. 
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We must win there. But the home front 
needs leadership, too. 

Some of us, even yet, have not gotten the 
foreign war into fecus; still think of it as a 
dream walking. Hardships at home, how- 
ever, are acute and real. But hardships and 
regulations mean nothing but pain and dis- 
comfort unless they’re clearly related to the 
war. We've been told about these things; 
but we need to be told about them over 
and over again. No one but the administra- 
tion really can do the job. 


Case in Point 


Expect more Presidential leadership of 
the kind illustrated by the broadcast on rub- 
ber. Rubber was reaching the stage of a 
neighborhood quarrel. A was sure that B 
was chiseling. C wasn’t going along will- 
ingly until public officials quit driving their 
cars to hot spots. He'd heard tell. D 
thought the whole business more than half 
phony. The Presidents brief statement con- 
tained no new facts; but it was spoken with 
authority and drew an over-all picture. It 
cleared the air for millions of people. 

Meanwhile, give OPA every chance and 
every support. It’s holding a very large 
bear by the tail; and at the least, if you 
don’t help OPA, fevvens sake don’t help 
the bear! Changing the figure, insist with 
all you have that the slow-moving battalions 
—wage control, manpower allocations, tax- 
ation, rationing, savings plans and the rest 
—get up and support the exposed flanks of 
this long price-control line. 


Civilian Purchases 


At the moment, buying by civilians seems 
to be apathetic. There are several reasons, 
all of which may level off before too long. 
There was a period when these buyers 
raided stores in the fear that prices would 
rise or that goods would become scarce; and 
this buying ahead caused a natural reaction. 
There was much uncertainty about the new 
credit terms, including especially the use of 
installment buying. Many people seem to 
take the installment regulations more seri- 
ously than the government intended; feel 
that it is not public spirited to use this form 
of credit at all. 

It can not be repeated too often that when 
the government places a limitation upon 
buying it does so with the idea that citizens 
may buy freely up to that limit. Within that 
bracket, the buyer can and should reach his 
own conclusions about his needs and _ re- 
sources. If he needs to remodel his house 
or to build a granary, and if he feels that 
he can meet credit payments when they fall 
due; he is a good citizen if he goes ahead 
with the project. General sales falling below 
permitted limits may easily upset the gov- 
ernment’s plans, close down needed indus- 
tries and cause unemployment. 


Possible Hardwood Shortages 


Rumors of a hardwood freeze order are 
rife in Washington. Reason for it, if it is 
issued, is heavy demands for boat building 
and especially for the big project, already 
under way, to build Army transport truck 
bodies of wood. Truck-body figures, an- 
nounced some days ago, are said to have 
been increased. It is known that a_limita- 
tion order has been considered, and it may 
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come later; but at this writing it is not ac- 
tually in the works. 

Efforts are being made, through pool and 
auction buying and through some adjust- 
ments in length specification, to avoid the 
freeze. Possibilities are being scouted of re- 
leasing the shorts to other projects needing 
those lengths; also of giving both types of 
manufacture to one factory so that all 
lengths in a shipment can be used. These 
efforts seem to be promising. However, if 
they don’t get the desired results, it is prob- 
able that a freeze will follow. 


Wood Army Truck Bodies 


After some weeks of conference and study, 
so the National Lumber Manufacturers As- 
sociation announces, the Army is changing 
from steel to wood bodies for all cargo 
trucks. It intends to have a_ production 
schedule cf 1,000 or more bodies per day 
in progress by July 1. This will require some 
350,000,000 feet of hardwood lumber per 
year. 

The NLMA states that there is enough 
lumber for the program; although some of 
it will need additional kiln drying to bring 
it down to the required moisture content of 
from ten to sixteen percent. The adequacy 
of the supply depends in part upon speci- 
fications allowing the use of lengths from 
six to sixteen feet and also the use of parts 
more than two inches thick that are lami- 
nated from four-quarter stock. The Navy 
has been making use of laminated timbers 
with complete success. 

Specifications permit the use of certain 
softwoods for side panels and flooring. Sills 
and bolsters may be made from oak, ash, 
hard maple, beech, yellow birch, hickory, 
rock elm, pecan and locust. Panels may be 
made from western pine, white pine, long- 
leaf yellow pine, oak, white ash, sugar ma- 
ple, pecan, hickory, yellow birch, beech 
Douglas fir, poplar, ponderosa pine, cypress, 
cottonwood, sugar pine, Idaho or northern 
white pine, western hemlock and redwood. 
Floor materials may be oak, sugar maple, 
beech, yellow birch, white ash, hickory, pe- 
can, southern pine (edge grain), Douglas 
fir (edge grain), western larch (edge grain). 
It was recommended that Selects and Firsts 
and Seconds be given first choice; with a 
combined grade of No. 1 Common and Se- 
lects as second choice. Softwood lumber 
should be C or Better. 

Because of the difficulty of getting enough 
dry lumber immediately, the Army is buy- 
ing or issuing letters of intent for a 90-day 
supply. 


Seasonal Wood Containers 


The OPA has issued a temporary price 
regulation, titled Maximum Price Regula- 
tion No. 160 (Seasonal Wooden Agricul- 
tural Containers), dealing with boxes, bas- 
kets and other wood packages for fruits and 
vegetables. It became effective June 6 in all 
except the western area. The States not in- 
cluded will receive a separate regulation 
shortly. Maximum prices for wholesalers 
and retailers will be the seller’s average cost 
for this season’s containers plus the margin 
of his last season’s average price above his 
last season's average cost. This order will 
be replaced as soon as possible by a_per- 
manent regulation. Because of the seasonal 
nature of their sales, the March, 1942 prices 
were not a fair basis for setting prices. 


Non-Farm Foreclosures 


Non-farm real estate foreclosures in April 
totaled 3,856 as compared with the 3,925 
cases reported for March and 5,445 for 
\pril a year ago. The April figures are only 
slightly above the 15-year low record of 
3,630 cases reported in February. 

The 1.8 percent decline in number of fore- 
closures during April from the previous 
month compares favorably with the 0.4 per- 
cent normally expected at this time of the 
vear. “After adjustment for the usual 
downward movement, the foreclosure index 
showed a total reduction for the month of 
1.4 percent. 

The Federal Home Loan Bank Adminis- 
tration’s seasonally adjusted index for April 
stood at 29.1 percent—the equivalent of a 
71 percent decline from the average level 
of the 1935-1939 base period. 

During the first four months of 1942, there 
were 15,411 foreclosure cases as compared 
with 21,519 for the same period of last 
year. - This decrease of 28 percent is even 
more favorable when compared with the 14 
percent decline which occurred in the simi- 
lar period of 1941 as compared with 1940. 

Geographically, 24 states and the District 
of Columbia reported foreclosure decreases 
in April as compared to March, while 21 
reported rises and three showed no change. 
The rate of foreclosures per 1,000 dwellings 
during April was 2.4 compared with a 2.8 
monthly average rate since April, 1941. 
Some 52,273 cases were registered from 
May. 1941 through April this year, as com- 
pared with 71,745 foreclosures occurring 
during the previous twelve months. 


Home Ownership Trend 


While the number of owner-occupied 
homes in non-farm areas rose from 10,678,504 
in 1930 to 11,413,461 in 1940, home owner- 
ship did not keep pace with the increase in 
families. 

In 1930, 46 out of every 100 non-farm 
families owned their homes. According to 
the 1940 Census, this proportion had shrunk 
to 41, throwing the position of non-farm 
home ownership back where it was in 1920 
and representing the first serious break in 
its advance in the past 50 years. 

The wave of foreclosures in the early 
‘thirties, economic pressures that forced 
many families to rent their homes, conver- 
sion of numerous large single-family dwell- 
ings to apartments or rooming houses, the 
-downward movement in real estate prices 


providing little incentive for home-owner- 
ship as an investment, and the low rate of 
new home construction during many years, 
probably accounts for the trend. 

For the decade, each of the 12 Federal 
Home Loan Bank districts and all but ten 
states reported a relative drop in home own- 








ership. Florida was the only state east of 
the Mississippi showing an increase, the 
other gains being in western states. In 
Portland (Ore.) and Indianapolis Bank re- 
gions the degree of home ownership was 
highest, more than one-half of the non-farm 
families owning the homes in which they 
lived. Home ownership was least common 
in the Winston-Salem (N. C.) and New 
York Bank districts, in the latter only one 
out of three homes being owner-occupied. 


Construction in May 


The volume of construction contracts 
awarded in May was the second largest on 
record, having been exceeded only in August 
1941. The May total of building and engi- 
neering contracts let in the 37 eastern states 
was $673,517,000, according to F. W. Dodge 
Corporation. This was 35 percent greater 
than the total for the preceding month and 
23 percent greater than the total for May 
1941. 

Since the large May volume represented 
principally war construction, it was natural 
that non-residential building and heavy engi- 
neering work should predominate. Non-resi- 
dential building contracts amounted last month 
to $297,885,000, compared with $234,939,000 in 
the preceding month and with $202,492,000 in 
May of last year. Heavy engineering con- 
tracts (public works and utilities) reached a 
total of $227,668,000 last month, compared 
with $101,706,000 in April and with $144,- 
934,000 in May of last year. Residential 
building contracts (including army and war- 
worker barracks along with the other usual 
types of housing) amounted to $147,964,000 
last month, compared with $162,097,000 in 
April and $201.274,000 in May 1941. 

The cumulative total of construction con- 
tracts for the first five months of this year, 
$2,533,461,000, represents a 26 percent in- 
crease over the corresponding period of 1941. 
Other five-month comparisons are as _ fol- 
lows: Non-residential building, 40 percent 
over 1941; residential building, nearly 8 per- 
cent over 1941; heavy engineering construc- 
tion, 32 percent over last year. 


Housing Code Revision 


All cities should examine their housing 
codes and make amendments which will 
pave the way for building small, inexpensive 
houses suitable to Wartime restrictions and 
conservations. This was the suggestion 
made by the United States Savings and 
Loan League Ccmmittee on Housing meeting 
in Chicago. The group, consisting of sav- 
ings, building and loan executives from all 
parts of the country, pointed out that under 
many building codes the construction of 
small war housing of the type permitted un- 
der present WPB orders is virtually impos- 
sible. 

Leadership in revising building codes has 
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been taken in several large cities which have 
either substituted, for the regular building 
code for the duration, the FHA minimum 
construction requirements, or permitted city 
officials to allow the use of substitute or 
alternate materials which are available, and 
which will not materially increase fire or 
health hazards or lessen the structural sta- 
bility of the building. 

Other cities have adopted for the duration 
of the war the emergency plumbing  stand- 
ards for defense housing prepared by the 
WPB in cooperation with the plumbing 
industry. 


War Housing Outlook 


Accepting the statement of governmental 
policy on war housing presented to Congress 
by NHA Administrator John B. Blandford, 
Jr., under which 90 percent of public hous- 
ing for the war emergency will be temporary 
in character and private enterprise will be 
given a chance to do as much of the per- 
manently needed housing as it can, the Na- 
tional Association of Real Estate Boards 
in hearings before a House committee, has 
expressed approval of the program thus out- 
lined. 

The temporary type of structure has been 
used up to the present time in only 43 per- 
cent of government-built war housing. The 
Association has long held that where war 
housing will be of doubtful usefulness after 
the war is over, and where public construc- 
tion may be necessary, that construction 
should be temporary in nature to avoid ghost 
cities and post-war urban blight. 

The program outlined by Administrator 
Blandford is reached through consultation 
with WPB as to plant location and with the 
War Manpower Commission as to extent of 
expected in-migration. It appears to repre- 
sent a real meeting of minds between W PB 
and NHA as to the necessity for minimum 
housing for war workers limited to in-mi- 
grants. WPB and NHA are agreed that 
housing is essential to the war effort and 
that materials must be made available for it. 

Estimating that in the twelve months im- 
mediately ahead there will be a need tor 
housing 1,600,000 in-migrants, which will 
call for 1,320,000 housing units, the program 
as Mr. Blandford outlines it allots 200,000 
of these units for new production by private 
enterprise. 

It calls for securing 260,000 dwelling units 
through remodeling, and for maximum use 
of 650,000 existing dwellings through a war 
guest plan. It estimates that government- 
built war housing for the remainder will call 
for an additional authorization of $600,000,- 
000, and tags 90 percent of this to be ol 
temporary character. The housing is to be 
programmed locally to fit in the community 
pattern. 
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~ ALL FRONTS 


vital protection for the housing and equip- 


ng 


Stopping rust, rot and 


excessive exposure losses ment of our armed forces—the structures 


IS- is a military necessity. So paint has gone 





. Pol-mer-ik is the Extra Value Oil %* ARCHER-DANIELS-MIDLAND COMPANY ae | 
: at no extra cost Roanoke Building, Minneapolis, Minn. - 
Pol-mer-ik Linseed Oil is 100% linseed * Please send me the story of Pol-mer-ik Linseed Oil in 
oil, 10% of which has been polymer- » Cans. I want more profits in my linseed oil selling. x 
se ized. The polymerized oil adds definite 
ir qualities which make the paint brush  »& Name * 
5 out and level better so as to produce pe ae 
Il a better gloss, better appearance, * * 
a more durable, longer-lasting film. City __ State _ pie ae 
* * 
* * 


to war—at sea—on the battlefield—and at 
home, giving protection on all fronts. 
Proudly we point out that the painting 
industry is enlisting great numbers of men 
for direct military service. We are equally 


proud that the painters at home are going 


“all out’’ on their essential job of providing 


and products of industry —the machinery and 
buildings of farms—the housing of civilians. 

So that paint can do the most efficient job, 
we suggest the use of Pol-mer-ik Linseed 
Oil. It gives a tougher, more elastic, more 
protective, longer lasting film. It gives a 
better looking, more durable finish at no in- 


crease in cost—an important extra value. 





LINSEED OIL Care 
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West Coast Log and Shingle 
Ceiling Prices 


In establishing maximum prices for West 
Coast logs the price administrator studied 
log prices between Oct. 1 and 15, 1941 as a 
basis, that time log prices had ad- 
vanced considerably and 
vas added to the October prices in deter- 
mining the final price maximum. It was felt 
that such increases over the October price as 
were allowed in the regulation could be ab- 
sorbed by the lumber industry, and it was 
promised that specific ceiling prices for these 
lumber will be in accord with the 

g prices established in this new regulation, 
No. 161, 


Species t 


Since 


some of this raise 


items of 


No. 161 pertains are 
I 
indicated in the accompanying table. Douglas 


fir peelet heretofore 


which 


covered by Re- 


oO 
logs, 





Maximum delivered prices per thou- 
sand feet log scale for West Coast 
logs effective June 20, 1942 


Puget Sound Willapa Columbia 





District. Bay River 

Rouglas Fir Grays District 
Harbor 
No. 1 sawmill log $31.00 $28.00 $28.00 
No. 2 sawmill log, shop 
type, old growth yellow fir 23.00 23.00 21.00 
No. 2 sawmill log, all other 
types, including 2nd growth 22.00 22.00 20,00 
No. 3 sawmill log, shop type, 
old growth yellow fir 18.90 17.00 16,00 
No. 3 sawnill log, all 
other types, including 
2nd growth 17.00 16.00 15,00 
Pee Wee sawnill logs 18.75 17.75 17.9 
Camp Run (ungraded) 17.00 16.90 18.00 
Western red cedar 
No. 1 and Lumber Grade logs 36.00 33.00 33.00 
No. 2, No. 3, and Shingle 
Grade logs 21.00 18.00 18,00 
Camp Run (ungraded) 21.00 18.00 18,00 
Western hemlock 
Suitable fo peeling 27.00 26.00 26.00 
Bo. 1 21.50 20.50 20.50 
No. 2 18.50 17.5 17.5 
No. 3 15.50 14,50 14,50 
Camp Run (unzraded) 17.50 16,50 16,50 
t e fir and nobdl 

Suitable for peeling 26.00 25.00 25,00 
Yo. 1 20.50 19.50 19,50 
No. 2 17.50 16,50 16.50 
Yo, 3 14.50 13.50 13.50 
Cesp Run (ungraded) 16.50 15.50 15,50 
Sitka spruce 
Wo. 1 45.00 45.00 45.00 
No. 2 30.00 30,00 30,00 
Yo. 3 17.9 17,00 17,00 
Camp Run (ungraded) 17,00 17,00 17,00 


uglas r Log 
Puget Sound district: 


Bo, 1 log suitable for peeling, minimum 


Celeeter Te wc cecwccccsecce VS 
No. 2 log suitable for peelinc, minimus 

Gtomoterm TP pce eee ee eeees 35.00 
Core log, minimum diameter 26" ..... 27,00 
Willapa Bay andi Grays Harbor district: 

Peeler grade, rinimm diameter 36"... 41,00 
No. 1 log suitable for peeling, minimm 
OEE «80sec 4n ew een 6 33,00 
Ho. 2 log suiteble for peeling, minimum 
rr a ae 25.00 
Columbia River district: 

No. 1 log suitable for peeling, minimm 
ln a a 37.50 
No. 2 log suitable for peeling, minimm 

Cnty SP se we eeeeaeunes 31.50 


oe ee a a a 


A.00 








vised Price Schedule No. 54 are now incor- 
porated in this new price scale. 

West Coast logs are logs of the species 
listed in the tables, which are produced in 
those parts of Oregon, Washington, Cali- 
fornia, and Canada lying west of the crests 
of the Cascade and Sierra Nevada Moun- 
tain ranges. Douglas fir peeler logs are de- 
fined as Douglas fir logs suitable for the 
manufacture, by rotary cutting, of Douglas 
fir plywood, whether they are actually so 
used or not. The definition includes any 
such log even though it is selected for the 
manufacture of ponton lumber, aircraft lum- 
ber, ship-decking, or other special grades. 

The four West Coast districts are defined 
as follows: Puget Sound includes all coun- 
ties in Washington State lying west of the 
Cascade Mountains except those named in 
the Willapa Bay and Grays Harbor, and 
Columbia River districts; Hillapa Bay and 
Grays Harbor district includes the counties 
of Grays Harbor and Pacific in the State 
otf Washington; Columbia River district in- 
cludes the counties of Wahkiakum, Cowlitz, 
Clarks, and Skamania in Washington State, 
and Clatsop, Columbia, Washington, Clack- 
ama, and Hood River in the State of Ore- 
gon; Willamette Valley district ineludes 
California and all counties in the State of 
Oregon lying West of the crest of the Cas- 
cade and Sierra Nevada Mountain ranges 
except those named in the Columbia River 
district. 

Prices listed in these tables are delivered 





Additions per thousand feet for logs 
cut to lengths specified by buyer be- 
fore timber was felled. 


No. 2 end 
Eoming) Length Qe Lilogs No. 3 loss 
eM sestcitvese Ce $ 4.00 
52" = 60! eee eevee 12.00 8,00 
62' = 70! os ¢2) @ 22s @ 18.00 12,00 


Over 70' The seller mst avply to the Office of 
Price Administration in Washin,-ton,D.C. 
for approval of his proposed orice 

‘before cuoting or charging such >rice, 





prices. They are for logs delivered in the 
waters of Puget Sound, Willapa Bay and 
Grays Harbor, and the Columbia River, or 
if the buyer’s manufacturing plant is not 
located on these waters, delivered at the 
buyer’s plant within the district named. The 
price of logs delivered to any other point 
than those provided for above shall be de- 
termined by subtracting from the listed 
price the transportation costs which would 
have been applicable had the logs moved to 
the designated waters, and adding the actual 
transportation costs from the logger’s load- 
ing-out point to the actual destination speci- 
fied by the purchaser. However, regardless 
of the results of this computation the price 
shall in no event exceed the listed maximum 
price for logs delivered in the waters men- 
tioned. 

Maximum prices for logs delivered in the 
Willamette Valley district shall be computed 
by subtracting from the prices of logs de- 
livered in the Columbia River district trans- 






June 27, 


1942 


portation costs which would have been ap- 
plicable. had the logs been shipped to the 
Columbia River district, and adding actual 
transportation costs from the logger’s load- 
ing point to the destination specified by the 


purchaser. Again, however, the © price 
charged for logs delivered in Willamette 


Valley may not be higher than the price 
set for delivery in the Columbia River dis- 
trict. 

When logs are sold out of one district for 
delivery in another, the maximum prices and 
the grades shall be those of the district in 
which the buyer takes delivery of the logs, 

Complete records of transactions are re- 
quired of those who sell cor buy 100,000 feet, 
log scale, of West Coast logs in any month. 


Maximum Cedar Shingle Prices 


Maximum Price Regulation No. 164, ef- 
fective Monday, June 29, places a ceiling on 
the f.o.b. prices that can be charged by 
mills for red cedar shingles. Prices are listed 
per square, (that number of shingles neces- 
sary to cover 100 square feet when applied 
so as to expose not more than five inches of 
a 16 inch shingle, not more than 5% inches 
of an 18 inch shingle, and not more than 
7% inches of a 24 inch shingle, and is com- 
monly known as a “four-bundle’”’) green or 
dry, in mixed or straight load shipments. 
They are as follows: 











Grade 
Lenght and thickness Width 

No.1}No.2/No.3 

ie” Wt (AXXER).......- Random. . |4. 00/$3. 25!$2. 25 
— 4.70} 3.95| 2.95 

ae 4.80) 4.05} 3.05 

18” 5/2-1/4 (Perfections)...| Random..] 4.40] 3.40) 2.40 
5” or 6’’...} 5.10) 4.10} 8.10 

18” 5/2 (Eurekas)......... Random..| 4. 20} 3.30} 2.30 
24” 4/2 (Royals)...... -----| Random..| 5.40} 3.70) 2.45 

















The maximum prices for shipments orig- 
inating in Canada and delivered in the 
United States shall be those listed in this 
regulation plus the transportation costs, pro- 
viding those transportation costs do not ex- 
ceed the transportation costs which would 
have been added by the seller had the ship- 
ment originated at Seattle, Wash. 

Transportation charges must not excced 
the actual cost to the shipper whether the 
shingles are shipped through a common car- 
rier or with private equipment. The follow- 
ing estimated weights per square, green or 
dry, can be used in computing transportation 
costs even though they prove to be greater 
than the actual weights : 


Size of Shingles Pounds 
I saga ced nie. VERE SRA eee 144 
ae ee nr re ae Sree 144 
ge a ae an re eer ae eee ee Toa 158 
ge | 5 a eR are Sete Sane fen 192 


Certain practices are specifically prohibited 
by the act. For instance changing credit 
terms from their status in Oct. 1941 to the 
disadvantage of the buyer, or refusing to 
sell except on a delivered basis, and quoting 
a flat price on items covered by the regula- 
tion and items not covered by any price 
schedule. 

Complete records must be kept by those 
who sell or buy 250 squares or more of red 
cedar shingles per month where the shipment 
originates at the mill. 


“PVE been selling Cyclone ‘Red 
Tag’ Products for many years, 
and I know that any goods with 
this tag are top quality. And in 


ucts that are well-known for the way they last. 
And they’ll thank you for it. 

Cyclone has always felt that it is just good busi- 
ness to make a quality line of merchandise. And 


these days—when you don’t know how long you'll 
have to use the things you buy—that’s an im- 
portant thing to know.” 

It’s good to be able to say this to customers 
right now. For although customers might take any 


many dealers have found it good business to 
capitalize on Cyclone’s reputation for quality. So, 
if you have Cyclone “Red Tag” products in stock 
—point to the tag so customers will see that you 
handle good merchandise. It takes only a moment 


merchandise, they’re going to be glad to get prod- —and it helps you create good will. 


CYCLONE FENCE DIVISION 


(AMERICAN STEEL & WIRE COMPANY) 
Waukegan, Illinois + Branches in principal cities 


United States Steel Export Company, New York 





| Service built the Quality Reputation of these Cyclone ‘‘Red Tag’’ Products 





About Deliveries... 


Everyone knows that Uncle 
Sam gets first call on whatever 
he needs to fight the war. And 
steel is one of the critical ma- 
terials. But, when you need 
Cyclone “Red Tag” Products, 
check with your jobber. He 
may be able to supply you. 
And, subject to priority regula- 
tions, we'll do all we can to pro- 
vide goods for you to sell. 
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Ya/e from Our Postbox 


Where the Reader 


oO] 


is the Writer 











Cost of Doing Business 
Gentlemen 


Sometime back, and we really do not 
you published in_ the 
n Lumberman a table showing aver- 
ie costs of doing business in retail lumber 
irds. By this we mean the per cent of the 


just how. tar, 


pense in comparison to the sales and it was 
into classifications such as country 
large cities, small cities, ete. 
u have a record of where this was 
ind we could get tear-sheets cover- 
he glad to pay the expense 
\. M. Fister, 
President & Manager. 
ber & Supply Co, 
i] 
@ We believe the cost analysis of retail 
lumber yards that you ask for was one 
made by the Bureau of Business and 
Government Research, University Exten- 
sion Division, University of Colorado, in 
cooperation with the Mountain States 
Lumber Dealers’ Association in 1929. A 
reprint of this as it appeared in the Amer- 
ican Lumberman has been made in book- 
let form and we are enclosing one of 
these booklets for you. The Mountain 
States Lumber Dealers’ Association, 402 
Tramway Building, Denver, Colorado, 
has published a more recent analysis of 
their annual surveys, which you could 


perhaps obtain by writing to that associa- 
tion. 

The Kentucky Retail Lumber Dealers’ 
Association, of which Don Campbell, of 
Boner-Campbell Lumber Co., Lebanon, 
Ky., is secretary, compiled data on the 
cost of doing business during 1940; we 
enclose a tear-sheet from our issue of 
August 9, 1941, which contains this an- 
alysis. 

The Bureau of Business Research, Har- 
vard University, Soldiers Field, Boston, 
Mass., published “Operating Results and 
Policies of Building Material Dealers in 
1928”—Bulletin No. 81—which was very 
comprehensive and sold for $2.50; but we 
do not know whether this would still be 
obtainable. 

The Wisconsin Retail Lumbermen’s 
Association, 626 East Wisconsin Avenue, 
Milwaukee, Wisconsin, published an an- 
alysis on “Profits and Costs of Doing 
Business of Wisconsin Incorporated Re- 
tail Lumber, Fuel and Building Material 
Yards, 1925-1935” in February, 1937; It 
might be possible for you to obtain a copy 
of that report by writing to the associa- 
tion.—Ed. 


Old Issues on File 


Gentlemen: 


[ am enclosing a list of several hundred 
issues Of THE AMERICAN [LUMBERMAN that 
I have in my files. Would you be interested 
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Where does the man of your 
house do the little odd jobs with 
tools which are necessary in every 
home—on the kitchen table—on 
the back stepe—on the cellar floor? 

Where do you keep your house- 
hold tools —in the garage — the 
kitchen drawer—the attic—or in 
the car? 


Why not let us build a bench for storing all your 
tools and facilitating home mechanics? We'll save 
your time, help you keep your tools together and 
? make “Home work” for Dad a pleasure. 


A workbench is an inexpensive convenience—let 
us tell you bow little one costs. 


Engan-Braun Lumber Co. 


“‘We Serve to Serve Again’’ 














Here's a 


Timely Tip 


The eye-catching ad re- 
produced here was espe- 
cially successful when used 
by the Engan-Braun Lumber 
Co. in connection with Dad’s 
Day, but has been found to 


produce results 


gratifying 
at almost any time in the 


year. 

















in any of the issues listed, if so what would 
they be worth? I would like to have the 
list returned in your reply letter. 
Yours truly, 
Joun T. Barner 

@ Occasionally we have requests for old 
issues of the American Lumberman which 
we are unable to fill. Recently the Texas 
Forest Service asked us for a copy of 
the September 26, 1908 issue, which we 
no longer had on hand. We have made a 
copy of the list you enclosed with your 
letter of May 11, and if any requests come 
in for issues that you have on file we shall 
be glad to refer the inquirer to you. We 
usually charge $1.00 a copy for issues 
prior to the current year.—Ed. 


More L-41 
Gentlemen : 

In your April 18 issue in regard to order 
L.-41 you say “Repair means the restoration 
without change of design’. We have re- 
fused to sell two jobs where the parties 
wanted to add two rooms to their present 
home. We were told today by one of these 
customers she had talked to a lumberman 
in an adjoining town and he had said _ they 
could add to the house up to $500.00. What 
we would like to know, which is correct? 
We also want to thank you very much for 
your information concerning ceiling price 
law which we were not familiar with. We 
appreciate your help. 

PARKER LUMBER COMPANY 
Medaryville, Indiana 
@ Regarding interpretation of Conserva- 
tion Order No. L-41, repair does mean 
restoration without change of design, and 
work of this kind is not limited to $500.00. 
You can, however, make changes that in- 
volve design up to $500.00. Therefore, if 
the two rooms that your customer wants 
added can be added for less than $500.00, 
including all material, all labor, all financ- 
ing and planning costs, you are permitted 
to go ahead with the job under L-41.—Ed. 


L-121 Amendment 


Gentlemen : 
We are writing for information with ret- 
erence to order L-121, and we understand 
that some board has given permission of 
authorized the use of lumber for storage |)Ns, 
granaries, elevators and other purposes wiicre 
farm grains can be stored. 
We will appreciate very much your advis- 
ing us what steps are necessary and to whom 
we must go for authority covering the re- 
lease of lumber for the above purposes. 
G. H. TEssM«> 
G. H. Tessman Lumber Company, 
Terre Haute, Indiana. 
@ Amendment No. 1 to lumber conser- 
vation order No. L-121, specifically pro- 














BILL OF 


it yards concrete 

540 concrete blocks 

20 ft. 8x12 flue 

600 common bricks 

Mortar for above 

5 foundation vents 

Termite shield 

20 botts 18” 

| pe. 2x8—16-0 plates 

2 pes. 2x8—14-0 plates 

2 pes. 2x6—12-0 plates 

10 pes. 2x8—10-0 plates 

2 pes. 2x8—20-0 beam 

60 2x10—14-0 joists 

2 2x10—18-0 headers 

1 2x10—16-0 header 

| 2x10—14-0 header 

| 2x10—12-0 header 

1 2xi0—10-0 header 

110 pes. cut bridging 

1100 ft. 1x6 Ne. 2 D&M 

8 rolls paper 

600 lin. ft. 2x4 No. | plates 
325 pes. 2x4—8-0 No. | studs 
10 pes. 2x6—8-0 No. § studs 
12 pes. x4 No. 2 bracing 

48 pes. 2x6—14-0 No. | ceiling joists 
10 pes. 2x6—18-0 ceiling joists 
10 pes. 2x6—20-0 ceiling joists 
1600 ft. wall sheathing (net) 


MATERIAL 


48 pes. 2x6—16-0 No. | rafters 

36 pes. 2x6—14-0 No. | rafters 
2000 ft. rocf sheathing 

16 squares roof shingles 

40 pes. 2x4—8-0 No. | gable studs 
8 pes. 2x6—8-0 No. {| collar beams 
4 pes. 1/4x6—18-0 clear finish 

2 pes. 1%4x6—14-0 clear finish 
104 lin. ft. x8 clear finish 

110 lin. ft. 3” cornice mold 

1800 ft 34x8 bevel siding 

460 yards plaster base 

850 ft. %ex!/2 hardwood fig. 

5 pes. 4-0x8-0 14” wallboard 

500 Ibs. nails 


2 access doors & jams 
{ door frame 3-0x6-8 


3 doors 2-6x6-8 134 panel 
1 door 2-4x6-8 13% panel 
3 doors 2-0x6-8 1% panel 
7 inside jambs & stops 
17 sides door trim 

docr frames 2-8x6-8 
door frame 8-0x7-0 

twin wd. fr. 32x24 2 It. 


13 sides wd. trim 

280 lin. ft. 5% base & shee 
36 lin. ft. hook strip 

twin wd. fr. 20x16 2 It. 12 lin. ft. Ixt2 shelf 

sole wd. fr. 32x24 2 It. 12 lin. ft. 1% pole 

sole. wd. fr. 26x24 2 It. o See 


2 

{ 

i 

1 

3 

3 

2 sgle. wd. fr. 26x20 2 It. linen case & hdw. 

1 sgle. wd. fr. 20x20 2 It. tewel case & hdw. 

2 china case & hdw. 

5 set kitchen cases & hdw. 
3 medicine case 

2 storage case & hdw. 

1 scuttle & trim 

2 
i 


pipe door & trim 


gable louver frames 

wds. 32x24 2 It. top 6 It. 
wds. 26x24 2 It. top 6 It. 
wds. 26x20 2 It. top 6 It. 
wd. 20x20 2 It. top 6 It. 
wds. 20x16 2 It. top 6 It. 
front docr 3-0x6-8 1% detail 3 pair shutters 
doors 2-8x6-8 134 2 pan. 6 It. 
overhead garage docr 8-0x7-0 


Iron poreh railing 
332 Ibs. sash weights 


Complete Blueprints, Specifications and List of Materials, 


3 hanks sash cord 
42 pair 4x4 butts 

7 pair 32x32 butts 
3 outside locks 

7 inside locks 

13 sash locks 

13 sash lifts 


Sub Contracts Plumbing, Heating, Elec- 
trical, Painting and Sheet Metal 


Alternates for basement Add following items 
700 cement blocks 

6 pes. 2x8—20-0 girder 

3 pes. 6x6—7-0 posts 

1! yards concrete 

| coal chute 

5 cellar sash units 

| basement stair 

| grade stair 

2 inside doors complete 

6 ft. flue (change to 8x13) 
200 common bricks 


For accurate list of changes check against 
blue prints 
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LIVING ROOM: 


22-6 x 12-0 


DED 


TERRACE PORCH Fil-Ox 12-0 






36-O° 


BILL OF MATERIAL 


* American Lumberman Houde Plan No. 266 — 


CONCRETE AND BRICK WORK IRON WORK: 

200 eu. ft. conerete footing 3 4” pipe cols. 6'6” 
974 sq. ft. 3/2” concrete floor bsmt. 35 lin. ft. 8” “‘I"’ beam 
1065 ew. ft. conerete bleck wall bsmt. 
63 sq. ft. 4” conmerete floor porch 

| conerete step 8°x12°—9' porch 

2 concrete steps 8°x12°—4' grade entrance 
28 lin. ft. chimney dbi flue furn. & firepl. 
46 lin. ft. 8x12" flue lining 

48 cu. ft. stone wall terrace 


ROUGH LUMBER: 


1 pe. 2x6—10’ sill plates 
21 pes. 2x6—1i2’ sill plates & rafters 
14 pes. 2x6—14' sill plates & rafters 
1 pe. 2x10—10’ sill 
9 pes. 2x10—12' sill 
ROUGH HARDWARE: 2 pes. 2x10—14’ sill 
14 sets sash weights & cord 1 pe. 2x6—10' sill 
\ coal chute; | floor drain; | cleanout dr. 9 pes. 2x6—i2’ sill 
2 
3 


500 Ibs. nails pes. 2x6—i4' sill 

| fireplace damper 0 pes. 2x10—i6' ist floor joist 
30 pes. 2x10—i4’ Ist fleer joist 

SHEET METAL WORK: 9 pes. 2x10—1i2' Ist floor joist 
30 pes. 2x8—i6' attic floor joist 

66 lin. ft. 10 ridge roll 30 pes. 2x8—Ii4’ attie floor joist 


32 lin. ft. 14” valley tin , floor 
32 pes. 5”x7” tin flashing chimney © pes. 228-20" attic joist 


a oe > 40 pes. 2x4—¥' collar beams 

36 lin. ft. 3” down pipe; 2 pes. 3” elbows 56 pes. 2x6—18' rafters 

290 pes. 2x4—8 studs, walls & gables 
28 pes. 2x4—I12' studs, gables 

60 pes. 2x4—i6’ plates & shoe 

1650’ B.M. 1x4” roof sheating 

1500 sq. ft. %” insulation wall sheathing 


WALLS & CEILINGS: 


3870 sa. ft. wall and ceiling to finish 
8 tin. ft. metal corners 
400 lin. ft. metal angles 












2400’ B.M. 1x6” D&M sub & attic flocr 
1325’ B.M. 1x3” D&M finish floor 
1850’ B.M. %4x8” siding 

80’ B.M. 5x4 ceiling 

17 squares roofing 

1000 sq. ft. building paper, floors 
450 lin. ft. 1x3” bridging 

2 pes. 2x4—12’ plates, ccal bin 

10 pes. 2x4—7’ studs, coal bin 

160’ B.M. (x6” D&M coal bin 

2 pes. 2x!2—i6’ main stair-carriages 


MILLWORK: 


i a dr. frm. 3.0x5/8—13%4” F.W. fr. 
ent. 


0.S. dr. 3/0x6/8—1%” 15 Its. 
side 1.S.trim 
. Gr. frm. 2/8x6/8—134” F.W. side 


0.S. door 2/8x6/8—1%4"—i pan. 6 Its. 
side 1.S. trim 

sash frms. 10/12—1%" 3 Its. bsmt. 

sash 10/12—1%” 3 Its. 

- frms. 32/24—1%” 2 Its. F. W. 


wdws. 32/24—1%”" 2 Its. ri 


sides 1.S. trim 
pr. 0.8. shut. 32/24—i'%” 2 slat pan. 
wdw. frm. 32/18—1% 2 Its. F.W. 


wdw. 32/18—1%” 2 Its. r 


side 1.S. trim 

wdw. frm. 24/20—1%” 2 Its. F.W. 
° 

wdw. 24/20—1%” 2 Its. “7 


side 1.8. trim 
wdw. frms. 24/24—1%%” 2 - F.W. 


° 
an 


—-wo © ONN=-— 
« 
a 
= 


wdws. 24/24—1%”" 2 Lts. 7 


' 
2 
4 
2 sides 1.S. trim 

{ twin wdw. frm. 24/24—1%” 2 Its. F.W. 
1 side 1.8. trim twin 

1 louvre 12°x30" F.W. 

1 1.8. dr. frm. 3/0x6x6—1%"—2x6” bsmt. 
11.8. dr. 3/0x6/6—1%” stock 

1 D.A. dr. frm. 2/8x6/8—134"—1 x54” 
5 drs. 2/8x6/8—1%” 

10 sides 1.8. trim 


S. dr. frm. 2/8x6/8—1%"—I x34" 
S. dr. frm. 2/6x6/8—1%"—1'%ex5'/4”" 
S. door 2/6x6/8—i%” 
des 1.8. trim 


31. 
6 8 
’k 
eB 
2s 
11.8. de. frm. 2/4x6/8—154"—1 x54” 
1 1.8. door 2/4x6/8—1%” 

2 sides 1.8. trim 
3 4. 
at. 


doors 2/0x6/8—1%,”" 


Complete Blueprints, Specifications and List of Materials, $3.50 


S. dr. frms. 2/8x6/8—1%"—1'%ex5'/” 


8S. dr. frms. 2/0x6/8—134"—I x3” 
Ss. 


ides 1.8. trim 

dr. frms. 1/8x6/8—134"—1 x54” 
doors 1/8x6/8—1%” 
4 sides 1S. trim 
340 lin. ft. base 4x4” 
340 lin. ft. base shoe '/2x34” 
10 fin. ft. 34x16” shelving closets 
20 lin. ft. 34x24” shelving closets 
20 lin. ft. 34x4” hook rail closets 
60 lin. ft. %4x2” cleats closets 
10 lin. ft. 1%” =. hanging rod closets 
stock mantel L.R 
boakeases 3/3x4/6—12" L.R. 
base eases 3/6x3/0—24” kitchen 
wall cases 3/0x3/0—13” kitehen 
sink front 3/0x3/0 kitehen 
sink & counter 10’ kitchen 
corner china cases 3/6x7/0—i16" D.R. 
stcek medicine ezse, bath 
access door | /6x3/0—%” 
set plank stairs 3’—i2R. basmt. strs. 
pes. 2x4—(6’ railing, bemt. strs. 
pes. ix4—i2° railing, bsmt. strs. 
set box strs. 3’—i4R, strs. te attic 
24 lin. ft. 34x72” cap, strs. te attic 
48 lin. ft. 3¥%4x7%” scotia, strs. to attic 


app pete do 


EXTERIOR MILLWORK: 


72 lin. ft. 4x6 weed gutter, eave 

72 lin, ft. %4x2%” moul, eave 

72 lin. ft. 1%ex2%4" mould, eave 

72 lir. ft. Yax9'/2" frieze, eave 

110 In. ft. 34x52" frieze, — 

110 fin. ft. %x2%" mould, gab! 

18 lin. ft. 6°x8” box plate, t & terr. 
1 box col. 6x6—7’6” perch & terr 

10 lin. ft. 3x12” planeier, porch & we 
32 lin. ft. 34x2” ceiling mould, perch & 


terr. 
3 newels ‘ey porch & terr. 
90 lin. raili-g, porch & terr. 
{ gete 3/0x2/ ate perch & terr. 


FINISH HARDWARE: 


| each front & rear door locks 
it 1.8. deor locks 

| pair push plates 

3 pair 4x4 L.P. butts & serews 

it peir 3%2x3% or butts & sereus 
' D.A. fleor hing 


12 pzir small hinges, eases 

7 eupboar s, 

5 elbow catches: 7 “Deve pulls, cases 
14 sash locks and lifts 

7 sets bsmt. sash hdw. 


PLUMBING FIXTURES: 


{ set lauedry trays, basemen 
| beth tub, lavatery & _ complete 


HEATING: 
{ werm air heating plant, installed comp 
| gas water heater 
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GREGG CABINET 422 


CGHeG 


Corner Catinet 


Interesting details give this cabinet 
distinetive individuality. Sturdily 
made of Pine and Plywood, treated 
with “Woodlife.”. Complete with hard- 
ware and assembly instructions. No 
extras to buy. 


SIZE 33”x 87x 14” DEEP $11 0 
In corrugated carton. Wot. 65 Ibs. ’ 
Sold only through recognized dealers. 
Send check less 2% discount to avoid 
credit delay. 


F.0.B. 
Nashua 


GREGG & SON 











Woodwork of Quality Since 1719 








NASHU4S, NEW HAMPSHIRE 








Let This 


PLAN. 


Service | 
Help You Win — 
More Business 








Learn 
about the 


LOW 
COST 


The terms of Conservation Order No. L-4l, 
permitting repairs, maintenance and some re- 
modeling, should suggest to you, Mr. Dealer, 
that NOW is a good time to go aggressively 
after business in these lines. There's where WE 
can help you—by furnishing the PLANS. 


Send us a rouch pencil sketch. Give room 
measurements, window and door sizes, location 
of heating and plumbing pipes, one or more 
odak views of exterior. We will make plans 
(3 sets of prints) for $9. Preliminary pros- 
Pectus, $3. 


If your draftsman is drafted 
let us do your drafting 


WRITE FOR FREE COPY 
Selling Homes ata Profit” 


Lumberman’s Plan Service, Box 211, Peoria, Il. 
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vides for the sale of lumber for use in 
agricultural storage buildings. Your regu- 
lar source of supply is authorized by the 
amendment to sell you construction lum- 
ber, provided it is ultimately to be used 
for the construction, extension, remodel- 
ing, repair or maintenance of buildings or 
structures for the storage of agricultural 
products produced by farmers, planters, 
ranchmen, dairymen, or nut and fruit 
growers, or if such construction lumber 
is to be used for the packing, boxing, 
crating or storing for shipment of such 
products. 

The order, or contract, however, must 
have the following statement, signed by a 
purchaser or by a responsible official duly 
designated for such purpose. The state- 
ment follows: 

“All construction lumber covered by 
this purchase order (or contract) is to be 
sold, shipped, and/or delivered in com- 
pliance with Paragraph (B) (1) (I) (B) 
of Limitation Order L-121, with the terms 
of which I am familiar.”—Ed. 


Will L-121 Terminate? 


Gentlemen : 
What information do you have concerning: 

1. The lumber freeze order. Do you ex- 
pect it to be continued as is, or modi- 
fied, or terminated July 12th? 

2. Is there any prospect for an easing up 
on the building restrictions in defense 
and non-defense areas? 

Stanley Nowlen. 
B. M. Nowlen & Co. 
3enton Harbor, Michigan 
@ Everybody apparently is doing a lot 
of guessing with regard to whether L-121 
will be continued in present form, termi- 
nated on July 12, or modified. 

Two weeks ago, we were of the opin- 
ion that the order would not be continued, 
but that it would be superceded by some- 
thing else more equitable. That was 
based on the fact that a storm of pro- 
test and a lot of confusion resulted from 
the order. Amendment No. 1 unfreezing 
certain sizes, grades, and species, how- 
ever, has clarified the order considerably 
and made it more workable. The orig- 
inal order was instituted largely at the 
behest of the Army. The same can be 
said of Amendment No. 1 to the order. 
It looks to us as if many kinds of lum- 
ber required by the Army would be in 
sufficient supply by July 12 to warrant 
no continuance of the order. Now, how- 
ever, there are discussions going on in 
Washington between the Army and the 
WPB to determine just how far civilian 
use of lumber and other commodities cana 
be squeezed and still maintain the eco- 
nomic fabric of the country. At first, 
the Army showed a disposition to take 
everything wanted, pending an evalua- 
tion of just how much reliance could be 
placed in production facilities. To say 
that the Army has relaxed somewhat in 
the face of evidence given by manufac- 
turers is perhaps to be a little too broad. 
To say, however, that the Army is giv- 
ing evidence of some confidence in pro- 
duction facilities to the extent that they 
may be willing to reduce the amount of 
surplus they thought they heeded, is 
probably coming close to the true con- 
dition. 

Washington authorities seem to be 





Wood Is 
a Vital 
Wartime 


BOOTH - KELLY 
Lumber in War 


The timberland is vast, the logs are 
giant-size, and willing workers go into 
the forest to reap the timber harvest. 
In the modern mills of Booth-Kelly 
the logs become lumber in double- 
quick time. 


The lumber is for the needs of war. 
And Uncle Sam is in a hurry to finish 
this fight. We're here to do our part 
on the production line, backing up the 
battle line. We'll be in it all the way, 
until the Victory is won. 


This is the famous CERTIFIED Doug- 
las Fir Lumber. The _ Booth-Kelly 
name on the lumber is our pledge of 
quality in the wood and in the manu- 
facture. 


DOUGLAS FIR 


Dimension Casing Ceiling 
Drop Siding Finish Stepping 
Mouldings Flooring Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


Bostlittell 


SLUMBER @ 






TWO MILLS—SPRINGFIELD & WENDLING. ORE. 
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greatly divided with no real evidence on 
either side. The whole question of con- 
tinuing or discontinuing the order, seems 
to depend on two intangibles. One of 
these is that the Army does not yet seem 
to know just how far it can relax in its 
demands and still be safe. The other is 
that lumber manufacturers themselves 
do not know whether they can gear their 
production machinery up to a point where 
they can supply all of the present military 
demands and still leave enough lumber 
for wider operations on the part of re- 
tailers. Lumber production is going up, 
but also lumber demand seems to be go- 
ing up. There you have two dangling 
ends neither of which can be tacked at 
the moment. 

We now hope that something better 


Amemcanfiumberman 


than L-121 will be substituted in its place 
on July 12. If we had to guess, and it 
would be nothing more than a pure guess, 
we would be inclined to say that some- 
thing else will be substituted. The mar- 
gin for guessing that way however is so 
slim as to make it worth very little. 

There seems to be in the wind some 
reshuffling of authority between the WPB 
on one hand and the Army on the other. 
What this means, nobody probably 
knows. 

Out of the whole difficult situation, 
one thing seems to be emerging with fair 
certainty, that is, that the hump of Gov- 
ernment buying will be reached some- 
time about six months hence. If that is 
true, it leads up to the answer to your 
second question, and that is that in our 





nock-Down Frames and Trim 


to meet the special 
requirements of 


WAR PROJECTS 


During past years the manufacturing activities of Spokane Pine Pro- 


lucts Company have been devoted mainly to the production of 


Stock Millwork of various kinds. 


nT 


ur 
sWU WV 


we have shifted our operations to take care of such items of 


millwork as we manufacture in the line of KNOCK-DOWN FRAMES 


to 


o meet the special requirements of war construction 


We are ready and anxious to serve anyone desiring such material 
and will be glad to furnish prices on receipt of details and speci- 


fications. 


U 
Write 


about your requirements in stock and special millwork. 


Spokane Pine Products Company, Spokane, Washington. 


SPOKANE PINE PRODUCTS CO. 
LONG LAKE LUMBER CO. 


SPOKANE, WASHINGTON 


June 27, 1942 


belief, six to nine months should see the 
beginning of relaxations on restriction 
and limitation orders.—Ed. 


One More Rose 
Gentlemen : 

We like the new American Lumberman 
and particularly the late issues dealing so 
well with subject matter of intense interest 
to the retail lumber dealer throughout the 
country. 

Your policy, as expressed in your office 
memorandum of April 28th to the staff from 
Mr. Vance, is a very aggressive and live 
piece of thinking. 

Paul M. Smith 
Wheeler Osgood Sales Corp. 
Tacoma, Wash. 


Editorial Comment 
Gentlemen: 

Last week we had the pleasure of a visit 
with Mr. Herbert A. Vance and took the oc- 
casion at that time to compliment him on 
the splendid editorial appearing in your May 
issue, titled: “Trade Associations 
Their Worth.” 


Prove 


S. P. Deas. 
Southern Pine Association 
New Orleans, La. 


Brooders by the Sq. Ft. 
Gentlemen: 

Your Post Box department is always in- 
teresting. Keep it up. 

I built twenty brooder houses like the 
enclosed picture this spring. Most of them 
were 10 x 12, 4 feet high in the back and 
six in front, 4 x 6 creosoted skids, 2 x4 floor 
joist, tongue and groove floor, car siding or 
drop siding, framing and rafters all 2 x 3 
(a 2 x 10 ripped in three). Wood shingles, 
ventilator built in, 3, 9 x 12, six-light sash, 
complete labor, lumber and hardware and 
we sold them for eighty cents per square 
foot. Most of them were 10 x 12 for $96.00, 


and a number of them were 12 x 14 and 
12 x 16 and 10 x 14 but the 80c per square 
foot worked out very well. It made it a lot 
easier to sell them and took no time to fig- 
ure them up. The labor ran around $20.00 
each, and that left the full retail price for 
the lumber used. A number of them were 
financed on Title I, F.H.A. 

If the house was 12 foot long we used 12 
foot sheathing on the roof and accomplished 
the roof extension by adding a 1 x 4 length- 
wise with the rafter and supported it with 
a piece of 6-inch beveled cribbing ripped im 
two, the wide piece used against the siding 
first and the narrow half on top of the first 
piece. They were all built with a Dutch door 
and puttyless sash, and all nails were gal- 
vanized. 

Yours truly, 
GEORGE POTGETER 
POTGETER GRAIN CO., INC. 
Wellsburg, lowa 
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They're on the war path... these softwood mills that 
supply Winton lumber. On the production line, backing 
the battle line. Producing for the Army, the Navy, the 
Maritime Commission. Producing the construction lumber 
that Uncle Sam wants P. D. Q. 


From these mills come ‘the lumber of the Pacific Coast, the IDAHO WHITE PINE: 
Inland Empire, the forests of the North. Products of Idaho Winton Lumber Co., 
“ White Pine, Ponderosa Pine, California Sugar Pine, Douglas Gibbs, Idaho 
So we need more Fir, Western White Spruce, Red Cedar. CALIFORNIA SUGAR PINE and 


4 To meet their war assignments, these mills are operating PONDEROSA PINE: 
Softwood Lumber! at top-speed. Producing vital war materials, the workers —- Saeer Se 
Oo fe U | 5 ” are fighters in this battle of production. Enlisted for the , 
e °7 ncie sam duration, they're giving their best. This is a fight to the WESTERN WHITE SPRUCE: 


eee mest . . The Pas Lumber Co., Ltd., 
finish. And the finish will be Victory for U. S. A. The Pan, Masticha and 
Reserve, Sask. 


WINTON LUMBER SALES CO. ane anon Genie Om. 


FOSHAY TOWER ... MINNEAPOLIS ag 


Craig Mountain Lumber Co., 
Winchester, Idaho 





Reynolds & Manley 
Lumber Company | 7“ 


Savannah, Georgia 


PAR -TOX 


Manufacturers TIDEWATER RED CYPRESS 


SOUTHERN HARDWOOD PROOF 
YELLOW PINE ani FOR YOUR CUSTOMERS 


These Ponderosa 2x4s were imbedded in termite in- 
fested ground at Austin Cary Memorial Forest, 
Gainesville, Florida, under supervision of the For- 
estry Department, University of Florida. 


Modern band mill, up-to-date precision 
machines, advanced dry-kiln equipment, 
complete planing mill. Quality lumber 
items in Red Cypress, Hardwoods, Yel- 
low Pine. Can grade-mark and trade- 
mark. 5 R. R. connections. 


One year later this picture was taken. 





PAR-TOX treatment costs 
little — saves much —in wood 


preservation. 
Members Nat. Hardwood 


Lumber Assn., So. Hdwd. 


athe ny n youn o wvee LYLE 


Press Mfrs. Assn., So. Pine to the sash and door 


ea sy , jalan. OSHKOSH, WISCONSIN 
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Calling All Softwoods! 
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at White River mills. 


The call has come. The lumber is going for 
ward. Forward by the millions of feet. For 
the vital urgencies of war. For ships and 
shipyards. For cantonments, defense houses 
war industries. The biggest job the lumber 
industry ever had to do. 


The mills of White River Lumber Company 
are hard at it, by day and by night. Logs 
rolling in, lumber rolling out. Choice quality 
stock in old-growth Douglas Fir and West 
Coast Upland Hemlock. Lumber for the needs 
of war. 


Here is the timber. Here are the mills, the 
machines, the skilled and willing workers 
men who know their stuff. We're in it up to 
our ears. In it to help win the war. It's our 
job to deliver. And deliver we will. 


WHITE RIVER 
LUMBER CO. 


(Since 1896) Enumclaw, Washington 








More and More Lumber 
Needed in the War 


»ur mills the roar of production 
the challenge of war demands. 
out lumber faster and faster. 


lumber, that goes to war on 


yan-California Lumber Company is 
devote its energies and facili- 
top-speed production of mate 
the vital needs of America's 
nq torces. 
Quality Sugar Pine and Pon- 


2rosa makes good in war and in peace. 


Member of the Weatern Pine Ass‘n 


Michigan-California 
Lumber Company 
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the war 


Lumber production 
for the needs of U. S. 
has gone into HIGH 
at the Pacific Na- 
tional mills. 


U. S. Navy mine- 
sweepers have keels 
of Fir Timbers  pro- 
duced by Pacific Na- 
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War industries and 
defense housing proj- 
ects use Pacific Na- 
tional lumber. 
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- ¢ « ASSOCIATIONS & CLUBS 


Commission Men Meet for Annual 
Considering the fact that one important 
feature of the annual meeting of the National 
Association of Commission Lumber Sales- 
men, the Sales Congress, was postponed this 
year because of the war, an exceptionally 
representative group 
gathered at Chicago's 
Edgewater Beach 
Hotel for the all-day 
sessions, June 12. 
Reports which re- 
viewed the activities 
of the Association 
during the past year 
indicated that special 
emphasis had 
placed on contacts of 


been 


the Association in 

Washington, D. C.— 

contacts which kept 

members informed of 

happenings there, 

and which made the 

services of the Asso- H. A. CRANE 
ciation readily avail- Baltimore, Md. 
able to the Govern- Klected president 
ment when needed in 

connection with the war effort. Harold A. 
Crane, Baltimore, Md., who has been first 
vice president of the commission men’s asso- 
ciation, spent considerable time in Washing- 
ton this year on the behalf of that group. 
The afternoon session of the meeting was de- 
voted to discussion of problems of the indi- 
vidual members in attendance. 

New officers for the coming fiscal year 
were elected. Harold A. Crane became presi- 
dent; A. T. Brink, Kansas City, first vice 
president; E. D. Koza, Chicago, second vice 
president; Clayton Carey, St. Louis, third 
vice president; C. L. Baxter, Chicago, treas- 
urer, and M. P. Klumph remains as _ secre- 
tary-manager. The retiring president is M. 
W. Grundy, of New Orleans. 


World's Championship Roleo 


Gladstone, Mich., will be host to the 
World's. Championship Roleo and Water 
Festival over the week-end of July 3-4-5. 
The program will consist largely of events 
f cspecial interest to the lumber indus- 
try. Featured, of course, will be the Roleo 
or log rolling championships, which will at- 
tract entries from all over the country, com- 
peting for the titles in the men’s divisions 
and women's divisions. Following the birl- 
ig in importance will be the chopping and 
sawing exhibitions and contests, which usu- 
ally attract a large field of contestants. 


Cincinnati Annual Stag Outing 


. 'hreatening weather failed to deter mem- 
fers of the Cincinnati Lumbermen’s Club 
rom enjoying their annual stag outing at 
Melbourne, Ky., on June 16; reservations 
numbered over 125, Judicious use of saw- 
dust and some faney shovel work under su 
bervision of Walter J. Arling, made the dia 
mond somewhat less than sloppy and. then 
the hectic ballgame again was on in the bat- 
tle that has raged for years between the Soft- 


wooders and the Hardwooders, with the 
former winning by a score of 6 to 1. 

Considerable pitching of horseshoes fol- 
lowed which resulted in Dick Stout and 
Donald Buckshorn being declared the win- 
ners. Indoor sports dear to the heart of 
many lumbermen found lively groups at vari- 
ous tables and corners, from which they 
could be lured only by the call for dinner 
at the clubhouse. President Amor S. Kapp 
and Mr. Arling, chairman of the outing com- 
mittee, were roundly applauded for making 
this year’s outdoor celebration the outstand- 
ing event that it was. 


Florida Adopts Forestry Program 


Members of the forestry division of the 
Florida State Chamber of Commerce, meet- 
ing at Jacksonville, Fla., June 19, with State 
and Federal officials and leaders in the lum- 
ber and naval stores industries, adopted a 
seven-point program for the rehabilitation 
and conservation of Florida’s forests. The 
program is to be submitted to the executive 
board of the State Chamber for immediate 
approval. Included in the program was the 
request for a non-political State forestry de- 
partment, separate from the park division. 

State rights relative to forest regulations 
were demanded by the committee. 

Other points in the program recommended 
were State-wide fire control; restoration of 
millions of acres to full productivity; cen- 
tralization of all naval stores experimental 
work at the Naval Stores Experiment Sta- 
tion at Olustee; adoption of a “tree farm” 
movement, and the setting up and main- 
tenance of a forest research station in Flor- 
ida by the United States Forest Service. 


Texas Forestry Annual 

The twenty-eighth annual meeting of the 
Texas Forestry Association, will be held in 
Jeaumont on July 1, Walter O’Neal of Tex- 
arkana, president of the association has 
annovnced. 

“Forests for Freedom,” has been the 
theme selected to highlight a meeting of in- 
terest to wood grower and wood user, which 
will include discussions to determine if there 
are any means whereby the forests can 
make an even greater contribution in help- 
ing win the war. Various phases of the part 
of Texas forests and industries in the war 
program will be covered by the speakers, 
who include E. L. Kurth, president of South- 
land Paper Mills, Inc., Lufkin, Tex. 


Durable Woods Institute 
Discontinues 

The California Redwood Association has 
announced the closing of its New York office 
and the office of the Durable Woods Insti- 
tute, 155 East 44th Street, New York City. 

The Durable Woods Institute was organ- 
ized in 1937 under the sponsorship of the 
California Redwood Association, the South- 
ern Cypress Manufacturers’ Association and 
producers of California Redwood, Tidewater 
Red Cypress and Western Red Cedar. The 
institute furnished technical information on 
the properties and uses of these three dur- 
able species and worked with the financial 
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organizations, governmental departments, ar- 
chitects and users in the development of 
sound specifications for building, particu- 
larly in the residential field. 

Hal B. Alston, who has been director of 
the institute since its organization, resigned 
in March to engage in construction of pre- 
fabricated houses for war workers. The 
sponsoring institutions, therefore, decided to 
discontinue the work of the institute for the 
time being. 

Information on each of the three species 
represented can be secured from the re- 
gional association whose members produce 
that species: California Redwood Associa- 
tion, 405 Montgomery Street, San Francisco, 
Calif., for California redwood; Southern 
Cypress Manufacturers’ Association, 721 
Barnett National Bank Building, Jackson- 
ville, Fla., for Tidewater Red Cypress; West 
Coast Lumbermen’s Association, Stuart 
Building, Seattle, Wash., for Western Red 
Cedar. 

The Durable Woods Institute literature 
can be secured from the California Redwood 
Association as long as the supply lasts. 


Buffalo Lumber Exchange to 
Hold Annual Outing 


The Buffalo Lumber Exchange will hold 
its annual outing on July 14 at the Meadow- 
brook Country Club. Arrangements are in 
charge of Secretary Henry I. George. At 
the Exchange meeting on June 12 a report 
on the proceedings of the National-American 
Wholesale Lumber Association convention 
at Pittsburgh was given by Edward W. 
Conklin, president of Mixer & Co., who was 
elected a director of the association. 


East Bay Hoo-Hoo Club 


Majer Irwin E. Farrington, coordinator 
of selective service for the 2nd district of 
California, was the guest speaker at the din- 
ner meeting of the East Bay Hoo-Hoo Club 
No. 39, held at the Claremont Hotel, Berk- 
eley, Calif.. June 2. President Lewis A. 
Godard presided and made the announcement 
that general meetings of the club will be 
resumed in September. 


Northern Pine Manufacturers’ 
Association Hoids Annual 


The annual meeting of the Northern Pine 
Manufacturers’ Association was held on 
June 18 in Minneapolis, Minn., with Presi- 
dent J. A. Mathieu presiding. All members 
were represented. 

Secretary W. A. Ellinger’s report stated 
that for the third consecutive year ship- 
ments of member mills have exceeded pro- 
duction and have shown an increase over 
the preceding year, whereas production in 
1941 showed a marked decline from 1940. 
Production during 1941 totaled 91,141,000 
feet, compared with 138,477,000 feet during 
i940. Shipments totaled 142,321,000 feet dur- 
ing 1941, compared with 139,816,000 feet 
during 1940. During the first five months of 
this year, production was 28 percent above 
that of the same period of 1941, whereas 
shipments showed a decrease of 8 percent. 

Chairman G. E. Marshall of the forest 
conservation committee reported that the 
tree farming program of the National Lum- 
ber Manufacturers’ Association has created 
favorable publicity for the industry. 

R. H. Dahlberg, chairman of the traffic 
committee, gave a comprehensive report of 











42 


the work of this committee in safeguarding 
and promoting the interests of members since 
the last annual meeting of the association. 
Mr. Dahlberg attended the Interstate Com- 
merce Commission hearing in St Louis, Mo., 
the week of Jan. 5, at which time the Com- 
mission granted to the carriers a 6 percent 
increase on lumber, with no maximum pro- 
visions. These increases became effective 
March 18, 1942. There was filed with the 
railroads for their Committee of 21 an ap- 
plication on behalf of the Northern Pine 
\lanufacturers’ Association and the western 
requesting a readjustment by 
establishing a maximum increase so as to 
preserve relationships in the destination ter- 

rv. There 


associations 


were several conferences on 


this subject and a hearing before the Com- 
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mittee of 21 on April 22. The Committee 
of 21 took the subject under advisement and 
declined to grant the request. However, 
since then the Office of Defense Transpor- 
tation has been created, and J. B. Eastman 
has been placed in charge of all transporta- 
tion. Of the orders issued by O. D. T. to 
date, Mr. Dahlberg thinks O. D. T. No. 5, 
which deals with privately owned trucks and 
their operation, is the only one affecting 
the membership of this association. Mr. 
Dahlberg concluded his report by emphasiz- 
ing the need of everyone co-operating 100 
percent in the maximum utilization of trans- 
portation facilities. 

All present favored continuing the organ- 
ization and expressed a desire for the valu- 
able service received through affiliation with 
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MONTGOMERY, ALA. : 
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KILN-DRIED POPLAR 


Solid or Mixed Cars of Pine, Hard- 
woods, Oak Flooring. 
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Shepherd Lumber 
Corporation 


MANUFACTURERS 
Southern Yellow Pine 


Mills at McRae, Georgia 
and Montgomery, Alabama 


Boards 


Car Material 
Material from both mills 
Grade-Marked if desired. 


Address inquiries to Box 139, 
Montgomery, Alabama 
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Retail yards, railroads, industrial 
buyers can rely on us for speedy, 
complete service on Southern Yel- 
low Pine and Hardwoods. Straight 


and Mixed Cars. 
General Offices: Shepherd Bldg., 
Montgomery. Alabama. 


Branch Office: 815 Fisher Bldg., 
Detroit, Mich. 


Distributing Yard, Jacksonville, Fla. 
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the National Lumber Manufacturers’ Asso- 
ciation. 

A hearing to consider ceiling prices on 
Northern White and Norway pine had been 
tentatively set by the Office of Price Admin- 
istration for June 15, at Milwaukee, but 
was postponed. Latest advices are that the 
hearing may be held in the near future on 
a few day’s notice, and interested members 
are urged to be prepared to attend, fortified 
with cost figures, weights of lumber, charges 
for surfacing, milling, ete., and 
sale. 

Since the annual meeting a year ago, the 
membership was reduced by three firms. 

The election of officers resulted in J. A, 
Mathieu, of J. A. Mathieu, Ltd., Rainy Lake, 
Ont., being continued as president. W. A, 
Shull, Red Lake Indian Mills, Redby, Minn, 
was elected vice president, and W. A. EI- 
linger, Minneapolis, Minn., was continued as 
secretary and treasurer. 

The directors are J. A. Mathieu, Rainy 
Lake, Ont.; W. A. Shull, Redby, Minn., and 
R. C. Winton, Minneapolis, Minn. Only 
three directors were elected instead of the 
usual five. 

It was voted to discontinue the govern- 
mental relations committee. The meeting 
also ratified the action of the directors taken 
Dec. 30, 1941, increasing the rate of assess- 
ment from 5 cents per thousand feet on ship- 
ments to 8 cents, effective on shipments Oct. 
1, 1941, and authorizing payment of the 3 
cents increase to the Public Relations Pro- 
gram of American Forest Products Indus- 
tries, Inc., with the understanding that the 
8-cent rate and payment to the Public Rela- 
tions Fund are to continue the 
of 1942. 


Baltimore-Washington Sales Club 

The Baltimore and Washington [Lumber 
Sales Club held its sixteenth annual meeting 
recently in Baltimore. Election of officers 
by the board of directors resulted in the con- 
tinuation of the present incumbents for an- 
other year, as follows: Arthur V. Charshee, 
president; Paul Kern, Washington, D. C., 
vice-president ; and Harry Fried, secretary- 
treasurer. 

Mr. Charshee will appoint the 
standing committees later. 

It was voted to send best wishes to John 
M. Stephenson, first president of the club, 
for continued progress toward complete re- 
covery from an illness which has confined 
him to the sick room for a long time. 


Ontario Meetings 

The Toronto Suburban District Branch of 
the Ontario Retail Lumber Dealers’ Associa- 
tion held a meeting at Newmarket, Ont., on 
June 10, following an evening dinner. 

On June 11 the Lumbermen’s Section of 
the Toronto Board of Trade held a well at- 
tended meeting, and on June 18 the [astern 
Ontario Retail Lumber Dealers’ Association 
held its first meeting of the year. 

At all these meetings important matters 
pertaining the current lumber industry prob- 
lems were reported and discussed. 


- . 

Coming Conventions 

July 1—Texas Forestry Association, Deu- 
mont, Tex. Annual, 

July 3-5— World’s Championship 
and Water Festival, Gladstone, 

Sept. 9-10—Concatenated .Order of 
Hoo, Schroeder Hotel, Milwaukee, 
Annual. 

Sept. 24-25—National Hardwood 
Association, La Salle Hotel, 
Annual, 
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We Did lt Before and 


T. W. Rosborough, President. B. S. Cole, Secretary-Treasurer 
W. E. Cooper, Vice-President. C. G. Atkinson, Sales Mgr. 


' ROSBORO LUMBER COMPANY, sorinztield, oregon. 
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Helping to Win the Battle 
of PRODUCTION! 


America’s gigantic war production program calls 


for BILLIONS OF FEET OF LUMBER! The huge m Think of RAINY LAKE when you’re needing 


Johnson Mill at Toledo, Oregon, is meeting the chal- e Genuine Northern WHITE PINE 


lenge with the greatest output of any mill in Ore- We offer this famous White Pine of virgin growth, of surpassing 


gon! Tall timbers are falling fast ... every wheel quality, carefully kiln-dried, accurately manufactured; also Nor- 
way Pine and Northern Pine Lath. All our stock is from thor- 
oughly water-cured logs. Siding, Sheathing, Framing, Lath 
production up to the highest peak ... for VICTORY! Crating, Flask and Pattern Lumber. Mixed Cars. 


Mill capacity 2 car a, RAINY LAKE LUMBER CO., Ltd. 


loads each hour. Car- Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
loading capacity 30 The Trade Mark of SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. 
cars a dayl QUALITY LUMBER OTHER SALES REPRESENTATIVES: 
Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 


is turning . . . every man is on the job, to keep 








Short Leaf Yellow Pine Lumber from timber that grows ‘Deep in the Heart of Texas’’ 


) Mills of ANGELINA on the War Production Line 


Oak, Gum, Elm The 5 Mills of Angelina are speeding along at full capacity pro- 
duction—working in conformity with WPB Limitation Order L-121 
Ash, Cypress, pane 
—turning out lumber for the urgent war needs of the Nation. 
Gum Veneer The workers in the Angelina mills, knowing that lumber is vital 
war material, take pride in producing the best in quality and the 











most in volume for all parties entitled to delivery order L-I21. 
CHICAGO REPRESENTATIVES: 


JOHN H. SHOOK LUMBER COMPANY, SSB Ar 
110 N. Franklin St., Chieago, Hl. 
Retail and Industrial Sales ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 
41. E. BOATRIGHT LUMBER COMPANY, KURTH LUMBER MFG. CO., Clarksville, Texas ANGELINA HARDWOOD CO., 
lil W. Washington St., Chicago, Ul. TROUT CREEK LUMBER CO., Kirbyville, Texas Sales Office, Lufkin, Texas. 
Railroad and Car Material TEXAS OAK FLOORING CO., Dallas. Texas Mills at Ewing, Tex. and Ferriday, La. 
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@ All We Manufacture is Cypress 
@ And All the Cypress We Manufacture is 


GENUINE TIDEWATER RED CYPRESS 


It's The Best You Can Buy 


BURTON -SWARTZ CYPRESS COMPANY 
PERRY, FLORIDA 
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Appalachian Producers Study War Problems 


freezing of hardwoods may be anticipated 
in the not far distant future, according to 
opinions voiced at the summer meeting of 
Appalachian Hardwood Manufacturers, Inc. 
at the Maketewah Country Club, Cincinnati, 
Ohio, on June 12. 

This probability is predicated on the ap- 
parent difficulty of the government purchas- 
ing agencies in getting readily all the lum- 
ber their current urgent requirements call 
for, with such incidents as the recent hard- 
wood auctions in Cincinnati and Memphis 
allegedly reflecting buying and selling con- 
ditions. With Cincinnati bidding in little 
over one-fourth of the desired 100 million 
feet, and Memphis weighing in for less than 
that, this immediate program of the govern- 
ment went over only about half way. 

President M. W. Stark, W. M. Ritter 
Lumber Co., Columbus, Ohio, made it clear 
in his opening remarks that there was little 
room for pleasantries, and there ensued a 
three-hour discussion of the unprecedented 
problems facing the hardwood lumber in- 
dustry. 

Secretary-Treasurer Carl H. Clendening, 
always a busy man, found himself swamped 
with details in a meeting that brought into 
serious conference 82 mill operators, distri- 
butors and sales representatives, which rep- 
resents the record attendance for this or- 
ganization’s deliberations. All Appalachian 
hardwood states and several others sent dele- 
Among the veterans was J. W. May- 
hew, director, W. M. Ritter Lumber Co., 
Columbus, Ohio. 

A considerable part of the afternoon was 
given over to intimate conferences between 
Mr. Stark, production consultant in the mo- 
tor transport division of the quartermaster 
general, U. S. A., and more than two score 
of the delegates, many of whom passed up 
the golf tournament to get a first-hand 
picture of the situation from a member of 
the industry who must find its solution. 

Mr. Stark also received close attention at 


gates. 


another point of the morning deliberations4 


when he counseled the industry to maintain 
its past high standards under the conditions 
of emergency stress, with the post-war pe- 
riod in mind, at which time the public will 
judge the lumber industry by the quality of 
wood products made during the war in the 
inevitable comparison with metal and other 
materials, especially where there has been 
a switchover to wood. 


Another highlight was the election of 
Luther O. Griffith, president, Griffith Lum- 
ber Co., Huntington, W. Va., and former 
president of AHMI, to membership in the 
government’s Lumber and Timber War 
Products Committee, which holds its sessions 
in Washington. 

In a delegation of Washington speakers, 
all of whom finished their stories with an 
open forum in the morning session and fol- 
lowed up with special group meetings after 
luncheon, were the following: Carl A. Rish- 
ell, hardwood products engineer, National 
Lumber Manufacturers’ Association, and 
3en R. Ellis, secretary, Southern Cypress 
Manufacturers’ Association, who is looking 
after the priority interests of the lumber 
trade in the nation’s capital; Lieutenant- 
Commander S. W. Moss and C. K. Mc- 
Dowell, of the procurement section, Bureau 
of Ships, United States Navy. 

Mr. Rishell explained his familiarity with 
the ship-building program, corroborating 
various angles brought out by the official 
Navy representatives. 

He pointed out that wood is fast replacing 
metals for scores of uses never before 
thought about. He referred to the projected 
1,500 a day production of all-wood cargo 
trucks, and, in this connection, to the 
enormous program of stock pile buying by 
the government and the accompanying tre- 
mendous waste of lumber, which he said 
should rightly go into the manufacture of 
beds and cots and other requirements of the 
ordnance department and which waste could 
be so used if there were the proper co- 
operation between the various purchasing 
agencies in Washington. 

He gave a running outline of what the 
government is going to require in the most 
gigantic production program for war pur- 
poses in the world’s history; while another 
speaker, Mr. Ellis, wondered how the indus- 
try is going to gear itself up to indicated 
requirements that already apparently exceed 
the total estimated lumber production for 
1942. In any event, Mr. Rishell made it 
clear that it has become a matter of prime 
importance to get the government agencies 
together so that every available foot of lum- 
ber actually is used for some useful pur- 
pose in the war effort. 

Mr. Griffith, speaking of the boxing and 
crating requirements of war industries, ex- 
pressed the opinion that a lower grade of 
lumber should be used, to the point where 


No. 3 common should be considered adequate, 
saving better grades for other purposes. 

Mr. Ellis delved into the priority labyrinth, 
to show that substantial progress toward 
simplification has been made in the last six 
months; and he stressed the importance of 
being right on the job in Washington, so 
that the industry may be kept fully informed 
on all details without delay and thus be 
in a position to cooperate intelligently with 
the government. 

He urged use of the lumber industry’s an- 
nounced official symbol, which is “8.8,” in 
all matters pertaining to war business, 
whether direct or indirect, in order to get 
proper recognition as to priorities, and in all 
correspondence with all government agencies 
on such matters. 

He recognized the ominous labor difficul- 
ties and snags encountered in efforts to get 
needed equipment replacements. As_ for 
tires, he said it is evident that the industry 
will just have to worry along as best it can 
for the duration, perhaps, on a showing of 
replacements that is likely to continue about 
50 percent shy of what the industry needs 
to do a good job in transporting lumber. 

The assembled lumbermen learned a lot 
about ship building, not only in verbal ex- 
planations, but through large diagrams and 
blueprints which the Navy representatives 
had displayed on the walls. It was made 
clear by them, as by all the speakers, that 
the government is admittedly extremely 
anxious that lumbermen understand why spec- 
ifications must be strictly adhered to, par- 
ticularly in the materials for combat ships 
that are subject to unlimited strain; also, 
that every effort is being made to simplify 
the terminology used in government specifi- 
cations, so that all interested producers and 
distributors shall readily comprehend them. 
Purchase allocations were touched upon by 
Mr. McDowell, who also explained the 
Navy financial procedure. Both the Navy 
representatives and President Stark stressed 
the importance of maintaining a continuous 
list of available lumber stocks at all points. 

H. E. Everley, manager, AHMI trade 
extension division, touched on the detail of 
the grades and lengths most needed in the 
ship building program. 

Joseph J. Linehan, Mowbray & Robinson 
Lumber Co., Cincinnati, was host to AHMI 
delegates and invited guests from the Cin- 
cinnati Lumbermen’s Golf Club at the or- 
ganization’s fifth annual golf tournament. 


Groups of "stalwarts" and railbirds at Appalachian Hardwood Manufacturers, Inc., summer meeting. 
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In Active Service 


S. R. Herring, who for four years has 
been district sales manager of the Arkansas 
Oak Flooring Co. in charge of the Chicago 
office, which supervises Illinois, Indiana, and 
Wisconsin, has recently enlisted in the U. S. 
Naval Corps and expects to report for train- 
ing about July 1. 


Robert A. Hill, Hill Lumber Co., New 
Orleans, La., has enlisted in the army. 


William R. Garnett of the St. Paul & 
Tacoma Lumber Co. sales department, at- 
tended his last meeting of the Tacoma Lum- 
bermen’s club June 12 before he enters the 
army. He left the meeting wearing a fine 
wrist watch bestowed by the club in appre- 
ciation of his services as secretary, from 
which post he was given a leave of absence 
“for the duration.” 


E. L. “Bud” Reitz of the E. L. Reitz & 
Co., Los Angeles, Calif., wholesale repre- 
sentatives for Washington Veneer Co., 
Olympia, Wash., and Anderson & Middleton 
Lumber Co., Aberdeen, Wash., reported for 
duty in the U. S. Army Supply Corps at 
Oakland, Calif., on June 14. 


Glen Burke, representative in north-cen- 
tral California for the Union Lumber Co., 
and Pierson Plummer, assistant general 
manager of the Union Company at Fort 
Bragg, Calif., have reported for preliminary 
training at an officers’ training camp. 

Jack T. Miller, son of Carl T. Miller, 
president, T. B. Miller & Sons, retailers at 
Camp Taylor, Ky., left June 9 to enter the 


U. S. Naval Training Station, at Great 
Lakes, Il. 
John C. Patrick, young Portland, Ore., 


lumberman, is at present stationed at San 
Luis Obispo, Calif. He is first lieutenant of 
the 49th field artillery. John’s father, C. C. 
Patrick, has been in the lumber business in 
Portland for twenty-seven years. He is 
president of the Patrick Lumber Co., con- 
ducting a wholesale lumber business. John, 
since leaving school, has worked for the 
Willamette Valley Lumber Co., Dallas, Ore., 
in the mill, the logging department and 
cruising timber in the woods. This is a fir 
and hemlock operation. Then, in order to 
familiarize himself with western pines, he 
worked in the mills at Medford, Ore. 


Clarence A. Rue, who for the past five 
years has been associated with the Nicolay- 
sen Lumber Co., Casper, Wyo., has been 
called for army service. Mr. Rue holds a 
captain’s commission in the officers reserve, a 
commission he has held for the past 20 years. 
Mr. Rue believes he will be stationed at New 
‘Orleans in the service of port embarkation. 

\fter training at the U. S. Naval Ai 
Station, Quonset Point, Rhode Island, I. K. 
Campbell, Jr., son of I. K. Campbell, Kan 
sas City, Mo., wholesale lumberman, has 
been commissioned a lieutenant (senior) and 
assigned to the Naval Air Station at Ala- 
meda, Calif. 


Personal Items 


D. E. Clarke, president of the Atlanta Oak 
Flooring Co., Atlanta, Ga., was elected pres- 
ident of the Atlanta Freight Bureau at a re- 
cent meeting of that organization. 


The McGinnes Lumber Co., Plant City, 
Fla., has recently opened its new office on 
South Collins street. 


The name of the Black Warrior National 
Forest in Alabama has been changed to Wil- 
liam B. Bankhead National Forest, in honor 
of the late speaker from Alabama. 








Paul Bunyan, traditional mighty man of 
the lumber industry, is working full 
time these days to produce war mate- 
rials to help defeat the Axis. He is 
really Len Costley of International 
Falls, Minn., veteran insulite logger, 
and at the recent convention of heat- 
ing engineers he stopped long enough 
to show his giant ax to R. E. Back- 
strom (left), Wood Conversion offi- 
cial, and M. S. Wunderlich, Insulite 
sales manager 





The Beronio Lumber Co. yard has been 
moved from the old location at Beach and 
Powell streets, San Francisco, Calif., to 2525 
Marin street. The new site covers three 
and a half acres. Milton Beronio is manager. 

Charles B. White and W. T. Meyer of 
White Bros., hardwood dealers, San Fran- 
cisco, Calif., returned recently from a five 
weeks’ business and pleasure trip covering 
Atlantic Coast States and hardwood mills 
in the southern States. 


Employees of the Union Lumber Co., pro- 
ducers of Noyo Redwood, Fort Bragg, 
Calif., have erected a score board at the main 
gate of the plant, which shows by a series 
of thermometers the daily standing of each 
department in the Payroll Allotment Plan of 
purchasing War Bonds. 


D. E. Buchanan, formerly Cincinnati rep- 


resentative of Tennessee-Eastman  Corp., 


lumber division, has announced that he is 
now doing a general commission business in 
the Cincinnati area, operating under his 
own name, 
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Kenneth Smith, president of the California 
Redwood Association, San Francisco, re- 
turned to his desk recently from a four 
weeks business trip in the interest of the 
association. He visited Chicago and Wash- 
ington, D. C., and stopped at Seattle and 
Portland on his way home. 


Forty men who will comprise four ten- 
men squads of forest service fire fighter 
parachute jumpers will begin training at the 
Nine Mile camp and Six Mile training field 
of the Forest Service near Missoula, Mont. 
next week. 


Edric E. Brown, manager of the bark prod- 
ucts division of The Pacific Lumber Co., San 
Francisco, Calif., departed recently for New 
York where he will make his headquarters 
for the next three months. He was accom- 
panied by Mrs. Brown. His trip is in the 
interests of the insulation requirements of 
the government and the utilization of materi- 
als in mattresses, hats and other products. 


D. C. “Dick” Salley, for the last 18 years 
superintendent of the Peterman Manufactur- 
ing Co. plant in Tacoma, Wash., was the 
guest of honor and the recipient of a gold 
wrist watch tendered him by a number of 
his associates in the lumbering industry at a 
dinner held at the Tacoma Club in Tacoma, 
Wash., the night of June 2. The occasion 
was the impending departure of Mr. Salley 
from Tacoma because the government has 
taken over the site of the Peterman plant 
there to allow for shipyard expansion and 
the probable transfer of the Peterman plant 
to Garibaldi, Ore. 


Fletcher Cunningham, president of Cun- 
ningham Machinery Corp., makers of saw- 
mill machinery in Shreveport, La., acted as 
host to the members of the Shreveport Ro- 
tary Club at their regular weekly meeting 
on June 5, with a personally conducted tour 
of the Cunningham plant. How sawmill ma- 
chinery is made was demonstrated. Preced- 
ing the plant tour, a full-course luncheon 
was served on the company grounds. Mr. 
Cunningham has been elected as one of three 
Shreveport delegates to the Rotary Interna- 
tional convention at Toronto, Canada. 


The Keep Washington Green drive al- 
ready has 83,000 pledged adherents and every 
mail brings more pledges, the Tacoma, 
Wash., Lumbermen’s Club was informed at 
its June 12 meeting by Roderic Olzendam, 
public relations director for the Weyer- 
haeuser Timber Co., who initiated a plan 
whereby the club sponsored the drive 
through various clubs throughout the State 
of Washington. He said that to date, 225 
clubs in 110 towns with 83,000 members had 
written in their acceptance of the program. 


M. T. Owre, formerly head of the labor 
relations department of the Western Pine \s- 
sociation, Portland, has accepted a position 
as secretary of the Pine Industrial Relations 
Committee, Inc., with headquarters in /la- 
math Falls, Ore. This organization is made 
up of thirty-nine lumber companies in the 
area from Prineville, Ore., to Sacramento, 
Calif., and from Lakeview on the east to Med- 
ford on the west. The corporation was s¢t 
up April 1, and Mr. Owre was loaned b) the 
Western Pine Association for the purpose 0! 
organizing it and getting it going. He has 
now resigned from the association to take a 
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“T.F Brand’ Siding, the natural insulator, resists winter cold and 
Adds beauty and distinction. Light weight, snug- 
fitting, stays straight and true. 
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Bea cae. I 


of Western Red Cedar 


The best siding you can buy for all jobs 
permitted under order L-121. 















Dependable manufacture -- Accurate Grading 


Thurston-Flavelle Limited, Port Moody, B. C., Canada 
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Urania 


Yellow Pine 
Hardwoods 


Dimension . . Timbers 


Always you will find in Urania 
lumber those features of quality 
and refinement that distinguish 
the superior product. For this IS 
quality lumber, cut from choice 
timber. Bright, clean, good-look- 
ing, sound, strong, it has every- 
thing that scientific seasoning 
and modern manufacture can give. 


You'll find it greatly advanta- 
geous to handle lumber like this, 
which delivers satisfaction to 
your customers and thus builds 
trade for you. 


e Drania Lum 


URANIA 
LOUISIANA 


A sustained yield operation 
Assuring a permanent Supply 
of Urania Quality 
Lumber 
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War 
Lumber 


The major part 
of our output, 
materials of war 
and defense, 
goes to supply 
the demands of 
Uncle Sam. 


Producing lumber 
at top speed, at 
full capacity, we 
are making every 
effort to meet 
the needs of cus- 
tomers with pri- 
ority orders. 
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Limited 
Lumber 
Manufacturers 
and Tree Farmers 





Members S. P. A., S. P. I. B., 


Southern Hardwood Producers 


of a button. 


faster production. 





Be sure of exact moisture content 
with Moisture Register—the faster, 
better, more accurate way of test- 
ing moisture content. Completely 
portable for use anywhere. Easy to 
use—dial reading gives moisture 
content in per cent at the press 


Throughout the nation Moisture 
Register is doing its part to help 
win the war. It will help you win 
your part in the battle for better, 


WRITE FOR COMPLETE DETAILS TODAY 


MOISTURE REGISTER (CO. 


5117 KINSIE ST. © LOS ANGELES, CALIFORNIA 


DON’T RISK DELAY 


ON WAR ORDERS! 


Check moisture content 
in THREE seconds! 


Now speed is vital to Victory. Don't 
risk delays or mistakes in rushing 
lumber to vital war projects. 





PORTABLE 


EASY TO 


USE 














SELLING THE PRODUCTS OF 
*THE McCLOUD RIVER LUMBER 


COMPANY 
McCloud, Calif. 


*THE SHEVLIN-HIXON COMPANY 


Bend, Oregon 


*Member of the Western Pine Associa- 
tion, Portland, Oregon. 


Reg. U. 
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NEW YORK 
1604 Graybar Bidg. 
Mohawk 4-9117 


DISTRIBUTORS OF 


SHEVLIN PINE 


oan OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 





, eae. OR. 





SPECIES 
PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 





CHICAGO 


1863 LaSalle-Wacker Bidg. 


Telephone Central 9182 


SAN FRANCISCO 
1030 Monadnock Bidg. 
Exbrook 7041 
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OF 
TIMBER 
CONSTRUCTION 


The TECO Timber 


Connector 


TECO Ring Connectors 
spread the load on a 
timber joint over practi- 
cally the entire cross 
section of the wood... 
cutting time, timber and 
slot deh fotd-Melel-1t-Mehele) d-toll 
ably. Details on re 
quest. 


ENGINEERING COMPANY 


1319 EIGHTEENTH STREET, N. W. WASHINGTON, D. C. 
YEON BUILDING PORTLAND, OREGON 
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permanent position with this new committee. 
Mr. Owre is moving his family to Klamath 
Falls where the headquarters will be main 
tained. 


Enlarges Executive Staff 

To facilitate the servicing of war con- 
struction projects, the Celotex Corp. has 
enlarged its executive staff by appointing Lee 
Bartholomew, formerly manager of the com- 
pany’s Cleveland division, as an assistant 
general sales manager, according to an an- 
nouncement by Marvin Greenwood, general 
sales manager. 

His place as Cleveland Division manager 
will be taken by E. E. Dierking, formerly 
assistant division manager. 


New Airplane Spruce Company 

Organization of Aero Timber Products 
Ltd., the new Canadian government-financed 
corporation charged with responsibility for 
airplane spruce production on Canada’s West 
coast, was completed recently; Robert J. 
Filberg, Comox, B. C., has been chosen 
president and J. H. McDonald will be vice- 
president and treasurer. 

Mr. Filberg is manager of the Comox 
Logging Co. and a practical logging opera- 
tor of long experience. Mr. MeDonald, 
manager of B. C. Manufacturing Co., is a 
veteran sawmill man who has played an im- 
portant part in extending the markets for 
B. C. lumber in all parts of the Empire. 

Directors of the new company will be Sid 
Smith, director of timber operations, Bloedel, 
Stewart & Welch; George O’Brien, manager 
of O'Brien Logging Co. and president of the 
B. C. Loggers’ Association; Percy Sills, ac- 
tive figure in the export of lumber for many 
years; Phil Wilson, of Merrill, Ring & Wil- 
son, loggers, and Ross Pendleton, manager 
of Alberni Pacific Lumber Co. 


New Idaho Lumber Manufacturers 

The former Rogers Lumber Co. plant of 
St. Maries, Idaho, has been acquired by L. R. 
Pugh of Harrison, Idaho, and E. J. Murphy 
of Spokane, Wash. This plant has been 
idle for nearly two years following a disas- 
trous fire in the fall of 1940. 

Following completion of repairs, this 
plant is expected to begin operations in July. 
It will be operated under the name _ St. 
Maries Lumber Co., and will manufacture 
Idaho White Pine and mixed species. 

The plant consists of a band sawmill, dry 
kilns, a planing mill, and for many years 
has been an important Idaho white pine pro- 
ducer. 

The new owners are well known among 
Inland Empire lumber manufacturers. Mr. 
Pugh has for many years been sales man- 
ager of the Russell & Pugh Lumber Co. 
of which his father, J. J. Pugh, is presi- 
dent and manager. 


Memphis Lumberman Changes Job 

Keith M. Spurrier, one of the South’s 
most popular lumbermen, and an official for 
many years of the Fisher Lumber Corp., 
subsidiary of General Motors at Memphis, 
Tenn., has resigned to become an executive 
with Nickey Bros., Inc., of the same city. 
The change was effective June 15. 

Mr. Spurrier was vice-president and di- 
rector of the Fisher Lumber Corp. He had 
been with Fisher Body Corp. of General Mo- 
tors for 23 years, the last 18 of which had 
been spent at Memphis. Last year the com 








June 27, 1942 


pany's large plant at that city was converted 
to the manufacture of metal airplane parts 
and since then) Mr. Spurrier’s) work has 
been largely of a liquidating character, 

Mr. Spurrier had also served as an officer 
and director of the Fisher-Hurd Lumber 
Co,, Pritchard-Wheeler Lumber Co., Fisher- 
St. Louis Body Co., and the Fisher Delta 
Log Co., all General Motors subsidiaries, 
The Fisher Lumber Co., closed its Memphis 
offee with Mr. Spurrier’s departure from 
that organization. 

Nickey Brothers, Ine... manufactures 
veneers, hardwoods, and oak flooring, — [p 
addition to its large Memphis mill, it has 
plants in Tennessee, Mississippi, and Ala- 
bama. 


Cargo Truck Consultant 

M. W. Stark, W. M. Ritter Lumber Co. 
Columbus, Ohio, and president of Appala- 
¢chian Hardwood 
Manufacturers, Inc., 
has been deputized 
for immediate full- 
time duty by the 
Government, — with 
headquarters in the 
Buhl Building, De- 





M. W. STARK, 
Columbus, Ohio 





troit, Mich., where 
he is functioning as 
production consult- 
ant in the motor 
transport division of 
the quartermaster 
general, United 
States Army. His 
specific duty is to see that the makers of all- 
wood trucks get the lumber they need in 
connection with the announced program of 
1,000 to 1,500 all-wood cargo trucks daily. 


New West Coast Subsidiary 

Simpson Logging Co., Shelton, Wash., has 
formed a subsidiary corporation under the 
name Simpson Industries, Inc., according to 
an announcement by C. H. Kreienbaum, ex- 
ecutive vice president of the parent company. 

The Simpson Logging Co., of Seattle and 
Shelton, Wash., has long been one of t 
leading timber owning and logging concerns 
of that State. President and directing head 
of this concern for many years prior to his 
death a few years ago was the late Mark E. 
Reed, one of Washington State’s most prom- 
inent and respected citizens. Simpson I-og- 
ging Co. was incorporated in 1895, but it was 
not until 1925 that it entered the lumber 
manufacturing business with the construction 
of the Reed mill at Shelton. 

In 1941 it became interested in the manu- 
facture of Douglas Fir plywood when the 
Olympic Plywood Co. plant was constructed 
at Shelton and recently the Simpson Logging 
Co, acquired the door factory, plywood plant, 
and sawmill of the Henry McCleary Timber 
Co. of McCleary, Wash. 

Simpson Industries, Inc., will guide the 
sales policies of the combined Simpson Log- 
ging Co. manufacturing interests, Olympic 
Plywood Co., and the Gange Lumber Co., 
Tacoma, Wash. 

Robert E. Seeley, formerly president and 
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manager of Puget Sound Associated Mills, 
Seattle, will direct the activities of the new 
corporation with offices in the White Build- 
ine. Seattle. Mr. Seeley comes to the new 
organization fortified with a wide experience 
in the marketing of forests products for the 
important group of mills in the P.S.A.M. 
eroup and a background of wholesale lum- 
ber business previously. 


Sixtieth Anniversary 

On June 2, C. P. Wanichek, box factory 
superintendent of the Brooks-Scanlon Lum- 
her Co., Bend, Ore., celebrated his sixtieth 
anniversary as a 
wooden box maker 
by drinking an extra 
bottle of Coca Cola. 
At least that is what 
Al Glassow, general 
manager of the com- 
pany, says. In May 
1882, Wanichek 
started to work in 
the box factory of 
Towle Bros. |Lumber 
Co., at Towle, Calif. 
and he has been con- 
tinuously engaged 
this business since that date. Now 75 


TT 
years old, he looks and acts to be under 60, 


and has been on the job every day. He has 
been manager of box plants for 49 years, the 
last 25 of which have been with Brooks- 
Scanlon Lumber Co. and he looks and talks 
like he might be good for 25 years more. 
Says Mr. Wanichek: “There have been 
many improvements in equipment and meth- 
ods during the past 60 years and I am learn- 


ing every day. 


Business Changes 


CALIFORNIA. Laguna Beach—Canyon Lum- 
ber Co, succeeded by Laguna Beach Lumber Co. 
Los Angeles—Vernon Lumber Co, at 9060 
Santa Monica Boulevard succeeded by Yost-Linn 
Lumber Co. 
ILLINOIS. 


Madison Coudy Bros. Lumber 


Co. here succeeded by Madison & Venice Build- 
ng Supply Co. 
IOWA, Welton—W. M. Toedt succeeded by 


Eclipse Lumber Co. 
LOUISIANA. Columbia—L. L. West Jr. Es- 
tate succeeded by James E. Ray. 
MINNESOTA. Adrian—J. F. Anderson Lum- 
r Co. here succeeded by J. C. Becker Lum- 
ber Co, 
Grove City B. Bresden Lumber Co. succeeded 
Holmquist Lumber Co. 

NORTH DAKOTA,  Richardton—Fleck Lum- 
Co. succeeded by Farmers Lumber Co. 
OHIO, Barnesville T. & <A. Rogers Co. 
ining mill leased to Burgbacher Lumber «& 
Supply Co., who plan extensive expansion of 

th business. 


SOUTH DAKOTA, Utica—King Lumber Yard 
succeeded by Utica Lumber Yard. 
TEXAS, Ganado Mauritz-Wells Co. suc- 
ceeeded by Mauritz Co. 
WASHINGTON. Morton 
ceeded by David Steele. 
Seattle—South Sound Lumber Sales, Inc., 
inged name to Simpson Industries, Inc. 


New Mills and Equipment 


Ralph Steele suc- 


, ARKANSAS. Jonesboro—M. J. Standridge 
nas set up a stave mill near here. 
CALIFORNIA. Camptonville—M., r. Lusk 


and Frank <A. Pendola, Jr., are erecting a 
planing mill here. 

OHIO, Edon—Edon Hoop & Lumber Ce, is 
th to reconstruct its recently burned 
Plant, 


Casualties 


ARKANSAS. Norman—Black Springs Lum- 
er Co. planing mill, surrounding sheds, and 
«pproximately 600,000 feet of finished lumber 
Srarored by fire, with loss estimated at 
>100,000, partly covered by insurance. Will 
rebuild if machinery is obtainable. The saw- 
mill Was not damaged. 
ing ORA Dt ). Ouray—Rice Lumber Co. plan- 
ws mill and lumber sheds destroyed by fire, 
With loss estimated between $8,000 and $10,000. 
"he office and warehouse were saved. 
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MASSACHUSETTS. Chicopee— J. G. toy 
Lumber Co. suffered $25,000 : 
wood-working mill. 

MISSISSIPPI. Natchez—-Adams County Lum 
ber Co., owned by Floyd L. MeCalip, damaged 
by fire. 

NORTH CAROLINA. Morganton-—Drexel Fur 
niture Co. had three warehouses stocked with 
materials destroyed by tire, with loss estimated 
at $100,000. 
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TENNESSEE, Obion — Fox-Watson sawmill 
and sheds destroyed by fire; the office, lumber, 
and trucks were saved. Loss partially covered 


by insurance and restoration of the mill is ex- 
pected to start soon. 

WASHINGTON. Tacoma—Henry Mill & Tim- 
ber Co. main plant destroyed by fire, with dam- 
age estimated at $200,000, partially covered by 
insurance, Adjoining warehouses were saved. 

CANADA. ONTARIO. Fenelon kalls—Stan- 
dard Handle & Pattern Co. damaged an. esti- 
mated $25,000 by fire. 


New Ventures 

ILLINOIS. Chicago, Norwood Park—Harry 
H. Rosenthal has opened a lumber yard at 6220 
Northwest Highway, which he will operate as 
Harry’s Lumber Co. 

KENTUCKY. Pikeville—Caney Creek Timber 
Co. organized by Leroy W. Fields and others; 
two mills will be installed to cut hardwoods. 
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Obituaries 

THOMAS S. ANDERSON, 52, secretary of 
the National Cooperage & Woodenware 
(‘o., Peoria, Ill, died unexpectedly at his 
home there recently. He had been in fail- 
ing health, but had gone to his office for 
his usual duties the morning of his death. 
Surviving are his wife, a daughter, and 
two brothers. 


CHARLES BAKER, 69, president and 
treasurer of Baker Lumber Co. and presi- 
dent of Baker Box (Co., Worcester, Mass., 
died at his home in that city on June 10, 
The business was” established by his 
father in 1855 and since the death of the 
latter in 1896 the son had carried on as 
executive head of both enterprises. He 
was a graduate of Worcester Polytechnic 
Institute in 1893 and was valedictorian of 
his class. He had been an officer of the 
College Corporation and of the Alumni As- 
sociation for over 46 vears, and two years 
ago was honored with a degree of Doctor 








ESSCO MILLS 


Order L-121. That’s our marching 
order. It sends ESSCO Mills to war— 
completely. So enlarged is the Can- 
tonment and War-plant building pro- 
gram of the Army, Navy and Mari- 
time Commission that it is “swallow- 
ing up” the timber, dimension, rough 
and surfaced board production—for 60 
days at least. 


But—what freezes always thaws 
out. We sincerely hope that ESSCO 
dealers are well stocked and in a posi- 
tion to use the Plus Value of scientifi- 
cally seasoned, pre-shrunk and pre- 
cision milled ESSCO lumber to hold 
their markets. When our war service 
is rendered, the sharpened skill of 
ESSCO craftsmen and augmented fa- 
cilities of ESSCO mills will stand you 
in better stead than ever before. 


EXCHANGE 


1111 R. A. Long Building 





GO TO WAR! 
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PONDEROSA PINE 


Lumber, CutStock, 
Mouldings 


SUGAR PINE 


Pattern and Template 
Lumber 


We specialize in industrial 
lumber and LADDER STOCK. 


Try us out on your next inquiry. 


Douglas Fir 
Sel. Structural 
Hemlock 
Sitka Spruce 
PORT ORFORD CEDAR 


We operate our own pine mill 
--at Canby, Calif. . .. and cut 
stock factory -- at Alturas, Calif. 


Member Western 


Pine 


"PHONE VICTOR 4143 -- TELETYPE KC 469 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 


Association 
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of Engineering. Always active in trade 
association affairs, he was president of 
Northeastern Retail Lumbermen’s Associa- 
tion in 1926. He had been active in the 
lumber business in Worcester since 1898. 
He had served as a life trustee of Tech 
since 1919, and as secretary of the college 
corporation since 1911. Surviving are his 
widow and three daughters. 


WENDELL D. FARRAR, 58, owner of 
the Humphrey-Farrar Lumber Co., Berke- 
ley, Calif., died recently in Berkeley. Be- 
fore going into business for himself, he 
was for many years with the Tilden Lum- 
ber Co., Berkeley. He is survived by his 
widow, a daughter, and three sons. 


CARLTON C. HALE, 87, for many years 
secretary and treasurer of the Foster- 
Munger Co., Chicago, died recently after a 
short illness. He had been a resident of 
Chicago for more than fifty years. His 
widow, a daughter, and one grandson sur- 
vive. 


EUGENE F. HORAN, hardwood sales 
manager of the Kirby Lumber Corp., Hous- 
ton, Tex., died in Liberty, Tex., June 18, 
of injuries suffered Wednesday morning in 
an automobile accident there. Mr. Horan 
and his family had been over in Louisiana 
to get their son, who had a furlough from 
the army, and the accident occurred on 
their return. Mr. Horan is survived by his 
widow, two daughters, and three sons. 

ENSIGN PAUL H. “PAT” JOHNS, JR., 
22, United States Naval Reserve, son of 
Paul H. Johns, prominent Tacoma, Wash., 
lumberman, was killed in action aboard 
the United States airplane carrier Lexing- 
ton when that vessel was destroyed in the 
battle of the Coral Sea May 8, according 
to telegraphic notification received by his 
father June 12 from the navy department. 
Ensign Johns was on active duty with the 
Lexington as a communications officer. He 
received his commission in the Navy last 
September after completing a_= special 
course of training at Northwestern Uni- 
versity. Prior to that he had attended the 
University of Washington, where he was 
a member of the varsity track team, 
starring as a broad jumper. He was a 
member of Phi Gamma Delta fraternity. 
The navy department’s telegram announc- 
ing the death gave no details, save that 
he had been killed in action and that con- 
ditions prevailing at the time had made 
it impossible to recover his body. His 
father had not heard from him for about 
a month prior to receiving the telegram 
telling of his death. 3ut prior to that, 
he had received a letter from Paul, Jr., 
telling of an engagement in which the 
guns and planes from his ship had beaten 
off a Japanese attack, had shot down their 
planes and emerged unscathed. Besides 
his father, who is president of the City 
Lumber Co., Ine., of Tacoma and a past 
president of the Tacoma Lumbermen’s 
Club, survivors include a brother, Harold 
N. Johns, of the sales staff of the Coast 
Sash & Door Co. of Tacoma. His mother 
died in 1936. 


CHARLES W. JOHNSON, 65, of Topeka, 
Kan., co-owner of lumber yards in Ben- 
net, Dawson, Nemaha, Panama, Shubert, 
and Talmadge, Neb., died unexpectedly 
from a heart ailment at Dwight, Kan., re- 
cently. He is survived by his widow, a 
daughter, and two sons, one of whom is 
co-owner of the Johnson Lumber Co. in 
Talmadge, and also of the Home Lumber 
Co. in Shubert. 


EUGENE ARNOLD LEWIS, 72, promi- 
nent Lane County lumberman who had 
been a resident of the Eugene and Dexter 
areas for the last 21 years, died at his 
home in Eugene, Ore., recently. In 1904, 
Mr. Lewis moved from Pennsylvania to 
Los Angeles, Calif., where he was con- 
nected with the Pacific Sash & Door Co. 
He was interested in timber holdings at 
Forest Grove for several years before 
moving to Lane County in 1921. He was 
a co-founder of the Lewis-Peters Lumber 
Co. plant at Pengra, Ore. In 1929 he built 
the Dexter mill of the Lewis Lumber Co. 
and operated a wholesale business’ in 
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Kugene. Mr. 
dent of the 
men’s 
death 


Lewis had served as presi- 
Willamette Valley Lumber- 
Association and at the time of his 
was an officer and trustee of the 
West Coast Lumbermen’s association and 
was president of the Willamette Valley 
Lumber Operators’ Association. He is sur- 
vived by his widow, a, daughter, a son, und 
four grandchildren. 

EUGENE DeCOURSEY MITCHELL, 54, 
for years head of the Mitchell Lumber Co., 
a wholesale firm in Minneapolis, Minn,, 
died suddenly on June 13. A native of 
Milwaukee, Wis., Mr. Mitchell entered the 
lumber business as an employee of the 
Shevlin-Carpenter Lumber Co. and later 
became afliliated with the Waite Lumber 
Co., and with the Lenox Lumber Co., all 
of Minneapolis, until he established his 
own business. He served with the armed 
forces in the first world war and was an 
active member of the Twin Cities Hoo-Hoo 
club. He is survived by his mother and 
two brothers. 


OTTO F. ORTHEL, 65, owner of the 
Head Lumber Co., Prescott, Ariz., died at 
his home here recently after a week’s ill- 
ness of a heart ailment. . A- resident of 
Prescott since 1904, he was aetive in civie 
affairs and fraternal organizations. He 
is survived by his widow and two daugh- 
ters. ; 


DON A. SARGENT, 71, one of Maine's; 
leading lumbermen and inventor of the 
snowplow bearing his name, died recently 
at his home in Bangor. He had devoted 
his mature life to lumber production. He 
was best known to the present generation 
of lumbermen through his long associa- 
tion with the Sterns Lumber Co. of Bangor 
and Sargent Lumber Co. of Brewer, but 
was identified with various other lumber- 
ing activities, including the old J. E. Henry 
pulp and lumber plants at Lincoln, N. H., 
and the Newland Lumber & Pulp Co., New- 
foundland, of which he was general mana- 
ger. He had built and operated sawmills 
at Warren, Lakeport, and Corbin Park, 
N. H., and for a time was associated with 
the New York spruce firm of Homan & 
Puddington. He organized the Bangor 
Lumber Co. at South Brewer, and during 
World War I he built ships at South Or- 
rington. 

STANLEY R. SMITH, 61, director and 
executive of the James A. Smith Lumber 
Co., Osage, Towa, died June 9 following a 
heart attack. He was a republican leader 
and former member of the Iowa republi- 
can central committee. 


GEORGE THOMPSON, 62, former Grays 
Harbor, Wash., sawmill executive, died 
June 12 in San Francisco. He was assist- 
ant manager of the Slade Lumber Co. 
plant in Aberdeen, Wash., for many years, 
but went to San Francisco in 1913 where 
he worked for the Douglas Fir Export 
Co. for many years. 

STUART M. THORNTON, 48, head of the 
Thornton Lumber Co., Billings, Mont., was 
accidentally killed when crushed beneath 
a tractor he was operating near Olympia, 
Wash. The tractor, while being operated 
by Mr. Thornton, fell from a loading plat- 
form. Among the survivors are his widow. 
a daughter and his mother. 

ROBERT IRVING WINTER, 48, manager 
of the Alton office of the Illinois Lumber 
Co., died at his home in Alton, Ill, re- 
cently of a heart ailment which had kept 
him bedfast for about six months. He 
had been prominent in the business and 
civic life of Alton since he was a youns 
man. In 1937, Mr. Winter went to Ed- 
wardsville, Tll., as mill manager of the 
Tllinois Lumber Co. and later returned to 
take charge of the Alton office of that 
company. He is survived by his widow, 4 
daughter, a son, and three grandchildren. 


I. M. “MATT” WHEELIS, 77, engaged in 
the lumber business at Strong, Ark., for 
many years, died recently in an El Dorado 
hospital. He is survived by his widow, 
three daughters, and five sons. 

MRS. WINNIE RHOADES WHITE, wife 
of William Thornton White, president of 
White Brothers, San Francisco, Calif., died 
suddenly in San Francisco recently. 
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PRE-FAB GLAZING 
YOSEMITE FASTER AND BETTER WITH 
x NEW SUPER-SPEED + 


dita GLAZE 


GLAZING 
COMPOUND 


Super-Speed Perma Glaze meets 
your need for speed plus qual- 
ity in a glazing compound. It 
is quick-applying, fast-setting 
and non-cracking . . . definitely 
time saving! Quality work- 
manship is assured on produc- 
tion lines or on building sites. 
You'll find the same consistency 
and high quality in every 
pound. Write or wire today for 
FREE sample and Putty Selec- 
tor guide. No obligation. 








Sugar PI N & Resliiai 


High altitude growth . . - manufactured ... 


Good widths and lengths . . . Good cutting values. 4. B 

Yosemite Sugar Pine Lumber Co. § aT: IDD a3 co. 
General Office, Mills and Yard: Merced Falls, California : 
D. M. WARNOCK . LOS ANGELES OFFICE: AMERICA’S LARGEST EXCLUSIVE 


95 River St., Hoboken N. J. "4 é ARLO D. SQUIRES, 
New York Phone— 3 
ys a Rector 2-0432 Bldg. ‘tes “Angeles 
pent eis, New Jersey Phone— ey California ; 
mS Hoboken 3-3011 Phone—Michigan 9381 
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SE eee 612 S. MAIN ST., ST. LOUIS, MO. 

















Tremont Lumber in Peak Production 
for War Needs of U. S. A. 


These victory logs yield liberty lum- ganization, now on the war produc- 
ber. Logs from the rich forests of 
the southland. Lumber of a quality 
that can't be excelled. Lumber for diggs 
military uses, for defense housing, serve the front-line fighters, to help 
for war industries. The Tremont or- America win. 


Short Leaf Pine ‘ Cypress Hardwoods 


tion line, is working at top speed, 
producing this essential material to 


Member of 


Southern TREMONT LUMBER COMPANY 


i HERBERT MOSS, 
aed General Sales Manager R ot «4 h e I | e, L > 


Sitha SPRUCE mi Dovglas FIR 


Direct from our forests 


RAIL AND WATER SHIPMENTS 


POLSON LUMBER & SHINGLE MILLS 


Division of Polson Logging Company 


HOQUIAM, WASHINGTON 
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’ PACIFIC 


COAST 
LUMBER 
PRODUCTS 
Yard Stocks, Long Joists, Long Dimen- 
# sion, Plank, Timbers, Ties. MIXED 
3 CARS. Dependable values. Your 


orders will receive prompt. careful at- 
tention. Write us about your needs. 


THE GRISWOLD 


FAILING BLOG. PORTLAND, ORE. 


LUMBER CO. 





GheMeadomkine-LumboyGo, 


RAINELLE, W. VA. 


All 
West Virginia 


STEPPING & RISERS 
Oak & Birch 
BEVEL SIDING --Poplar 


“Cream of the 
Appalachians” 
FLOORING --Red and TRIM & MOULDINGS Solid or Edge-Giued 


White Oak, Maple, Chestnut, Ash, Birch, _ Dimension Maple, 
Birch and Beech Poplar, Oak, Basswood Oak and Popiar 





Unbiased Reports for Insurance, Financial and Tax Purposes 


INDUSTRIAL APPRAISAL COMPANY 
Authentic Valuations 


Dermon Building 


c.V. EASTERWOOD MEMPHIS, TENNESSEE 











American Car Door Roller 


EVERY YARD SHOULD HAVE ONE 


Best and cheapest helper for load- 
ing and unloading lumber. Often 
pays for itself in one lumber ship- 
ment. Adjustable to fit openings 
5 to 6 ft. wide: double extension 
roller for door 5 to 8 ft. wide. 


Can be furnished with wood or steel 
beam. ‘‘American”’ Logging Tools and 
Appliances best on the market. Write 
for catalog and information. 








Mr. Industrial Buyer: Let us sup- 


AMERICAN LOGGING TOOL CO., Evart, Mich. 


v8 ITCH f INE Laundry Machinery, Tank, Planing 


EXTRA DENSE e STOCK Mill uses. Timbers, Dimension, 


4 ‘ ae Soe — — 
o¢~ cellen rying facilities under sheds, 
he Virgin Long Leaf Let us quote. Write us toda 

Fer industrial and Building Uses 


DOWLING & CAMP, Inc. *¥ 
EXTRA PROFIT 








IN GUARANTEED = 
WATERPROOFING #3 
STOCK . 


raves RANETITE 


TRANSPARENT WATERPROOFING EE 
New discovery! Not a varnish. Ranetite is a stearate compound that 
penetrates deep into stone, brick, concrete or stucco walls to give a 
| a nage 2 watertight job. Will not affect color or texture of walls. 
umber dealers—write for Ranetite profit plan. 


RANETITE MFG.CO I2i7, 80. BROADWAY 


SAINT LOUIS.MO 


Don’t put off writing for a FREE copy 
of our Catalog, which completely de- 
scribes our line of 


Retail f 
Dealerse 


Books That'll Help You Make Money 
Write Now for Your Copy 


American Lumberman ‘* 


31 S. Deasborn Street 
CHICAGO, ILL. 
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IXL MAPLE FLOORING 


The World’s Standard since 1888 


WISCONSIN LAND & LUMBER CO. 


HERMANSVILLE, MICHIGAN 














Pope & Talbot, Inc. 


* 
Oo ON 


f \ Division 


Lumber 


Douglas Fir © 
Treated and Untreated ; Ties Poles Piling 


Portland, Eugene, Seattle, New York, 
Los Angeles, San Francisco, San Diego, Phoenix 


MILLS AT PORT GAMBLE, WASH., 


ST. HELENS, ORE. 
Rail and Cargo 


Since 1853 











Mountain Oak 
Faultless Quality 


This Lockwood Flooring IS better. Fine 
in texture, it is beautiful in color and 
rain figure, silky smooth in finish. Cut 
rom aan selected mountain oak, 
manufactured with scrupulous care, it 
is the preferred flooring for finer homes. 
Gives lasting satisfaction to your cus- 
tomer, builds profitable trade for you. 


OCKWOOD OAK FLOORING 


GEO. C. GRIFFITH STAVE CO. 


P. 0. Box 6, Springfield, Mo. 


Send TODAY 
for stock and 
price list. 





BASRA 


FOLLOW THE Curve of Confidence 


This graph shows the increase in number of 
“L-M-C” policyholders since organization. For 
savings and security, specify Lumbermens for 
Automobile and general casualty insurance. 


Lumbermeys 


MUTUAL CASUALTY COMPAN 
Home Office —Chicago, U. S. A 
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- ¢ Reports from Lumber Markets 





Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 
F. J. CAULKINS, Boston, Mass., Eastern Market Editor 


Baltimore, Md.; Buffalo, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.;: 
Shreveport, La.; Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.; Birmingham. 


Ala.; 
Wash.; Tacoma, Wash.; San Francisco, Calif. 


General Review 

OPA officials conducting a recent meet- 
ing of lumber men in Boston sang the follow- 
ing hymn “We comprehend your difficulties 
in dealing with ceiling prices while your costs 
are steadily increasing. We are here to help 
you and we will do just that if you will give 
us the cost items upon which to base our 
conclusions.” 

It was an indication of the increasingly 
brighter side of the ceiling problem—a prob- 
lem which still holds much darkness for 
operators. The clamp upon West 
Coast log prices (see page 32) will dam one 
tide of rising costs for the western millmen. 
Chief remaining problem is that of labor, 
and from this field too there came an en- 
couraging glimmer this week. Donald Nel- 
son, recognizing lumber as one of the na- 
tion’s essential war materials, arranged with 
the selective service system for the tempor- 
ary deferment from military service of 
skilled woods and mill workers, citing theirs 
as “critical occupations.” Furthermore, in 
his statement, Mr. Nelson appealed to tim- 
ber and mill workers to forego vacations 
this summer, and to stay in their jobs in 
the woods and mills. 

Other requests were made by the WPB 
chief. He asked State governors to elimi- 
nate transportation rules which restricted 
lumber production, and arranged for im- 
proved methods of granting repair and main- 
tenance priorities to the industry. 

Relief from the ODT requirement for 
backhauls in lumber deliveries has been ob- 
tained by East Texas motor truckers in a 
letter from John L. Rogers, director of the 
division of motor transport of ODT. 

Representative Lindley Beckwith of that 
arca of Texas, received authorization for 
the change in a letter from Rogers which 
contained the following provision: 

“If it is impossible for such carrier to ob- 
tain any other means of transportation and 
also impossible to arrange for a backhaul, 
this office has provided for exemption from 
the order on proper application.” Blanks 
lor application for such exemption are pro- 
vided by Rogers’ office of ODT. 

lune 22+saw the start of another Govern- 
ment buying campaign in Memphis, with the 
acquisition of 200 million feet as the buyer’s 
goal. The supply of 2x4 to 2x8 No. 2 di- 
mension seems to be plentiful but the 2 x 10 
to 2x 12 No, 2 dimension and 1x 6 to 1.x 12 
No. 2 boards are distinctly short, and in 
Many cases dimension is being resawn to get 


boards. 
Demand 


Eastern Market 


There is potential demand for lumber 
all species and grades but the persis- 
tence of the Government’s order volume 
IS SO great that very little is finding its 
Way to civilian purchasers. An order for 
Several carloads of Sitka spruce for poles 


many 


of 


ansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; Spokane, 


and masts for the 
submitted to 


boat yards recently 

West Coast shippers, found 
very little of this type of special sizes 
available, and only a small portion of the 
order could be given reasonably prompt 
delivery. When it is difficult to place or- 
ders for standard items at the mills in 
the form of essential war supplies, for 
the shipment of which priorities would 
be promptly available, the outlook is du- 
bious for securing civilian deliveries for 
restocking depleted inventories at the re- 
tail yards, and even semi-defense housing 
projects are experiencing no little diffi- 
culty in securing needed lumber supplies. 
Demand at retail yards is far below nor- 
mal and is being fully supplied from cur- 
rent stocks which, at. many points are 
reaching the skeleton stage, as needed 
replacements fail to arrive. The whole- 
sale offices have heavy order files placed 
tentatively for delivery from the mills as 
soon as pressing government requirements 
are supplied. Very few civilian sched- 
ules are being delivered. 

Transactions in lumber at BOSTON, 
MASS., both for government and civilian 
use are gauged wholly by the ability of 
the mills to supply needed schedules, with 
fully ninety per cent of deliveries going 
directly to definite war projects. The very 
small mills cutting less than 5,000 feet 
per day of native lumber are finding a 
free outlet for their low grade pine and 
spruce for delivery to the yards both by 
rail and truck. Their chief difficulty at 
the moment is compliance with the OPA 
edict holding mill prices to the March level 
while mounting labor and other service 
charges boost operating costs far above 
normal. At the conference in Boston on 
June 11 of 250 leading Eastern operators 
with price executive Henry Eckstein, a 
veteran New York wholesaler of yellow 
pine, the plight of the producer of lum- 
ber as he finds his price anchored at the 
March level while his labor costs steadily 
increase, was completely canvassed and 
relief was promised by the executive, pro- 
viding the operators would supply OPA 
with acceptable cost figures upon which 
a proper ceiling price order could be 
based. Early action by OPA was agreed 
to. Delivered prices for all spruce items 
stands at the March level with all cur- 
rent production covered by orders. All of 
the common grades of Western fir sell at 
ceiling prices and when the latest order 
becomes effective on June 29 all grades 
of fir and Western hemlock will be cov- 
ered at new price levels. Standard East- 
ern spruce lath hold at the March level of 
$6.50 per thousand delivered at Boston 
rate points. No price changes for East- 
ern white cedar shingles are noted, de- 
mand is increasing and stocks at the mills 
are well sold up. New prices for Red 
Cedars become effective June 29 (see page 
32). 

The North Carolina pine or shortleaf 
pine market continues in its usual tenor, 
that is. most of the buying being done 
today is by government contractors or 
direct from the government itself. Very 
little buying from the regular retail yards 
has been noticed, due mainly to the freez- 
ing order. Some of the developments in 
this territory are going to be completed 
by private builders, and the government 
is also going to permit other contractors 
to finish projects, very nearly completion 
right now. This will mean a demand for 
a little more lumber for a time. 

Right now, the government and its con- 
tractors are not buying as furiously as 
they were one month ago and orders are 
gradually being completed. Many in- 
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quiries have been circulated but- authori- 
zations for the work have been slow 
coming in from Washington, D. C. Other 
new projects have been started in North 
Carolina, West Virginia, and Kentucky 
but few new ones have developed in this 
immediate territory recently. 

The BUFFALO lumber trade has been 
curtailed recently by the lack of avail- 
able stock at the mills, because of heavy 
government purchases, and not much in- 
crease in supply is expected in the near 
future. Wholesalers had been looking to 
the Canadian mills for stocks of spruce 
and white pine to replace domestic 
stocks, but now these imports have been 
largely shut off. 

The Buffalo hardwood. wholesalers re- 
port that the present month promises to 
be a more active one than those preced- 
ing it this year. Prices on various woods 
are about at the ceilings recently fixed 
by the government. Scarcity exists in the 
leading woods, including oak, maple, 
birch and ash. Six-quarter stock in the 
principal woods is particularly scarce. 

The western pines continue in short 
supply in the Buffalo market and prices 
are quite firm where lumber is obtainable 
from the mills. 

Canadian mills have shut off exports of 
pine in most cases, so that the receipts 
of pine in the Buffalo market are coming 
largely from New England. The shortage 
of lake vessels is expected to cut off ship- 
ments from upper-lake ports. Low grade 
stock is in active inquiry for boxes and 
crating. 

There are two developments in the lum- 
ber trade at BALTIMORE, as in other 
places, progressing side by side and mak- 
ing about equal headway. One is the in- 
creasing extent to which sellers of lum- 
ber of every division are dependent upon 
the government as a customer; the other, 
equally pronounced, is the growing con- 
trol of the market through the medium 
of priorities and by the letting of vast 
orders that leave the market almost clear 
of many sizes and grades in nearly all 
woods and close avenues for trading on 
private account. Mahogany is the latest 
to be put under the freezing order. No 
mahogany can be obtained for private 
use whether it be Hondurean, Mexican or 
an importation from any other source, in- 
cluding the Philippine supplies. 

Lumbermen in Baltimore are becoming 
uneasy about the future of their business. 
Private building is near the moribund 
state, since permits for priorities for the 
various materials needed in such opera- 
tions are not to be obtained. Yards are 
unable to obtain replacement of lumber 
that has gone out of their establishments 
on government demands. On the other 
hand, distributing agencies are going up 
which have only one customer, the govern- 
ment, and, of course, are able to obtain all 
the lumber they call for. These agencies 
do not want to be classed as lumbermen, 
but figure as government agents who 
know how and where they can take care 
of the government requirements. 


Southern Market 


The softwood market at MEMPHIS and 
throughout the surrounding section is 
stalemated. Building is at its nadir and 
lumber dealers are selling softwoods only 
for small repair jobs and for the comple- 
tion of construction already under way. 
Stocks are diminishing slowly and retail- 
ers are not disposed to build up stocks 
on the items that have been unfrozen. 
Prices are stable at ceilings. Retailers 
generally have decided to await the lift- 
ing of restrictions on building before re- 
stocking their yards and sheds. 

Releasing lumber for some two thou- 
sand homes in the NEW ORLEANS area 
has tended to put retail yards operators 
in a better frame of mind while the op- 
tional substitution of hardwoods for pine 
in some government purchasing has 
tended to provide an outlet for the hard- 
woods, now cut off from export and much 
domestic business. 

No. 2 construction 
tupelo and other hardwoods 


boards in gum, 
have been 


- purchased for wartime uses in moderately 











Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


‘Mannfacturers of “C & D” Brand 
OAK FLOORING 
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HARDWOOD LUMBER 
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Every Building Owner 
IS A PROSPECT FOR 


ABESTO 


This is the cold ap- 
plication material 
with the exclusive 
viscoroid base. No 
hot kettle needed. 
Just brush it on. 
Anyone can apply 
it. Excels for 
BUILT-UP ROOF- 
ING, DAMP 
PROOFING, 
ROOF COATING. 
Hundreds of deal- 
ers are making 
money on Abesto. 





TODAY, write 
for literature and 
specifications. 


‘FOR IMMEDIATE DELIVERY 
--No Increase in Cost-- 


Abesto Liquid Abesto Fiberated . . Abesto 
Quick-Setting Plastic . . Staintox Cleartox 
Abesto Sealer . Abesto Termite Control. 


ABESTO MFG. CO. 


Michigan City, Ind. 
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large quantities by the government. A 
scheduled large purchase of hardwoods at 
Memphis is seen as another trend to 
vreater use of hardwood. 

Many dealers have almost exhausted 
their supplies of some sizes essential in 
construction. Stocks for repair and re- 
modeling not requiring structural lumber 
are believed available for sometime, New 
Orleans dealers say. 

There has been no letup in demand for 
lumber in HOUSTON by the different Gov- 
ernment Departments. The Army being 
the largest buyer of yard lumber, and the 
Navy being the largest buyer of timbers. 

The release of several items, particu- 
larly No. 3 boards and dimensions, has 
enabled the retail yards to make pur- 
chases, but in many ‘iastances the mills 
do not have any No. 3 lumber in stock. 
Also, the Government has used consider- 
able quantity of No. 3 dimension in 2x10 
and 2x12, as they seem to be unable to 
vet their requirements in No. 2 and No. 1 
vrades of these items. 


Southwestern Market 


The demand for Southern woods, both 
hard and soft, continue good in the 
KANSAS CITY area, with special emphasis 
placed on the request for yellow pine. 
It no longer is the question of price; 
rather, the main object is to obtain lum- 
ber by those permitted to purchase. A 
good demand for shingles is reported 
throughout the district, which has suf- 
fered considerable roof damage by recent 
storms. No. 3-5x are very searce and No. 
2s are becoming more difficult to secure. 
Inventories are running low. Prices of 
shingles were about unchanged at the 
ceiling levels, which are to become effec- 
tive on June 29, 


North Central Market 


Head of the Lakes region northern pine 
continues to present a seller’s market, 
with buyers sounding one mill after an- 
other in hopes of placing a few orders. 
The unfilled order files contain commit- 
ments for some 14,000,000 feet of lumber 
as compared with 8,500,000 feet at this 
time last year. Placing a ceiling schedule 
on Canadian lumber shipped into the 
United States has evened some of the 
inequalities of the international trade 
situation, though heretofore ceiling sched- 
ules for other materials had fairly well 
balanced the status of northern pine, re- 
ports from MINNEAPOLIS indicate. 


West Coast Market 


Government orders are still the big fac- 
tor so far as demand is concerned with 
mills throughout the TACOMA sector, 
with prices pegged at prevailing ceiling 
levels. However there is a steadily ac- 
cumulating flood of inquiries from private 
sources, indicating that non-defense busi- 
ness will be a potent item when and if 
government freezing restrictions are 
modified. Sawmill men are actively in the 
market in quest of log supplies to guar- 
antee continued operation. This is the 
time of the year that mills customarily 
plan to build up log reserves that will 
enable them to operate during the dry 
season when forest fire hazards force 
most camps to discontinue cutting, some 
times for considerable periods of time. 
But the present log situation is so acute 
for most mills that they are not receiving 
sufficient logs to guarantee present opera- 
tions, let alone build up reserves for the 
future. 

Demand for Redwood in the SAN FRAN- 
CISCO territory continues exceedingly 
strong, with majority of volume going 
into government works, directly or in- 
directly, and the yard trade taking what 
is left. Items currently in yreatest de- 
mand are heart common grades, No. 2 
common, and rustic clear A and B. 

Priorities, freezing restrictions, and the 
saturated order files of the mills plus still 
unfilled needs of the government have 
for the time being relegated domestic 
business to a slight trickle in SEATTLE. 
Several shippers estimate that less than 
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one percent of orders are domestic. 
Shingles also are in very strong demand 
with 2’s and 3’s most difficult to buy, 
Cedar logs are in low inventory, labor is 
scarce and it is likely production will] 
drop. The industry remains in an over- 
sold condition. New ceiling prices have 
been announced effective June 29 (page 


Pines 


There is no such thing as a “pine mar- 
ket” in the ordinary sense. None of the 
mills around SHREVEPORT, LA.,, are able 
to accumulate any great amount of stock, 
and practically all of them are loaded 
down with orders, most of which are for 
the Army, Navy, or Maritime Commission. 

Orders for some two hundred million 
feet submitted to the dealers this week in 
Memphis, and likewise a large order 
will be placed on the coast. There are no 
accumulations anywhere, and this appiies 
to all the mills, large, medium and small. 
About all are getting ceiling vrices, and 
most of the mills are working overtime, 
some eight, some 12, and some even 14 
extra hours, though the majority are run- 
ning 48 and 54 hours per week. 

Very little of the customary air drying 
has been possible the past two months. 
Mills with facilities for kiln drying are 
at a definite advantage. 

In the KANSAS CITY district, the sup- 
ply of yellow pine is far below require- 
ments. The WPB has even sought to 
stimulate retail selling to fill war con- 
tracts. Mill stocks were never so low. 
To augment the flow of supplies for can- 
tonments and other war purposes, govern- 
ment buyers have modified their grade 
specifications to include No. 1 and No. 3 
dimensions and boards as against normal 
purchases of only No. 2 grades. It is 
estimated that these changes will enable 
the government to absorb 70 percent of 
the lumber from the average pine tree 
as against 60 percent heretofore. 

About 90 percent of the current busi- 
ness in the Kansas City area is for war 
purposes, mills said. Supplies are not ex- 
pected to be adequate even for farm grain 
bins. Production is behind last year, due 
to labor, equipment supply and weather 
difficulties. 

Logging conditions that have been un- 
favorable and continued attraction of lum- 
ber mill help to higher-paying shipyards 
and other war industries are gradually 
reducing production at pine mills of the 
NEW ORLEANS area. Production at mills 
reporting to the Southern Pine Assn. has 
been below the previous three year aver- 
age for several recent weeks while orders 
and shipments lagged behind production 
for almost every week. 

April figures, the last completed by 
SPA show shipments of pine were above 
production by 46 million feet, and orders 
exceeded production by nearly 47 million 
feet. 

Orders received in April totaled 995 mil- 
lion feet, shipments 992 million feet and 
production 797 million feet. Stocks on 
hand May 1 were little more than a billion 
feet. ‘ 

Northern pine production is steadily In- 
creasing, 45,000,000 feet having been manu- 
factured to date this year as compared 
with 32,700,000 feet up to a corresponding 
date in 1941, figures from the Northern 
Pine Association reveal. Gross stocks have 
increased during the past two weeks but 
still total only a little more than half 
those on hand at this date last year, the 
figures being 46,500,000 feet as compared 
with about 88,670 in 1941. A slump 1 
orders and shipments is attributed to the 
unfavorable drying weather generally 
prevalent in the head of the lakes mill 
area until the past few days. 


Hardwoods 


The mills in the SHREVEPORT, LA. 
area are continually turning down orders 
for hardwood because of low stocks, ae 
cording to reports from that area. rhe 
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LIGHISEY 


PRODUCING | PppoTHE! 
REGU LARLY!!! aw “2 Carolina 2S 


CYPRESS and HARDWOODS 
; With modern mill equipment, latest Moore cross-circulation 
Southern Hardwoods kilns, planing mill facilities and a daily capacity of 80,000 


feet, this is one of the outstanding operations of the south. 
and 


Yellow Pine 





Lightsey 
Floorings 
e PINE 
e OAK 
e MAPLE 
e GUM 


End - Matched 


“MILLER MADE IS UP TO GRADE”’ 
Why not try a sample car? 


MILLER & CO., INC. 


Selma, Ala. Jackson, Tenn. 


Chicago, Ill. enema Reading, Pa. Souther Pine | L | G 4 T S bE Yy 34 ROT ia E RS 


Kiln-dried 
Mouldings, 
Finish, Cas- 
ing, Base, 
Kiln-dried 
and air-dried 

Roofers 











Lumber Assn., 


43 E. Ohio St. P. O. Box 48 Hardwood 
MILEY, SO. CAROLINA 


Nat. Oak 
Flooring Assn. 


UINCYS 


California Sugar and 
Ponderosa Pine 


Selects, Shop Lumber, Pattern Lumber, 
Mouldings, Common Boards, Dimension 


























California Sierra 
High Elevation 
Quality Timber 


Planing Mill, Box Factory, Moulding Factory 






MILLS AT SALES OFFICE 
QUINCY, CALIFORNIA QUINCY, CALIFORNIA 
SLOAT, CALIFORNIA ©. C. MORRIS, SALES MGR. 


Quincy LymBer Cow MPANY," we. ui: 

















PRICING for PROFIT 


By W. L. CHURCHILL 


A New Book That Every Lumberman Needs Right Now 


It clearly and specifically answers dozens of very important questions, such as the following: 


How must you determine right prices? Where should your profits come from? 
What is the correct ratio of selling cost Where should your price corrections 
to profit? begin? 





— ORDER YOUR COPY NOW fPostram $3.00 
American Lumberman, 431 So. Dearborn St., CHICAGO | | 


— 


















Wher 
Long Leaf 


Yellow Pine 


Aristocrat of Structural Woods 


With thousands of dealers 
and builders this Long 
Leaf is the favorite stock 
for Finish, Casing, Base, 
Ceiling, Siding, Mould- 
ings, Shiplap, Boards. 


WIER LONG LEAI 


LUMBER CO. 
HOUSTON, TEXAS. 


Mills, WiergatTe,Texas 


Sallis 


ardwoods 


Cc.) 


Sallis Lumber Company 
takes especial pride in its 
offerings of choice Southern 
Hardwoods — White and Red 
Oak, Poplar-and Gum. Oak, 
wood of strength and stabil- 
ity, with its beauty of color 
and grain. Poplar, light in 
color, light in weight, straight 
of grain, uniform in texture. 
Gum, with its fine interlock- 
ing grain, tough and strong 
with its many and diverse 


uses 








The Sallis mills, modernly 
equipped, have special facil- 
ities for the manufacture of 
hardwood lumber and lum- 
ber products. All Sallis lum- 
ber is double-end trimmed. 
Finished stock stored under 
cover. Planing mill service. 
We invite your inquiries. 


SALLIS LUMBER CO. 


Brandon, Miss. 
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general market is more or less upset also 
due to Government demand for nearly all 
kinds of Southern hardwoods, especially 
oak, ash, beech and hickory for. truck 
bodies. The cutting of the mills is alse 
off from the usual staple lines. Kven 
furniture manufacturers have had te 
change their specifications as they are 
manufacturing considerable furniture on 
Government orders, practically all = of 
which calls for different thicknesses of 
wood than their usual commercial de- 
mand. Some of the mills are still cutting 
heavily to pine instead of hardwoods and 
that fact prevents any accumulation of 
standard items of hardwood. Prices being 
quoted are practically all at ceiling. 

While sales of Southern hardwoods have 
been boosted to figures far outstripping 
production, manufacturers at MEMPHIS 
say this may be attributed nearly entirely 
to the government's huge purchases of 
lumber for truck construction. Some 60 
million feet of hardwoods were bought at 
lettings at Cincinnati and Memphis. Much 
hardwood of the cheaper grades has gone 
into the construction of boxes and crates 
for war purposes, a smaller amount has 
gone into the manufacture of hardwood 
flooring. Ceilings are at the accepted price 
levels. Weather conditions for the logging 
and manufacture of hardwoods have been 
excellent. 

The supply of dry hardwood is very low 
at HOUSTON, and purchasers are having 
difficulty in locating supplies in any quan- 
tity. It continues to rain, making it very 
difficult to log in low land with the result 
that hardwood stocks will not be replen- 
ished very rapidly. In many instances, the 
Government is buying hardwood boards to 
substitute for pine. 


West Coast Woods 


Anyone seeking any Pacific Northwest 
Forest product must start with the reali- 
zation that everything is hard to get. 
Price is probably the last consideration in 
any trading. Boards are probably the 
most difficult item to buy. No. 3 dimension 
and short length stuff are probably easiest 
to purchase. Some releases for construc- 
tion are being made but mills are unable 
to accept these orders. 

For the first time in many months cedar 
siding mills can take orders. Stocks are 
accumulating a little. Priorities and lack 
of home building have curtailed the eall 
for this previously much in demand lum- 
ber. 

All plants in TACOMA, WASH. were 
back on as full production schedules as 
log supplies would permit, with settle- 
ment June 8 of the wage strike that had 
closed the plant of the St. Paul & Tacoma 
Lumber Co. No other strikes currently 
are affecting this area. However the Ta- 
coma output for a while at least will be 
curtailed because the main sawmill of the 
Henry Mill & Timber Company was de- 
stroyed by fire the night of June 15. The 
burned unit will be rebuilt immediately. 

California Redwood Association reports 
that April orders for redwood lumber at 
member mills decreased to 39,407,000 board 
feet as compared with a total of 55,566,000 
board feet the previous month. The April. 
1942, total was slightly higher than the 
total of 38,959,000 board feet in April, 
1941, the report stated. 

April production, according to the asso- 
ciation report, tapered off to 37,960,000 feet 
from 38,808,000 in March, but remained 
above the 34,058,000 feet of April, 1941. 

Ships were reported to have achieved a 
new high level. Shipments in April, the 
report indicated, totaled 46,562,000 board 
feet. 


Other Woods 


The northern white cedar market is in 
the doldrums, according to reports from 
MINNEAPOLIS, not because of a seasonal 
slump in demand but due to curtailed pro- 
duction throughout the winter, and spring. 
Present production is at a low level. Un- 
filled order files accounted for almost the 
entire season’s output. Posts of all sizes, 
and poles as well, are in short supply, and 
prices are strong. Chief demand at present 
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is from rural retailers who are calling for 
small-sized posts for fencing projects and 
repair work, but their efforts to make 
purchases are for the most part futile, 


Millwork 


Although FHA has been authorized to 
advance more money for defense housing 
little favorable reaction is evident as yet 
in the Mississippi Valley territory, it is 
reported from MINNEAPOLIS, and planis 
other than those filling defense contracts 
are for the most part running far below 
capacity. Since construction of large 
buildings was halted by government or- 
der, manufacturers have been inclined to 
look toward increased business from = de- 
fense sources, and those mills engaged in 
government work are operating at capac- 
ity. The spring activity stemming from 
rural sources has waned with the advent 
of the usual summer building inactivity in 
the farming regions. 


Shingles 


Supplies of shingles will continue low 
for some time to come from all indications 
in SEATTLE. The inventory of all logs is 
short at this time. Many mills are getting 
logs on a hand to mouth basis. With in- 
terruptions due to camp operation from 
fire weather it will be unlikely supplies 
will be built up very well during the 
summer. 


. 

Flooring 

Oak flooring sales have declined in the 
MEMPHIS market with the restrictions on 
home building until now they are only 
about 50 per cent as much as they were 
three months ago. Prices are firm how- 
ever along March levels. About the only 
item in surplus in the KANSAS CITY area 
is oak flooring, which is accumulating 
rapidly, owing to the restrictions on resi- 
dential building. Prices of oak flooring 
have dropped about $5 per thousand on 
the average in the last month, with the 
market definitely a buyers’ one at this 
time. 


Logs 

Prices of peeler logs were put on a ceil- 
ing standard December 19, 1941 and on 
and after June 20th all other log prices 
are under a ceiling (see page 32). The 
OPA West Coast ceiling for Puget Sound 
logs makes some reductions in No. 1 fir 
and No. 2 fir grades. Peeler prices remain 
as established in December. A _ reduction 
of about $2 is made in No. 2 grade of cedar 
logs. A reduction of about $2.50 is made 
on hemlock logs. A fourth grade suitable 
for peeling is established at $27. All 
western white and noble fir prices are $1 
less than hemlock. 

Loggers near SKATTLE say the ceiling 
will make conditions very difficult for log 
operators who produce a high percentage 
of hemlock and white fir who recently re- 
ceived the war labor board’s wage award 
of seven and one-half cents increase basic 
wage scale. The award also made other 
changes in wage classifications which will 
increase costs. 





SPA Serves Millmen at Lumber 
Letting 

To expedite Government purchasing of 
pine and hardwoods at a New Orleans let- 
ting early in June, the Southern Pine Assn. 
set up a rate bureau, with a staff of experts 
in a room across the corridor from the scene 
of the lumber letting. 

The association also operated a_ labor 
clearing house for millmen. The SPA had 
advertised for sawmill and other lumber mill 
help and classified the information obtained 
so that it would be helpful to the manu- 
facturers. 

Another feature was a clinic held one eve- 
ning after the day’s bid letting had been 
concluded. Manufacturers’ problems were 
discussed and solved. 
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- ¢ ¢ NEW PRODUCTS & LITERATURE 





Door and Drawer Lubricant 6271 

A new product for overcoming sticking or 
squeaking in doors, drawers, windows, 
latches, zippers, or any other exposed sur- 
face of wood, metal, glass, plastic or rubber 
is being manufactured by the American 
Girease Stick Co. It is trade-named “Door- 
lease Stainless Stick Lubricant” and is used 





as a crayon on the offending surface. It pre- 
vents wear and rust, will neither dry up nor 
wash off, and does not soil the surface to 
which it is applied. It is packaged in two 
sizes, one retailing for 10 cents, the other 
for 39 cents. Literature giving complete in- 
formation about the product is available by 
checking number 6271 on the accompanying 
coupon, 


Book on Wood Preserver 6274 


A new booklet entitled Stop That Rot, 
gives full information and data about C-A 
(carbolineum America) wood _ preserver 
manufactured by the C-A-Wood Preserver 
Co. Specially featured are the full guar- 
antee of the product and a large number 
of testimonials by users who have found the 
product satisfactory for preserving wood 
that is subjected to highly rot-producing 
conditions. A new product has been intro- 


duced recently by the company and called 
*Petro-sote.” It is one-third C-A wood 
preserver, which means it is one-third high 
boiling coal tar distillates, and two-thirds 
special petroleum distillate. It flows at zero. 
A copy of the booklet will be sent to those 
who check number 6274 on the coupon, 


Wood Kitchen Cabinet 
Literature 6277 
A new folder entitled Remodel with Gregg 
is devoted to a description of many types 
of sectional kitchen cabinets of wood, made 
by Gregg & Son, woodwork manufacturers 
since 1719. The cabinets are assembled at 
the factory and sold only through lumber 
dealers. The pamphlet gives information 
concerning size, weight and cost of the cab- 
inets, and shows how they may be used in 
remodeling jobs. A copy may be had by 
checking number 6277 on the coupon. 


New Designs for Civilian 
Construction 6279 


The West Coast Lumbermen’s Assn. has 
recently published three blueprints — illus- 
trating recommended methods of nailing 
wood sheathing and bracing. The blueprints : 
Plate 1—diagonal sheathing with no bracing ; 
Plate 2—horizontal sheathing with 1”x4” 


‘let-in bracing; Plate 3—horizontal sheathing 


»” 


with 2”x4” cut-in bracing, were prepared 
to show the best means of construction for 
stiffness and strength. Check number 6279 
for free copies of the blueprints. 


Emphasizes Roof 
Replacements 6278 
The June issue of The Certigrade Sales- 
man published by the Red Cedar Shingle 
Bureau, highlights roof replacement as a big 
market for lumber dealers during the bal- 
ance of the year. Also contained therein are 
plans for the standard Federal grain bin on 
which the Government is asking lumber 
dealers to bid. Check number 6278 for a 
copy of the houseorgan. 


For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. Sign the coupon, 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St., 
Chicago, Ill. The desired information will be forwarded prompily. 


6271 6272 6273 6274 6275 
6276 6277 6278 6279 62710 
62711 62712 62713 
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Remodeling With Glass 62712 

An impressive portfolio recently issued by 
Libbey-Owens-Ford Glass Co. is — built 
around the illustrated book, entitled Prac- 
tical Glass Ideas for Today's Tlomes. The 
book is filled with suggestions for transform- 
ing old type rooms and residences into mod- 
ern attractive living quarters. Readers are 
impressed with the fact that the “before” 
photographs are very typical of many old 
rooms they have seen, and amazed at the 
transformation that is possible through the 
planned use of glass and other non-critical 
materials. The book is up-to-date in that 








it takes into consideration the latest govern- 
ment regulations concerning the use of build- 
ing materials. The Libbey-Owens-Ford 
company has also prepared an advertising 
mat service and direct mail pieces for its 
dealers’ use. A copy of the book may be 
had without obligation by checking number 
62712. 


New One Coat Paint 6272 

Nation-wide marketing has begun on a 
new one-coat flat wall paint developed by 
O’Brien Varnish Co. It has exceptional 
covering qualities which are attributed to a 
unique pigmentation principle and extra fine 
leveling properties. It is an oil base paint. 
It can be used on any interior surface, new 
plaster, wallboard, plywood, wallpaper, metal, 
brick, concrete or over old paint, and dries 
in four to six hours to a flat finish. No 
primer or sealer is necessary. It is available 
in six colors and white, and may be tinted to 
any shade with oil colors. A folder contain- 
ing color chips and complete information will 
be sent with no obligation to these who check 
number 6272 on the coupon. 


Forest Fire Fighters’ Pump 

A new light weight pump has been de- 
signed for use in fighting forest fires by 
J. C. MacDonald, fire inspector of the Van- 
ccuver forest district. The engine and pump 
and 100 feet of lapped one inch hose, and 
sufficient gas and oil storage for two or three 
days operation are mounted on a board built 
to fit the back of a man. The entire outfit, 
with fuel tanks full weighs but 60 pounds. 
Tests have proved the unit to be highly 
satisfactory. 


Revised Standards for Plywood 
Effective July 15, 1942 is a revised com- 
mercial standard for hardwood and Eastern 
red cedar plywood. An effective date for 
the revised standard was set only after it 








Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
VERNONIA, OREGON 


in oi] om) 


The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 
CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS CO. 


MEMPHIS, TENN. 


HUTHER 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves, 
any width, with or 
across grain. Guaran- 
teed to do your work 
satisfactorily. 


SUPER- 
QUALITY 
SAWS 
> Favorites for over 53 

years. Today. write for 


catalog of complete 
Huther line. 


Huther Bros. Saw Mfg.Co. 


Rochester, N. Y. 








C. V. CLARKE 


TIMBER ESTIMATES 


PRIORITY GIVEN DEFENSE PROJECTS 


605 First Federal Savings & Loan Bidg. 
P. O. Box 1385 Jackson, Mississippi 
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STOCKS IN PORT FOR PROMPT SHIPMENT 


F.C. LUTHI & CO... .212 Balter Bia 








“? NEW ORLEANS, 





Amemcanfiimberman 


had been submitted to manufacturers, dis- 
tributors and users of this type of plywood 
and had been accepted in writing by many 
of them. Printed copies of the standard, 
identified as CS35-43, are being prepared and 
will be sent to those who address a request 
for one to J. W. Medley, Division of Trade 
Standards, U. S. Department of Commerce, 
Washington, D. C. 


Barn Equipment Catalog 62713 
An impressive new 160 page catalog of 
barn equipment has been issued by The 
Louden Machinery Co. in recognition of the 
75th anniversary of the industry and of that 
concern. <A brief summary of the history of 
the company is included. Photographs and 
descriptions of the many equipment products 
manufactured by the company and descrip- 
tions of its farm building plan service make 
the book very complete in scope. Check 
number 62713 for information about securing 
a copy of the catalog. 
Office Conservation Booklet 6275 
To help America’s “War on Waste” pro- 
eram, Allis-Chalmers Mfg. Co., Milwaukee, 
has just published a new conservation book- 
let on office supplies, entitled Jt’'s the Little 





Things That Count. It goes into detail on 
the best methods for prolonging the life 
of items commonly used in offices. The girl 
pictured here helps to tell the story all 
through the book. Copies of the booklet 
are available free to those who check num- 
ber 6275 on the coupon. 


Facilities for Making 
Wood Parts 62711 


Joseph Kaszab, Inc. has issued bulletin 
No. 51 descriptive of its facilities for pro- 
duction of wood products. It illustrates 
equipment available for production-run work, 
and also describes engineering and crafts- 
man personnel available for contract produc- 
tion of large or special jobs. Check number 
62711 for a free copy. 


Glue Literature 6276 


Glue, Plastics and You, the subject of an 
address made by I. F. Laucks, before the 
Western Sales convention of his company, 
I. F. Laucks, Inc., is now the title of a 
booklet in which that speech is published. 
The address contains many interesting facts 
about present day use of wood and glue con- 
struction, and about glue itself. The June 
issue (Vol. 1, No. 3) of Construction Glues, 
house organ of the Laucks concern, contains 
a story which gives the details of a new 
method of laminating wood beams. It per- 
mits the construction of beams with the 
laminations standing vertically instead of 
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horizontally. The glued beams are said to 
have been proven to have greater strength 
than solid beams of the same dimension and 
species of lumber. A copy of the speech and 
of the house organ will be mailed to thos 
who check number 6276 on the coupon. 


Color Fan 62710 


Customers who see the new fan of 150 
color chips prepared by the Devoe & Ray- 
nolds Co., are said to become “color-thirsty” 
immediately. They are the shades included 
in the Devoe “Library of Colors” which can 





be obtained by standardized mixing of eight 
basic wall paint colors with eight stronger, 
toner colors. The fan simplifies the matching 
of colors and promotes the sale of the basic 
paints and toners. For complete information, 
check number 62710. 


Rope from Bark 

Shortage of hemp and manila cordage may 
he relieved through the manufacture of red 
cedar bark rope. The government of British 
Columbia is now seriously considering the 
possibilities of developing the production of 
this product which was used in the Indian 
villages on the B. C. coast of North America 
long years ago before the advent of the 
white man’s civilization. 

Should this rope prove adaptable to some 
modern requirements, it will have the advan- 
tage of being readily obtainable as thousands 
of tons of the raw material in the form of 
waste bark are destroyed by the logging in- 
dustry annually. 


Handy Workshop Device 6273 

“Miter-Master” is the name of a new de- 
vice recently marketed by Bonwit-Interna- 
tional Co. which acts as a mitering guide for 
sawing boards at any desired angle and has 


other features which give it a variety of 


uses. On the calibrated guide are markings 
for cutting five, six and eight sided figures. 
A gauge for measuring the diameter i 





dowels and other round objects is provided 
By inserting a pencil in the holes of anothe 
gauge and moving the “Miter-Master” along 
a board a straight guide line will be made at 
any distance from 1/16 to 1 inch from th« 
edge of the board. Complete details are 
given on a folder which will be sent to thos: 
who check number 6273 on the coupon. 
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e « e Lumber Prices & Statistics 





Western Pines 


delivered prices, 
were reported to the Western 
Pine Association by members during the 
period June 8 to 13, inclusive. Both direct 
and wholesale sales are included and are 
based on specified items only. Two dis- 
tricts are given, one being the State of 
Illinois, outside of the Chicago metropoli- 
tan district and the other the State of 
Pennsylvania. Quotations follow: 


Following based on 


past sales, 


ILLINOIS 
PONDEROSA PINE 








Selects S2 or 4S— 
1x8 5/4 RW 6/4 RW 
CO Biss cc 53 $82.50 $82.50 
es a eer $68.50 ierene See he 
Shop $2 No. 1 No. 2 
Ratan. i cane orale oonio sie ars $59.75 iixtens 
Commons, S82 or 458 No.2 No. 3 
2 ae | ere ae — $45.50 
PR SEEe Ws 4 siele Rarcicle aes 45.50 
PENNSYLVANIA 
PONDEROSA PINE 
Selects S2 or 4S— 
1x8 »/4 RW 6/4 RW 
oe | Re $81.50 $85.25 : 
iy 3) Aer erare 68.61 72.96 $72.85 
Commons, S2 or 45— No. 2 No 
UES  Wivesnivcce dice wees $51.98 
2) i. eae Perec 53.76 $47.50 
No. 4, 4/4 RW&L...... z 38.50 
SUGAR PINE 
Shop S2s No. 1 No. 2 No. 3 
WEG Goo sisiacaelans $56.50 raters 
IDAHO piepasiaieed PINE 
Selects, S2 or 1x8 6/4 RW 
Cotes €C) Mis. 3. .c5% $83.50 Pats 
Quality (PD) Rk... .. 69.00 $88.25 
Colo- Sterl- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
Commons S2 or 4S— 
> at a | A $62.00 gain 
ENDS Bess 20s 89.50 $63.50 





West Coast Logs 


Ceiling prices of logs effective June 20 


are: 

Fir No. 1, $31.00; No. 2, $22-23; No. 3, 
$17-18; Peelers, No. 1, $40; No. 2, $35; core 
logs, $27. 

Cedar shingle logs, $21; lumber logs, 
S36. 

Hemlock: No. 2&3, pulp logs, $15.50; 
lumber logs, No. 1, $21. 50; No. 2, $18.50; 
suitable for peeling, "$27 





Oak Flooring 


Following are current quotations on oak 


flooring in earlots, f.o.b. Memphis and 
Johnson City, Tenn., and Alexandria, La., 
is points of origin: 
x24” Wix1h” %x2” %x1k” 
Clr. qtd. wht. "$87. 00 $76.00 $75.00 $71.50 
(Ir, qtd. red.. 78.50 70.00 70.00 69.00 
Sel. qtd. wht. 76.50 65.00 7.00 55.00 
Sel. qtd. red.. 76. 00 67.00 58.00 57.00 
Clr. pIn. wht. 77.50 65.00 61.00 50.00 
Clr. pin. red... 78. 00 65.00 61.00 53.00 
ny pln. wht. 75.00 63 3. 00 49.00 49.50 
Sel. pIn. red.. 77.00 6: 5.00 49.00 47.00 
No. 1 com. wht. 72.00 55.00 48.00 46.50 
No. 1 com. red 72.00 58.00 48.00 45.50 
No. 2 com.... 54.00 42.00 yey 33.50 
»x2’ %x1 1,” 
CEE MME. HOI ooo 6a cece elnicversnane Re 00 $80.00 
a” a eer ores 80.00 T8.00 
BY SURGE o0).0. 5 ciaursranedanersieiaireis 71.00 67.00 
Sel. a, ee eens eee 71.00 67.00 
A, WI WPI oss. 5. cic 4.6 een 73.00 70.00 
ORR: WMS, MOD ors. a5 scm eh aie sin aness 72.00 69.00 
SG. PRB e, WIE 5:64. 5.014: 575 4.44, eet 68.00 64.00 
Ol. WOM POO. ok mecccckswecen 68.00 64.00 
NG. T COM WHE. ..c.< osc ccdess 64.00 60.00 
Ne: S GOMER POUG. << cccssce cas 64.00 60.00 
ie BAe case ae ee 42.00 38.00 
New York delivered prices may be ob- 
tained by adding to the following differ 
entials figured on Johnson City origin: 
Kor {2-inch stock, $8; for 3%-ineh, $4; for 
's- and f;-inch, $4.50. 
Chicago delivered prices may be ob- 


tained by adding to the above the follow- 


ing differ entials figured on Memphis 
origin: For jj-inch stock, $6; for %-inch, 
$3; for %- and f;-inch, $3.50. 


Douglas Fir 


Quotations on June 20 f.o.b. mill on 
Douglas fir items in mixed cars for rail 
shipments direct to the trade follow: 

Vertical Rs Flooring 
B&btr. c D 
EME kw ese aenn $60.00 $55.00 $45.00 
Flat Grain Flooring 
+, ern 45.00 $43.00 $38.00 
BN - osniniey acoldareegens 50.00 48.00 40.00 
Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 
1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
i rere 37.00 35.00 $28.00 
RU sin sie eee sueterte 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1...$31.00 $31.00 $29.00 $32.00 
No, 2 27.00 27.00 26.00 27.00 
No. 3 23.00 23.00 21.00 23.00 
No. 1 Dimension 
12 14 16 18 20 
2x 4 .....§32.00 § 32. 00 $33. 00 $33.00 $33.00 
ME Saxe ewes 32.00 32.00 32.50 32.50 32.50 
a 31.00 31. 00 31.00 31.00 31.00 
4 31.50 31.50 32.00 32.00 32.00 
ps +> er 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 


4x4 to 4x1 


12x12 22 to 


2-inch planks 
shorter, S48 
12x12 20 ft. 


and shorter 
30 feet 


20 feet and 





Western 


Prices on June 


in mixed ec 
f.o.b. 
March 21, 


mills, 


Red Cedar 


20 for 
ars, new bundling, 
remain as quoted 
1942.—Editor. 


red cedar siding 
8 to 18 foot, 
in 


issue of 





Northern 


Hardwoods 
[F. 0. b, Chicago] 


Following are prevailing quotations 
f. o. b. Chicago and Milwaukee territory 


on northern hardwoods, 


Chicago wholesalers: 
Brown Ash— 


as reported by 


FAS Sel. Com. Com. Com. 
No.1 No.2 No.3 
GS eee $80,00 $70.00 $57.00 $47.00 $34.00 
ee 83.00 73.00 60.00 50.00 35.00 
ee 88.00 78.00 63.00 50.00 35.00 
8/4 ...... 98.00 83.00 66.00 53.00 35.00 
Basswood— 
No.1 No.2 No.3 
FAS Sel Com. Com. om. 
ee $91.00 $81.00 $60.00 $45.00 $35.00 
SC eee 96.00 86.00 63.00 48.00 35.00 
2 Se 99.00 89.00 65.00 49.00 37.00 
ee 105.00 95.00 74.00 50.00 37.00 
Le a vr 110.00 100.00 81.00 58.00 Sai 
ee ree 115.00 105.00 86.00 63.00 
Hard Maple— 
No.1 No.2 No.3 
FA Sel. Com. Com. Com 
eee $100.00 $85.00 $64.00 $50.00 $32.00 
kee 105.00 90.00 69.00 52.00 33.00 
i Oe 108.00 93.00 74.00 54.00 34.00 
i ee 116.00 101.00 81.00 56.00 34.00 
os 132.00 117.00 96.00 64.00 ras 
PELE: daisies: 152.00 137.00 108.00 67.00 sate 
No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com Com 
', aes: $67.00 $56.00 $45.00 $36.00 
Te 70.00 59.00 46.00 36.00 
2 70.00 59.00 47.00 37.00 
Sere 73.00 62.00 48.00 37.00 
ie eee 76.00 65.00 50.00 Sreace 
oS 81.00 70.00 55.00 ee 
No.1 No.2 No.3 
Birch— F Sel. Com. Com. Com 
4/4 = 00 $106.00 $73.00 $52.00 $35.00 
5/4 . at 126.00 111.00 81.00 58.00 36.00 
6/4 .... 128.00 113.00 87.00 64.00 36.00 
8/4 .... 1380.00 120.00 97.00 68.00 36.00 
10/4 .... 132.00 122.00 100.00 69.00 “geek 
12/4 .... 1386.00 126.00 104.00 74.00 
S/S .... 102.00 87.00 65.00 46.00 
3/4 106.00 91.00 70.00 48.00 
Rock ‘Elm— 
No. 1 No. 2 No. 3 
FAS Com. Com Com. 
kh ee $67.00 $47.00 $42.00 $32.00 
Seer 74.00 54.00 44.00 34.00 
6 oe 84.00 62.00 47.00 34.00 
Tt rer 87.00 70.00 49.00 37.00 
is re 97.00 $0.00 57.00 40.00 
Lis ee 107.00 90.00 62.00 42.00 
Soft Maple— 
FAS Com. & Sel. Com. Com. 
No. No. 2 No. 3 
6 ee $83.00 $63.00 $46.00 $35.00 
Ye 88.00 68.00 50.00 86.00 
yy ee 96.00 73.00 55.00 36.00 
ae a 103.00 78.00 56.00 36.00 
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Maple Flooring 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week ended 
June 20: 








First Second Third 

RRR. baccsa maw $85.42 $81.09 $67.23 
Red Cedar Shingles 

New ceiling prices effective June 29 on 
red cedar shingles, f.o.b. mills, are: 

Royals: 
nm MEM ln /G6'ai-4 ut ooo acer wie biiateue@-alecame tees $5.40 
ee Ee a cociahs Sasaale ark siporesesrewiean 3.70 
RT rein sa le Wisner’ Share in elo eae eon aueamie mare 2.45 

Perfections: 
RT I ooh ix 98S mm coo ices Waar re $4.40 
RS Mo ov iets enix seus ei vate ates 3.40 
eM EM, © o5ce9: cs asst SI Guu bln snare aterm oe 2.40 

XXXXX: 
REM, EE Sock Dosen ane RA eee $4.00 
Pe NEE | ha eeu eceasierels aha cobs a wien miele Sine inte 3.25 
eRe” NEE Awd sine bre ein Bok ere abil wl nue oeeees 2.25 
Southern Hardwoods 

Following are ranges of _ f.o.b. mill 


prices on rough, air dried southern hard- 
woods, from reports of sales made from 

















June 18 to 22: 
Quartered Red Gum Elm 
FAS Logrun 
6/4 $100.00 << a 35.00 
i a 103.00 . . 
Quartered Sap Gum F Cottenwrees 
FAS— ] “0 
8/4 .... 70.00 | No. 1 &'sel— 
No. 1 & Sel.— 4/4 : 38.50 
2 = 75 u oe sbi 
8/4 ee . 54. 50@: 55 ».00 ae “3 — rg »0 
Plain Sap Gum ae ; 
FAS— | Basswood 
Taare 60.00 | FAS— 
No. 1 & Sel.— 2 eee 59.50 
4/4 ....42.00@42.50 | No. 1 & Sel.— 
S/F cee. S106 1 4/4 22 39.50 
No.. 2 Com.— | No. 2 Com.— 
4/ 26.00 | a 27.50 
Quartered White } 
Oak Pecan 
FAS FAS— 
4/4 94.75 | 8/4 67.00 
No. 1 & Sel.— No. 1 & Sel.— x 
Q 75 4/4 36.50 
4/4 49.75 bo 
8/4 ; 69.00 8/4 47.00 
Plain White Oak | No. 2 Com.— nis 
No. 2 Com.— | 8/4 . 32.00 
4/4 2.00 | Logrun— 
Plain Red oak | 6/4 .... 44.00 
‘AS— | Cypress 
4/4 eae 52.00 = aes 
6/4 ae 68.00 +} aed i 80.00 
No. 1 & Sel.— _ | Shop— 
6/4 en 47.00 a 66.00 
8/4 eS 50.00 
No. 2 Com.— Plain Tupelo 
4/4 ae 32.00 No. 1 & Sel.— 
6/4 32.00 RI. Sistem 40.00 





Western Pine Summary 


The Western Pine Association reports as 
follows on operation of identical Inland Em- 
pire and California mills during the week 
ended June 13: 


Report of an Average of 96 Mills: 
June 13,1942 June 14, 1941 
Production ..... 96,101,000 92,840,000 
Shipments ...... 84,087,000 88,276,000 
Orders received. 94,274,000 102,263,000 


Report of 96 Identical Mills: 

June 13,1942 June 14, 1941 
orders.. 494,332,000 412,145,000 
stocks.... 891,731,000 1, 137,287,000 
Report of 96 Identical Mills: 

—Total for Year to Date— 
1942 1941 


Unfilled 


Gross 


Production ..... 1,494,728,000 1,524,828,000 
Shipments ...... 1.870,.320,000 1,784.358,000 
Orders .2,029,052,000 1.897.411.9000 





. . . 
Southern Pine Statistics 
Following is a summary of reports from 
southern pine mills for the week ended 
June 13: 
Average weekly number of mills, 110; 
Unitst, 94 
Three-year average veuevec ved 
Actual production ..... wa ; 


Shipments 
Orders 


29,673,000 
25,988,000 
34,674,000 
34.572 000 


received . 
Number of 


mills, 110 

On June 13, 1942 
185,405,000 
46,108,000 


Unfilled orders 
RE DEO 6 sé crane pats 
*Oct. 21, 1938. ta Nov. 1. 1941. 
+Unit is 316,000 feet of “3-year 
production. ~ 


average” 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FACTORY 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








ne BSTER. 


Uniform i z72 


|S 


os ote) ao] — 
a TEXTURE 
QUALITY 
. Ano: yp H. E. Webster Lumber Co. 


Kansas City, Mo. 





























WHITE PINE [f2".- 2 


Al California White 
so and Sugar Pine 


Fir Wallboard we =. Products 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 








LEMIEUX BROS., INC. 


FORESTERS -- TIMBER ESTIMATORS 
APPRAISERS -- CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 








LIWE at New york's 


Hote. LINCOLN 


45th St. at 8th Ave. 
MARIA KRAMER JOHN L. HORGAN 
President Gen. Mgr. 


1400 


SPACIOUS 
ROOMS 


witn private 


}\ bath and radio 


BLUE ROOM 


Featuring Radio's Name Bands 


other MARIA KRAMER hotels 
HOTEL EDISON, New York City 
ROOSEVELT HOTEL, Wash., ®.. ¢. 


h Gieal Aameics Gieal Heolel 
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National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ Association's report for the two weeks 
ended June 13, and for twenty-three weeks ended that date, covering mills whose statistics fo: 
both 1942 and 1941 are available, and percentage comparison with statistics of identical mills 
for the corresponding period of 1941: 











Av. No. Per- Per- Per- 
Mills Production Cent Shipments cent Orders cent 
TWO WEEKS: Rpte. 1942 of 1941 1942 of 1941 1942 of 1941 
Total Softwoods.. 382 513,162,000 105 539,883,000 107 595,598,000 104 
Total Hardwoods. 103 22,831,000 S6 28,426,000 9S 28,541,000 96 
Total Lumber.... 160 535,993,000 104 568, 309. 000 106 624,139,000 104 
Total Flooring.... 7s 18,328,000 75 14,870,000 o> 12,774,000 45 
TWENTY-THREE WEEKS: 
Total Softwoods.. 388 5,255,328,000 2S O6,042,477,000 107 6,653,717,000 110 
Total Hardwoods. 102 28s. 470. 000 208 309,839,000 104 305,462,000 101 
Total Lumber.... 72 3 798, 000 9S 6,352,316,000 106 6,959,179,000 110 
Total Flooring... 79 234 SD 223,524,000 SS 220,246,000 a7 








Relation of Unfilled Orders to Stocks 
Following is statement of seven groups of identical mills of unfilled orders and gross stock 
footage on June 13: 








No. of 

Mills Unfilled Orders Gross Stocks 

Rpte. 1942 1941 1942 1941 
Total Softwoods* ........ 376 1,622,711,000 1,.295.342,000 2,241, 168,000 2,847,979, 000 
Total Hardwoods* ....... 104 104, $34,000 97,654,000 352,505,000 359,505,000 
Vothi Lammber ..cccccccce $66 1,727, 145 000  1,392,996,000 2,593,673,000 3 207, 184, oon 
Oak and Maple Flooring.. SS $0,916,000 88,955,000 77,783,000 77,482,000 


*Of Northern mills, 14 reported on softwood, 15 on hardwood unfilled orders; 15 
mills on stocks. The total number of mills (480) includes 14 northern plants that are 
in both softwood and hardwood subtotals. 


Extend Ceilings on Douglas Fir, Hemlock 


The extension of dollars and cents maxi- In the case of ship decking, pontoon lumber, 
mum price schedules to additional lumber — aircraft lumber and other items vital to the 
items produced from Douglas fir, West war effort the maximum prices are some- 
Coast hemlock and all species of true fir, what higher than the October, 1941, prices, 





which previously were subject to the General but somewhat lower than those of March, 


Maximum Price Regulation, was announced 1942. 


recently by Price Administrator Leon Hen- There is specific provision against the 
derson. buying of lumber in random lengths and 

The changes were made by amending Re- — then reselling the same shipment on a speci- 
vised Price Schedule No. 26, on Douglas fir fied basis, or selling as specified lengths a 


lumber and reissuing it as Maximum Price = shipment of lumber which is substantially 
Regulation No. 26, on Douglas fir lumber equivalent to standard or random lengths. 
and other West Coast lumber. A new provision has been added which 
The maximum prices established for the requires that each invoice shall show the 
additional lumber items which are included — species of lumber, the size, grade, condition 
Regulation No, 26 are substantially below of seasoning, and any workings or special 
current levels. The prices of those items for — specifications for which additions are made. 


which maximums had been established pre- These facts must also appear on the invoice 

viously under Revised Price Schedule No. of delivered sales. 

26 have not been changed. The regulation The Regulation also provides that sales 

becomes effective June 29, 1942. commissions must be figured in under the 
Among the lumber items for which prices ceiling price. 

have been newly established are many which Maximum prices for Douglas fir, as es- 


are extensively used in the manufacture of | tablished last fall, and which remain intact 
military equipment, such as heavy .timber, in the new Regulation No. 26, were pub- 
pontoon lumber, aircraft fir, car material, lished in the AMERICAN LUMBERMAN of Sept. 


ship plank and ship decking. 20, 1941, on page 41. A copy of the entire 

While Revised Price Schedule No. 26 ap- new regulation No. 26 is available from dis- 
plied only to lumber produced in those parts trict OPA offices or from the AMERICAN 
of Oregon and Washington lying west of the © LUMBERMAN office. 


crest of the Cascade Mountains, Maximum 
Price Regulation No. 26 includes those mills 
located in the counties of Del Norte, Hum- 


West Coast Lumber Facts 


beldt, Mendocino and Sonoma, in California The weekly average of West Coast lumber 
a well as Canadian imports of lumber  pro- production in May (4 weeks) was 180,02:.- 
cessed from Douglas fir, West Coast hem- 000 board feet, or 92.8 per cent of estimated 
lock and all true species of fir. capacity. Orders averaged 221,695,000 b.i.: 
Maximum prices for West Coast hemlock shipments, 199,191,000. Weekly averages for 
and all species of true fir have been estab April production showed 87.5 percent of the 
lished at a level $1 lower than the maximum 1926-1929 average. 
for Douglas fir prices as contained in’ the Twenty-one weeks of 1942, cumulative 
original price schedule No. 26, on all items production, 3,558,838,000 b.f.; 21 weeks 1941, 
except boards. The maximum for boards 3,466,227,000; 21 weeks, 1940,—2,799, 
has been set at the same level as Douglas fir, 380,000. 
The maximum prices for these additional The industry's unfilled order file stood at 
items are approximately the same as those 1,097,062,000 b.f. at the end of May; gross 


which prevailed from Oct. 1 to Oct. 15, 1941, | Stocks, at 835,403,000. 


Ju 
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Creasoted 


FENCE POSTS 


Made from thoroughly sea- 
soned Southern Yellow Pine, 
pressure-treated full length 
with creosote. Durable, eco- 
nomical, fire-resisting. 


CREOSOTED LUMBER, TIM- 

BERS, POLES, CROSS ARMS, 

PILING, BLOCKS, R. R. TIES, 
CREOSOTE 


REPUBLIC 
V/ \zublia CREOSOTING CO. 


2 
cREOSOTED 
gia) INDIANAPOLIS, IND. 


17 PLANTS 7e Serve You 


NDUSTRIA 


LUMBER CO., Inc. 
ELIZABETH, LOUISIANA 




































Timbers, chemically treated to 
prevent stain. 





Eased Edge Dimension 


SHORT Im Complete line of kiln dried 
Yard and Shed Stock 








CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a rea 


Waterproof b—U: CA 
COMBECS Jo se LBAR CAULKING 


Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 











LOOSE LEAF TALLY BOOKS 


TALLY SHEETS with Waterproof Lines 
Samples and Catalog on Request 


Tally Cards Car Movers Hammer Stamps 
Crayon Tally Pencils Marking Sticks 
Rule Cases Rules Leather Aprons 
Pickaroons Gauges Load Binders 


Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO. ILL. 
Car Door Lumber Rollers Sectional Board Rules 
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Issues Impressive Book to 
Mark 50th Year 


To commemorate its fiftieth 
honor the memory of its founder, the Ed- 
ward Hines Lumber Co., Chicago, Ill., has 
published what is perhaps the most prepos- 
sessing book of its type ever issued by a 
lumber company. 

Magnificent large sized color photographs 
are prominent throughout the book. Most 
cf the steps in the manufacture of lumber, 
from the time that trees are selected in the 
until the lumber is put in the stock 
of a retail yard are pictured, and the reader 
is impressed with the fact that the Hines 
company handles each step in this process 
within its own company. 

Running through the front section of the 
book is the story of the Edward Hines com- 
pany from its founding to the present day. 
It is not a dry historical record but an 
interesting well written narrative filled with 
the character of the founder, Edward Hines, 
and the spirit of company before and since 
his decease. 

The latter pages of the book are devoted 
to telling of the present day methods of log- 
ging and lumber manufacture, and are based 
on the theme “Forests Forever,” set as the 
goal of the Hines sustained-yield harvest 
program. Spotted from cover to cover are 
handsome pictures of early American homes 
built of wood, which are in an excellent 
state of preservation today. 

The Hines company has indeed compiled 
and presented its story in a form in which 
it may take justifiable pride, and one which 
is a fitting tribute to its fifty years of 
progress as a part of one of the nation’s 
great industries. 


year and to 


forest 


Logs, Manufactures, Delivers 
Dry Lumber in Week 

“Everything to Build Anything” is the 
motto of the Cline Lumber Co., Hickory, 
N. C., manufacturers of pine and oak lumber 
and producers of wide variety of cabinets, 
venetian blinds, moulding, flooring, ceiling, 
framing, etc. The company has equipment 
to enable it to take green lumber from the 
stump, season, manufacture, and place it on 
a job within the space of a week. Cline 
recently installed a Moore “cross-circulation” 
dry kiln. 


Sees Bright Future for 
Lumber in Heavy Construction 

Warren E. Hoyt, head of the Los Angeles 
office of the American Lumber and Treating 
Co. was a featured speaker at a recent meet- 
ing of the San Francisco Producers’ Council 
Club which had as its theme “Lumber Goes 
to War.” 

In addressing the 125 architects, engineers 
and suppliers present at the meeting Mr. 
Hoyt pointed out the present trend toward 
lumber for construction purposes. Army and 
other engineers who are making extensive 
use of lumber and are learning of the 
strength, the durability, the ease of handling 
and the economy of modern wood construc- 
tion with treated lumbers and present day 
methods of timber connection. Mr. Hoyt be- 
lieves that these engineers will continue to 
use these methods in post-war years. 

Other speakers on the program were J. 
E. Mackie, western manager of the NLMA 
and J. K. Smith of the Timber Engineering 


Co. 









CLASSIFIED 
ADVERTISING 


DEPARTMENT 





How to Figure Costs for Advertising 
In Classified Department 











SE BED ewiiccsiccacansescocvcses 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues......... 75 cents a line 
Four utive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six c utive issues....... $5.40 a line 

Seven words of ordinary length make 
one line. 

Count in the signature. Heading 


counts as two lines. 


No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement. is 


equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Tues- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. i 











TOO LATE TO CLASSIFY 
Arner nner oO 3 830000 
CARPENTERS APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., 
Minneapolis, Minn. 


Inc. 





REPAIR WORK BEGINS AT HOME! 


That lumber 


office 


means you, Mr. Retailer—your 


and yard, 


own 


If your surroundings aren't as attractive and effici- 
ent as they can be made, now is the time to 
start working on them. 

of practical suggestions for 


Send for our booklet 


retail yard layouts, lumber and shed designs, office 
and display signs. 

Because of the limited quantity on hand, you may 
have these for half price, 50 cents per copy. Get 


yours before the supply is exhausted. Send money 
to 


AMERICAN LUMBERMAN 





431 S. Dearborn St. 
Chicago 
ATTENTION MR. MANUFACTURER! 


If you are interested in sales re 2>presentation in 


the Eastern territory, on a commission basis, 
please write us, as we are seeking additional 
lines. Have lots of business to offer. 


care American Lumberman. 


Wanted—MISCELLANEOUS 


RAILS WANTED. ANY SIZE OR QUANTITY 
Particularly 20 lb., 25 Ib., 30 lb. and 40 Ib. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 


Address ‘*X-77,” 











RAILS WANTED—ANY SIZE 


Regardless of location. Any quantity. 
Consult us before selling 
THE W. H. DYER CO., Fullerton Bldg. St. Louls, Mo. 


MILLS TO SAW ON PER M BASIS 





Would like to contact several Portable Mills 
desiring to saw on a per M basis in Penna. or 
New York. H. H. LYON, Union City, Penna 





Wanted—EM PLOYEES 


Ve—e—_—=_~—_"_—"71—""™ 


WANTED EXPERIENCED LUMBERMAN | 


Northern Illinois. 
American Lumberman 


l’raft exempt Location 
address “X-68.”" care 





EXPERIENCED MECHANIC 


WW i knowledge of steam dry kilns, as operat- 
ng su tendent small specialty woodworking 
ant tt saw nill town west central Ore- 
gor Inves en ibout $5,000.00 required 
Address x *K care American Lumberman 








REPRESENTATIVES 

Mu ol urt for Small Homes Guide, most 
successfu louse organ for lumber dealers: lib 
era om sions; Write for territory to SMALL, 

HOMES GUIDE, 572 Madison Ave., New York 

RESPONSIBLE LUMBERMAN 
; da old established yard in metropolitan 
st of New Jeress seeks active and ener- 
we (hristiar umbermat Excellent future 
‘ » will issulme responsibility and 
\ his rth No dearth of business. State 
jlars fu n first letter 
X-S1 care American Lumberman 





Wanted—EMPLOYMENT 


GOOD LUMBER SALESMEN AVAILABLE 
If you need lumber salesmen for the Eastern 
Territory, consult CHAS. M. FLETCHER, Chair- 
man, Employment Gommittee, Eastern Lumber 
Salesmen’s Assoc., 321 Hansberry St., Phila., Pa. 








WOODWORKING FACTORY SUPERINTENDENT 


Special and stock millwork; capable detailer and 
biller; A-l1 mechanic; a proven record of produc- 
tion. 


Address “U. 29,” care American Lumberman. 





were CLASS PRODUCTION MAN 
i saw ind veneer saw filer & 
WEL DING band saws. 


Also ex} n 
. American Lumberman. 


\ lress ) care 





MILLWORK DETAILER & SUPERINTENDENT 
guaranteed. C 


KOPF, 5 S. Second 


come at 
lkhart, 


once 
Ind. 


an 
mn... = 


Hligch as WOrkK 
JOHN G 





EXPERIENCED LUMBERMAN 


s. Southern & Western All phases con- 

logging manufacturing Desires posi- 

Ru Iwor ng factory, line yard 

Manas reta ird ofr issistant to owner Age 
id s X-71," are American Lumberman 





SALES TRAFFIC & PRODUCTION MANAGER 


Experienced Hardwoods & Soft- 
W } as manager large re- 
ra 
x t Ar can Lumberman 





CONSTRUCTION ESTIMATOR & SALESMAN 


Lur erman desires to connect with 
ract K usiness as estimator 
X-5 ire American Lumberman 





Wanted—LUMBER & DIMENSION 


WANTED FOR CASH: LUMBER IN CAR LOTS 


1, 1 and wider and pattern. Also 
ise mixe cars of anything you 
\-74 ire American Lumberman 





WANTED—ADDITIONAL CUTTING ORDERS 


her dimension stock, in Hard 
(oak Ash, Elr Soft Maple Will 
Z and quantity Write P.O, Box 





RETAIL LUMBER SALESMAN’S HELPER 


it s r quippe re with practical, 
ir books hen they call on 
jilders? 
ave these sales helps available 
; io 
i 42 Pla Books contain plenty of ideas 
es for war housing, and for 
gz of old homes 
Your name imprinted on lots 
re -C eXtra per copy 


MERICAN LUMBERMAN 
5. Dearb St 


Chicago 


orn 








Wanted—USED MACHINERY 


~~” 

USED wenaprrippeied WANTED 
Yate 19% Outside Moulder. Must 
and in good condition Complete 
ng itfit for Band Resaws One 33-KW Fre 
cr we primary voltage 220, 60 cycle, 
‘ | pit 440 20 cycle, 3 phase 
j e and “full information in first let- 
GRAYSON LUMBER COMPANY, Birm- 

Y Alabama 











Amemcanfiumherman 


Wanted—USED MACHINERY 


‘“ 4A VP VIS a 
USED MACHINERY WANTED 
(me double either 
cireular to Prefer 
power THE 
RED 








band or 
electric 
LITTLE 


surfacer; one resaw, 

resaw box lumber. 
can be direct or belted. 

MILL, Virginia, Minn. 


BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines, open 
and closed back anywhere from two to eighteen 
track. Also interested in Mereen Johnson or Mor- 
gan Matchers, Edge Trimmers, Squeezers and Band 
Resaws, and any other box equipment used in box 
working factories. 

Address “R,” 88,"" care American Lumberman. 


WANT TO BUY 


Std. Ga. Locomotive; 600 
1000 GPM Underwriters 








Cranes; 1 
Compressor; 


2 Locomotive 

to 1200 ft. Air 

Fire Pump. 
Address ‘“‘U. Lumberman. 


97,’ care American 





DOUBLE SURFACER CABINET TYPE 








3elt or motor drive. Round heads & sectional in- 
feed rolls). DONNY CHEESE FACTORY EQUIP- 
MENT CO., INC., Monroe, Wis. 
WANTED DOVETAILING MACHINES 
We want dovetailing machines for plants that 
are doing Government work, If you are not using 
your Dodd's dovetailer, why not give someone 
else the chance to use it We can sell or rent 
it for you. DART MACHINE WORKS, Com- 
stock Park, Michigan. 
FOUR SIDE PLANER & MATCHER 
For heavy duty work to take 4x14 four sides. 
Address “X-76,"" care American Lumberman. 





For Sale—LUMBER & DIMENSION 











FOR SALE 
Factories needing Cypress, Hardwoods, Pine fin- 
ish & crating stock, especially on priority rat- 
ings, let us help you secure stock. Pr. @ 30X 
2193, Jacksonville, Fla. 
LUMBER FOR SALE 

Maple Cuttings, kiln dried, S2S-21” long x 1%” 
to 242” wide x 1%” thick. World like to move 
carload JOHN BOOS & CO., .NC., Effingham, 
Ill. 

BARGAIN PRICE ON SHORT CUTTINGS 
We have a surplus of 10 cars of clear Ponderosa 
Pine cut stock in short lengths 1’-4” to 2’-0” 
long, 5/4, 6/4 & 8/4 thick. These are standard 
sash and door rips up to 9% wide. This stock 
is priced right for quick turnover subject to 
prior sale For prices and complete inventory, 
write ROCK ISLAND SASH AND DOOR 
WORKS, Rock Island, III. 





MISCELLANEOUS SQUARES 











25000 Pes, 2x2x12” Poplar 
280 Pes. 3x3x22” Sap Gum, glued up 
15 Pes. 1X114%x48”" Oak Step Boards 
1500 Pes. 2 ‘ Sap Gum 
500 Pes Oak 
235 Pcs Black Gum 
360 Pes. 3 3x16” Black Gum 
»50 Pes. 3x3x12” Black Gum 
1500 Pes. 1% x1 x16” Sap Gum 
550 Pes. 1x2 % to 4”°x20” Sap Gum 
225 Pes. 
2000 Pes. 23 y 4 
200 Pes. 1% : ‘ $48 Poplar 
150 Pes. 1x1%x45” Pickets, Pine 
1500 Pes. 1x1% x48” S4S Poplar 
900 Pes. 142x11%42x14”" Sap Gum 
1800 Pes. 14%x1%x12” Sap Gum 
2000 Pes. 1%x1%x16”" Sap Gum 
3500 Ft. 1x2 to 4”x30” S2S Sap Gum 
1500 Ft 1x2 to 4”x24” S2S Sap Gum 
For complete particulars and prices write 
THE CLEVELAND-OCONEE LUMBER CO., 


Albany, Ga. 


For Sale—TIMBER & TIMBER LAND 


WESTERN TIMBER LANDS 











FRED C. KNAPP, Portland, Ore 
Buys and Sells 
TIMBER FOR SALE 
80 Million Ft.—5,250 Acres. 
Immediately accessible skid-haul to C. N. Ry., N. 


Thompson River in 


sist of ten Timber 


British Columbia, Canada. 
Licenses. Official cruise 
mates 15M. per acre; heavy to Cedar, Spruce 
Fir Buy all or any one claim. Price—$10.00 
acre, Must be sold. To close an estate. Write 
particulars, A. W. OVERHOLT, 15715 
Detroit, Mich. 


Con- 
esti- 
and 





per 
for 
Minock Ave., 





FOR QUICK SALE 


timber, 387 
ash, gum, 
ete. Will 


255 Acres of standing 
oaks, balance in beech, 
poplar, dead chestnut, 
entire timber acreage 


virgin white 
black walnut, 
sell only the 
and give reasonable time 
to get it off. Located on hard surface road, 5 
miles from railroad, either Southern or L. & N. 
Leaving for Army July 15. Price & terms rea- 
sonable J. RAY RICE, Harlan, Ky. 





TIMBER LAND FOR SALE 


160 acres in Snohomish County, Washington, 
over 5,000,000 feet in Cedar, Fir, Tamarack; by 
the owner—S. KOSKI, Cle Elum, Washington. 


on 


June 27, 1942 


For Sale—RETAIL LUMBER YARDS 


~ 








rw 





LUMBER YARD ON EAS? COAST OF FLORIDA 


Trading area of 25,000. Real estate includes a site 
150x348, office and warehouse 30x90, two double 
deck umbrella type sheds 20x120—140, 20x120 sash 
and door room, 20x80 lime and cement shed with 
attached garage 20x50. Buildings in good condi- 
tion; no merchandise. Priced for quick sale; reg- 
sonable terms if desired. 

Address “R. 92,” care American Lumberman. 








SO. CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CoO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 





For Sale—BUSINESS 
OPPORTUNITIES 


FOR SALE: PLANING MILL 


Now in 


operation. Located in eastern North Caro- 
lina. Trading area 12,000 and growing rapidly. 
Within several miles of two marine camps now 
under construction. New 120’ Moore Dry Kiln; 
New Yates-American Planer; R.R. siding and 
equipment complete. Also several million feet of 
short and long leaf growing timber with other 
available. Reason for selling—-manager has other 
interests. 
Address “U. 82,"" care American Lumberman. 





NORTHERN IDAHO BAND SAWMILL 


Cutting Ponderosa Pine. About 


85% sold green 
from saw at satisfactory prices financing the cut, 
Large amount Pine, Fir and Larch timber avail- 
able. Will sell on terms. 

Address “U. 96," care American Lumberman, 





FOR SALE AT BARGAIN 


17,000 acres land, 100 million feet Appalachian 
hardwood and pine, 54” Band sawmill, planing 
mill, log equipment and lumber. SW North Caro- 
lina. Able buyer can deal with owners. 

Address ‘‘X-50,"" care American Lumberman., 








LOCATION FOR WOODWORKING PLANT 


Available nearby timber at low cost. 
40x100’; on railroad siding; wired for electricity. 
Free rent 3 years. Good opportunity small fac- 
tory making finished or partly finished wood 
products. Write for details, OJIBWA COMPANY, 
Ojibwa, Wis. 


For Sale—USED MACHINERY 


MOTORS—GENERATORS 
100 HP. 150 HP. 200 HP. 3 phase 60 cycle 220 or 
440 volt AC motors, 15 KW. 60 KW. 75 KW. 
belted type AC generators also direct connected 
engine driven units. Just a few of many items 
available for prompt shipment, including hundreds 


Building 








of rebuilt guaranteed electric motors, all makes, 
types, and sizes at money saving prices. Write us 
on your require —— ROCKFORD ELECTRIC 








EQUIPMENT CO., 24 South Wyman St., Rock- 
ford, Ill. 
UP-TO-DATE BAND SAW MILL 
Fully equipped. Mill property located at Munising, 
Michigan. Address all inquiries: JACKSON & 
TINDLE, INC., 609 Jackson Bldg., Buffalo, N. Y. 
FOR SALE 
Yates 91 Matcher, double profilers, assortment of 
heads; Fan, blowpipe and Dust Collector. 
7’ Sinker-Davis right hand Band Mill. 
60” Right hand 16’ three-block Carriage with 14’ 
trailer, 80% of double heavy track. 
54” Filer-Stowell 4-saw Edger, Coleman feed rolls. 
60” Sturtevant Double slow speed Fan, almost new, 
$350.00. 
30” Automatic Knife Grinder, $125. 

Yates 137 profile & side head Besa $350.00. 
Heavy leg-type Movable Roll Stretcher, take 14 
saws, A-1. $300.00. es 
Heavy bench type Movable Roll Stretcher, 10” saws, 

practically new, $100.00. 

Covel No. 120 automatic Band Saw Grinder, 4 
stands, take up to 10” saws, excellent. $250.00. 
Guy Derrick with 80’ steel boom, 8x10 Flory double 
drum engine & swinger, blocks & cables. a 
LIQUIDATION SALES COMPANY, Pensacola, Fla. 


P. O. Box 308. Phone 5749 & Res. 7160. 
ape 





FOR SALE: WOODWORKING MACHINERY 


1 Prescott-McHale Multiple Guide Dimensioi . 
chine, complete with friction for feed, and - 
saws; excellent condition. att 

1 Yates No. 285 Vertical Resaw, complete with 


quarter-turn belt tighteners, 3 pulleys, and 3 if 
gauge saws, and 2 19-gauge saws; now ope! ating. 
Yates No. 177—30” Double Surfacer, 4 knife round 
heads, complete with knives, belt tightener, shav 
ings hood; now running. 

Address ‘‘U. 99,’’ care American 


_ 


Lumberman. 
—— 





LIQUIDATING MILLWORK FACTORY 


Many machines suitable for millworking in —— 
yards, etc., such as DeWalt Saws, rip saws, P yr 
jointers, band saws, moulders and many pre | 
units. This excellent equipment can be ORE 
at attractive prices. Write to the LAKES oe 
MACHINERY CO., 2200 N. 11th Street, Milwaukee, 
Wisconsin. 



















































PU] 


We ee 


Oeil 








“an 


Ld 













Bui « 











































ond 


oe 


y, 
\ 


es 


ASSN MAMMA cere: = 2 HULA “SA ARREST SS 





June 


Fs} 





wv 



















June 21, 1942 


For Sale—USED MACHINERY 


AALS PY YY YY YY YY YY YY YY Yow 
3—260 HP HRT 150-POUND BOILERS 


No. 4 Williams Wood Hog 

7—Locomotive Cranes, 15, 20 and 26-ton 
Diesel Locomotives, 6, s and 14-ton 

7—Guy Derricks, 60, 90 ‘and 110 ft. boom 
Air Compressors, 150, 220, and 55v ft. 
Wheel Presses, 150 and 200-ton. 

13—Electric. Hoists, 35 to 100 HP 

9—Gasoline Hoists, 15 to 86 HP 

i—63 ton Heisler Gear Locomotive 

2—1000 GPM Electric Underwriters Fire Pumps 


Model D. American 36” gauge 10 ton capacity 


4 wheel Log Loader. 
25,000 gal. Tank on 75’ Tower. 
R. C. STANHOPE, INC. (Lincoln Building’, 
60 East 42nd Street, New York, Z. 





FOR SALE 
Curriage heavy husk, steam feed, 250 hp. en- 
vine, 20 Ft. piano style Trimmer. Also small 
sawmill complete with Planer. LEDIN LAND 


& LUMBER CO., Mason, Wis. 








PLANING MILL 


Complete Planing Mill and ceremeres in first 
class operating a Daily capacity 50 M 





Ft. 2” ee rite us for full description 
& price. EETLETON & WELCH COMPANY, 
Hickory, Mise. 

FOR SALE 
1 Wilkin-Challoner Double Cut off saw, 1 Jenkins 
Motor Driven Veneer Jointer, Bottcher & Gess- 


ner 16” Hand Jointers; 1 Trommer Motor Driven 
Band Saw, 2 Trommer Motor Driven Saw Tables, 
1 Bottcher & Gessner Single Spindle Shaper. 
ROCHL a VENEER & PLYWOOD CO., States- 








ville, N, 

FOR SALE 
1 used Sturtevant planing mill exhauster with 
28 intake and 22” outlet. THE TRAVIS 
CARTER CoO.. INC., Seymour, Indiana. 

FOR SALE 


One Stearns Mfg. Co. heavy sawmill husk or 
frame with pulleys shafting, for circular saw 
& top saw, No. 1537. 

One E.P. Allis Co. No. 1-3 block R.H. sawmill 
carriage, heavy, with offset, 5 trucks 14” steel 
wheels, 50’ double track. 


One Smith, Myers & Schnier lumber trimmer 
R.H. to trim from 8 to 18’; both saws movable. 

One L.H. Filer & Stowell edger, 40” with one 
stationary and two movable saws. 

One automatie circular saw grinder, Covel, for 


saWs from 10 to 60”. 
One twin engine, 75 hp. with drum used for 
cable to operate sawmill carriage. 
One 60” circular saw. 
This is all in fine condition and can be seen here. 
A. H. KROUSKOP & CO., Richland Center, Wis. 


Amemecanfiumberman 63 


For Sale—USED MACHINERY For Sale—MISCELLANEOUS 





S~ 
FOR SALE—DOGGING UNIT 

40 D Cletrac Diesel Tractor used less than 2000 BOILERS 
hrs. Tracks & tractor good as new except en- 
gine. Flaw in crankshaft caused it to break. 3 Casey Hedges 300 h.p. Water Tube Boilers located 
Needs new crankshaft, bearings & some weld- near Carrabelle, Fla. Address inquiries to THE 
ing on block. Bargain for dealer or will trade DAVID J. JOSEPH CO., Carew Tower, Cincinnati, 
for smaller gasoline tractor. Ohio. 


1—8 Wheel Lindsey Tractor Log Wagon 8” 





tires, 8S’ bunks. Reason selling, going out of 














business. R. C. KENDRICK, Hightown, Va. FOR SALE 

Snow Fence. Corn Crib. Picket Fence machine. 

FOR SALE: GOOD USED MACHINERY For sale cheap. 

Fischer No. 3 60” Vert. Band Resaw Address ‘‘*X-75,"" care American Lumberman. 
Mereen Johnson Ball Bearing 54” Resaw. 
Yates-Am. A-66 Elec. Planer & Matcher WANT TO SELL YOUR TIMBER OR 
Connell & Dengler 60” Vert. Band Resaw. Timber land? The best way to find a 
Yates C-1 5 Head 15” Heavv Moulder. buyer is to advertise in the paper that 
Other machines of all description. reaches the buyers of timber and tim- 

R. K. HASKEW & CO., Chattanooga, Tenn. ber lands. THE AMERICAN LUM- 
BERMAN is the best paper » mtr 
tise in when you want to sell. Our read- 

MACHINERY FOR SALE ers are buyers. AMERICAN LUMBER- 
Hog-Stedman, Type A 30”’x24” Hammer Type, MAN, 431 S. Dearborn St., Chicago, Il. 


Ball Bearing, direct connected 60 HP-1800 RPM. 





Motor & Exhaust Fan, complete, cast iron base; 
excellent condition; reasonable. FOREST BOX 


& LUMBER COMPANY, INC., 3870 Vernon CORINTH MACHINERY |@ 
Blvd., Long Island City. co 
2 


FOR SALE CORINTH, MISS. 


1—No. 431 Yates American triple drum sander. 
Endless bed feed. Just rebuilt and in ex- 





cellent condition. i S 
1—10 Spindle Dodd’s Dovetail Machine with 5 Sawmills, Edgers 
HP motor. THOMASON FURNITURE Smooth End Trimmers 


cO., Box 639, Bennettsville, S. C. 
s J 
voanerse Mill Supplies 
FOR SALE 
Mill Complete steam power 80 HP Boiler, 40 
HP Engine, Power Pump, Water Heater, Saw- / 
mill and other Machinery. H. W. KENNEDY, n Boston 


Princess Anne, Md. 


USED MACHINE KNIVES, BELT “a OT E L K E ft | ©) R & 














West Chicago Sash & Door has gone out of busi- Commonwealth Ave. at Kenmore Square 
ness. Have 1,000 lbs. good used high speed 

sticker and shaper Knives. Cost over $3,000 @ All Rooms with Tub and Shower 
new. Will sell all or part on favorable basis. @ Rates from $3.85 @ Dinner Music 
State your needs. Make offer. Also 2 flooring @ Write for Historical Map of Boston 
heads used very little, cost $85.00 apiece new. Edward B. Bell, General Manager 


Sell at bargain. 8” double belt, 40-42’ long ex- 
cellent condition. Can be seen at 538 Ingelton 
Ave., West Chicago, Ill. W. F. HAASE, 233 
Elwood Avenue, Oak Park, Ill. Phone Euclid 


ores. FRED C. KNAPP, Portland, Or. 
FOR SALE BUYS AND SELLS 


One Eaglefield 4 inch moulder, four motors, 
direct connected, good condition, Box 1417, WESTERN TIMBER LANDS 


Fort Worth, Texas. 
































new, $375. 





TRACTORS FOR IMMEDIATE DELIVERY 


CATERPILLAR 10 ton or “65” size with capstan winch, 
outfit almost new, $895; CATERPILLAR 5 ton or “35” size, 
some operated less than 20 days, thoroughly overhauled, 
$495; CATERPILLARS, size “30” commercial type, rebuilt, 


$725; CATERPILLAR, size “30” commercial type, with 
Tulsa single drum winch, rebuilt, $975; CLETRAC, size 
“55” with bulldozers, electrically equipped, thoroughly 


overhauled, $1500; POWER UNITS, 55 to 100 H.P. positively 








0. C. EVANS, MT. STERLING, KY. FO R &, ‘ i E 








TTP 


117 Portage St. 





KNIGHT 


Single and Double Acting Receding 
SET WORKS ¢ Saw Mills, Dogs, Edgers Complete Modern Band, Resaw, 


Manufactured by " 
THE KENT MACHINE COMPANY Edger and Trimmer, with all 


Cuyahoga Falls, Ohio saws, and other necessary 





















LOGGERS, WOODSMEN, 
SAWMILL OPERATORS, 
RETAIL LUMBERMEN, 
WOODWORKERS, 
CARPENTERS, 
ETC., ETC. 


We have a complete line of 
books that you need to make 
your business profitable. 

WRITE TODAY FOR CATALOG: Chicago, Illinois 
American Lumberman, 431 So. Dearborn St., Chicago, Ill, 


The mill which is now operating 
in perfect running order will be 
auailable within thirty days. 


For full information write 


X79 care of American Lumberman 
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A—Northern White Pine 
Kh—Northern Spruce 
Bi—West Virginian Spruce 
(—Northern Hemlock 
Ci—Eastern Hemlock 
b—Noerthern Cedar 
Di—Norway line 


Bay De Noquet Co....... ed 
Bissell Lumber Industries.ac 
Bonifas Lumber Co., Wm..ad 
Bradley-Miller & Co....... a 
Cadillac-Soo Lbr. Co...... ac 
Christiansen Co., C. M...acd 
Connor Lbr. & Land Co...acd 
Cotton & Hanlon......... ac 


Elk River Coal & Lbr. Co..cl 


Gillies Brothers .......... a 
Goodman Lumber Co...... ce 
Hines Lbr. Co., Edw.....ahe 
Holland Lbr. Co., E. M...acd 
Holt Lumber Co.......... ed 
Kerry & Hanson Flooring 
Ge. dacecceutvessccsevee abd 


Lake Superior Lbr. Corp..ac 
Menominee Indian Mills.abcd 
Michigan Pole & Tie Co..cd 


Oconto Company ........ ed 
Rainy Lake Lumber Co., 
eee abdl 
Rib Lake Lbr. Co....... acd 
— Lumber & Veneer 
ree eer ac 
Saluda River Lumber Co..cl 
Schuette Co., Wm......... 4 
Shevlin Pine Sales Co...... a 
Stephenson Co., I....... abed 
Stimson Lumber Co........ el 
Thunder Lake Lbr. Co...acd 
Underwood Veneer Co..... ac 
Von Platen-Fox Co....... ac 
Weyerhaeuser Sales Co..... a 
“—_— Land & Lbr. 
wehbe ebee es 66eceees acd 
vawker- Alexander Lbr. 
wena seeeeeecerenes acd 
fawte- Riassell Tbr. Co...ac 


F—Sonthern Yellow Pine 
F—Cypress 

Fi—Tennessee Red Cedar 
Angelina County Lbr. Co...e 


Angelina Hardwood Co.....f 
Augusta Hardwood Co.....ef 
Rarger Lhr. Co., Inc...... ef 
Rradiey T.umbher (on....... ° 


Brooks-Scanlan Corp .....ef 


Bat wcccsces ® Maple (Hard 
Basswood b and soft).m 
Beech ..... OS Game ...ceee n 
— cecees ~ Poplar ..... 0 
ones ““"?t Rosewood. ..s 
Cottonwood.g Sycamore ..p 
Bee ceccces De Be ccces q 
eee i Walnut a 
Hickory ....j Mahogany ..t 
Philippine. . -k Balsa ...... u 
nolia ...1 Butternut ..v 
Anderson-Tully Company.. 
ceeeeeceseeoes abceghilmno 
Angelina Hardwood Co.... 
aweeeeseaseeer abceghijlnpg 
Appalachian Hardwood Mfrs. 
eer abcdefjmnrv 
eeepenon re Co. 
Tere T Ty. 
Barger Lbr. Co., ImMé....-- 
beceseeqeucce -abcdfmnop 
Bay De Noquet “Co....bdmn 
Belcher, J. B...abcdefjmnov 
Bissell Lumber Industries 
eer nye abdhm 
Blackwood Lumber Co., 
BG. cvcecesoeeees abdfmno 
Gentine Lumber Co., Wm. 
i ei Geetha ata cou eae rela abdhm 
Bristol Door & Lumber Co. 
Veedéneenerese abcdefjmnov 
meewe, ER ME coc scenes befno 
Bruce Co., E. L..abchijimno 
Breece-White Mfg. Co. ... 
cbs eReedhekseceuue aghimnp 
Burruss Land & Lumber 
Ds scene edeenwees bedfmno 
Cadilac- Soo Lbr. 
ee eee abedhmn 
SL: coed Reh eee ee A 
DEE, “adcnmdrtchas wecmerenerbale b 
DN dintdececeevvewsnwnoes e 
Se me er d 
DT wHitdaviannereeweeaewn e 
, “Catednderen oekdawiw cee ese f 
Dt jtcinaaatedsewwan cee Zz 
Rarger Lbr. Co., Inc.....def 
Bradley Lumber Co....... bf 
mk We MOU cectescewsees ef 
Bruce Ca. E. L.......... bef 


Amenmecanfiumberman 


ee a 

Burdette Lumber Co..... o 

Burton-Swartz Cypress Co..f 
Cart Lember Ce. .ccccecec@ 
Chapman & Dewey Lum- 


Dae SOM: dneweeaweceeunwes 
Chattahoochee Valley Lbr. 

SM. skvehenteecceseuuneces e 
Chicago Mill & Lbr. Co....f 
Crosby Lbr. & Mfg. Co..... e 
Dowling & Camp, Inc...... e 
Eastman-Gardiner Hard- 

WHOG CO. cdeccvevesescics e 
Exchange Sawmills Sales 
CA wcsseecewesedeuewe oee® 
Ferguson Lbr. Co., W. T..ef 
Frost Lbr. Industries, Inc..e 
Hettler Lumber Sales..... ac 
Hines Lumber Co., Edw....e 
Industrial Lumber Co., 

ee ee ee e 
Jones Lumber Co., J. M..ef 
Kirvy Lumber Corp....... 6 
Kurth Lumber Co......... . 


Lightsey Brothers .........f 
Louisiana Central Lbr. Cu..f 
McGraw-Curran Lbr. Co....f 
Miller and Company, Inc. -e 


Nickey Brothers, Inc....... e 
Northeutt Lumber Sales 
C.. crib eetntaaneeetdawes ef 
Ozan Lumber Co..........- e 
Parham Lumber Co., C. W..f 
Peavy-Moore Lbr. Co....... e 
Peavy-Wilson Lbr. Co...... e 
Pine Plume Lumber Co....e 
Putnam Lumber Co...... ef 
Reynolds Bros. Lbr, Co....ef 


Reynolds & Manley Lbr. 


Cie SR. de cdeececccnves ef 
oe a, A See re e 
Saluda River Lumber Co....e 
— River Hardwood 

lh atc Madea inten aceite ira aia f 
Shepherd Brothers Co......e 


Shepherd Lumber Corp. .e 
Smith Lumber Co., W. T.. "ef 
Sondheimer Co., E.. f 
Stone Lumber Co 


Trout Creek Lumber Co....e 
Twin Harbors Lumber Co.. e 
Urania Lumber Co........ e 
Wallin Lumber Co.. Inc....f 
Wen Lamar Ce. ..ccccecs & 


Wier Long Leaf Lbr. Co....e 
G—Arkansas Soft Vine 
Bradley Lumber Co....... 4 
Dierks Lbr. & Coal Co.. £ 
Ferguson Lbr. Co., W. T...g 
Fordyce-Crossett Sales Co..g 
Frost Lbr. Industries, Inc..g 
Osan Lumber Ce. ...000cce- g 
Seutheors Uber. Co. .cccceses g 
H—Aromatic Red Cedar 
Bradley Lumber Co....... 
Brown & Co. of N. C., Geo. C. 
meee Ce. Bh Basisonceece h 
Frost aeooroend Industries, 
Inc 


= 


I—North Carolina Pine 
Barger ide. Ce.. IC. ...<-+ i 
Burruss Land & Lumber 

Co. 


sicoieosirdial Wee aches aaa eneiiaas eee i 
Ellington-Fay Lbr. Co...... i 
Ferguson Lbr. Co, W. T...1 


Hutton & Bourbonnais Co..i 
Schuette Co., Wm. 


J—Fir 

K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—Western Red Cedar 
N—Western Hemlock 
O—Port Orford Cedar 


Bockmier potnened Sales 

Agency .. occeedRM 
Booth- Kelly Lor. ‘Co heedwie 
Bradley-Miller & Co.....ilm 
Duncan Lbr. Co. Inc.. ; jimn 
Exchange Sawmills Sales 

_, ae ceoeeegeee 
Feather River Lumber Co. .j 
Ferguson Lbr. Co., 

Ww. F. 


Griswold Lumber Co...... Jj 
Hettler Lumber Sales......Jj 
Hines Lumber Co., Edw....j 
——_ Lumber Corp., 


n 
mime Lbr. Co., J. G. PF 
Long Lake Lbr. Co........K 


Mauk Seattle Lumber 
Co 


ve towep ee cen. eeeaes jJmn 
Morrill & Sturgeon Lbr 
ap ONES PES SERS kmn 
Medford Corporation ...... J 
Neils Lumber Co., J...... jk 
Oregon-American Lumber 
ME lawton nc ewes s oeeeee j 
Oregon Lumber Co......... Jj 


aby Lumber & wines 
RE a ae 
Pope & Talbot, Inc. 
Quincy Lumber Se. peamutie j 
Rosboro Lumber Co........ 

Russell & Pugh Lbr. Co...jm 
Smith Lbr. Co., Ralph L.jlno 
Carl Soderberg Lbr. Co...jlm 
Southwest Lumber Co.... 


Sullivan Lumber Co....jlmn 
Tarter, Webster & John- 
a ee eer 
Thurston-Flavelle Ltd ...m 
Twin Harbors Lbr. Co...jln 
Wales Lumber Co....... jim 
Wendling-Nathan Co......m 


— Sales 


White River Lbr. Co...jlmn 
Winton Lbr. Sales Co...jlmn 


P--California Ponderosa Pine 
Q—California Sugar Vive 
R--Redwood 


Bockmier Lumber Sales 
ME wnccicnsicscs -qa 
Cailiecain Redwood Distrib- 
eS ere 
California Sugar & Wohtion 
Pime AGOMCY ..06000006sHG 
Duncan Lbr. Co., Inc...... q 
Feather River Lumber Co..p 
Ferguson Lbr. Co.. W. T.par 
Kennedy Lbr. Co., J. G...pq 
Lumbermen’s Exchange ..pq 
Medford Corporation ....pq 


— California Lumber 
PEE Ie eee pq 
umes Lumber Co......< pq 


Red River Lumber Co....pq 
Shevlin Pine Sales Co. 
Smith Lbr. Co., Ralph .: .pq 
Carl Soderberg Lobr. Co....4 
Tarter Webster & Johnson, 
My panda alare Grace nec ae -Ppa 
Twin Harbors Lumber. Co. -4 


HARDWOOD LUMBER 


Carr Lumber Co. ...... bfno 

Chapman & Dewey Lumber 
Cb - savudanewacewe aghimnp 

Chattahoochee Valley Lbr. 


VeCeUeetsaedeekeue es °o 
Cherry River Boom & Lbr. 
2, EP eS abcdefjmnov 
Chicago Mill & Lumber Co. 
ae aed eae wean wm er abcginop 


Christiansen Co., C. M.abdhm 
Connor Lbr. & Land Co.dmn 
Copeland Lumber Co..admn 
Cotton & Hanlon....cdemnt 
Crisp Lumber Co., M. E. 
VEkCesaeeenee ea aes acfjmno 
Dierks Lbr. & Coal Co.ahinp 
Eastman-Gardiner Hard- 
eee GE wackiesawiwue ino 
“— River Coal & Lumber 
lotbensnen abcdefjmnov 
oct Sawmills Sales 
Se tciveoonaee cceccoocc Re 
Farrin ngeveennd Co., The 
a eee . .abedefjmnov 
Ferguson Lor. ‘Co. Am 2 
vinncewegeee abdghilmnopaq 
Fordyce-Crossett Sales Co.in 
Frost Lumber Industries, 
Bh. cacksdbeacaned achijing 
Goodman Lumber Co...bdmn 
Hettler Lumber Sales.... 
ceecnuneees abcdefhijmnopar 
Hines Lbr. Co., Edw..adhmn 


Holland Lbr. Co., 
M. 


“4. 


Holt Hardwood Co....bdhm 
Huntington Hardwood Co. 


ioenebaneeee abcdefjmnorv 
Hutton & pennant Co., 

6066066604000 R 060 C8 Cees fno 
Jones Lamber Co., J. M. 

ee ereee ene eege.e eghilmnop 
Kerry & Hanson Flooring 

De dexudeedwecncoud bedhm 


Kirby Lember Corp.aciljnpq 
Kitchen Lumber Co....cmno 
Lake ereeeed Lbr. 

COFP. .cccccccee. avedhmn 


Lightsey Bros...abcdeflmnov 


a County Lumber 
Co. .........- abcfghimno 
hates Central Lbr. Co. 
..inop 
Luthi & Co., F. ate 
a Hardwood Co., Inc. 
eeened ee eeeeesesbMnorv 
McCracken & McCall..... 
weakinisaearl abcdefjmnov 
eeueme Curran Lbr. Co. 
rere. Coneece Cevewees cing 


CECECCOCE CODE abchm 


Meadow River Lumber Co. 
. abcdefjmnov 


Menominee Indian Mills 
eceee ADCdhmn 


Miller and Company, Inc. 
reece eees ...abceghilmno 


eee eee ewes 


Moore, Keppel & Co. 
.abcdefjmnov 
Morrison, Gross & Co. 
veeene . abcdefjmnov 
Mowbray & Robinson T.br. 
eAbh aacbeae ad abcdefimnov 
saree Lhbr. Co. .-befno 
Nickey Rrothers.. Tne ..inrs 
Northeutt Lbr. Sales Corp.in 
Oconto Company ..... ndhmn 
Parham Lumber Co., ¢. 
‘tiki census acehimnonp 
Peavy-Moore T.hbr. Co. ....in 
Peavy-Temple Haréweed 
ae wiceeg eee 
Pine Plume Lumber Co.. 
eee ere .abceghilmno 
Reynolds Bros. Lbr. Co...ing 
Reynolds & Manley Wbr. 
Tks, Be eecons abceghilmno 


Rib Lake Lumber Co...abhm 
Ritter Lumber Co., W. M. 
PEE NEE abcdefimnov 
Roddis Lumber & Veneer 
RM 4ecsmneniewendeees cdmn 
Sallis Lumber Co. ice rele ino 
Saluda River Lumber Co. 
nheewen .....abcdefjmnov 


Shepherd Brothers 
CO. ccacececcseees MORE 
seephewe Lumber Corp.. 


ceCe Come ee ee 008 ehinopa 
Smith Lumber Co., W. T.. 
eT ee neleie- oe beghijno 


Sondheimer Co., E.. 

Southern Lumber Co...... 

Stearns Coal & Lbr. Co... 
agree aeeieianare . abcdefjmnov 


-aghinop 
in 


HARDWOOD FLOORING 


denecndavdedecaned cof 
M.S Lbr. & Land Co...c 
Cotton & Hanlon......... bet 
Crosby Lbr. & Mfg. Co..... f 


Ferguson Lbr. Co.. W. T..def 
Fordyce-Crossett Sales Co.bf 
Frost Lumber Industries....f 
Griffith Stave Co., Geo. C...f 
Holt Hardwood Co.......cef 
eg & Hanson Flooring 


Lightsey Brothers .......def 
Louisiana Central Lbr. Co..f 
Maple Flooring Manufac- 
turers Assn. ........... bce 
Michigan Dimension Co.....e 


eee & Robinson Lbr. 


Ca oe eh eee oes e 
Nickey Brothers. Inc. Bi 
Ozark Oak Flooring C ee 
Peavy-Moore Lbr. Co....... ft 
Ritter Lbr. Co., W. M....bef 
Robbins Flooring Co..... bce 


Roddis Lumber & Veneer 
Co. oeecee 


Southern Lbr. Co heiacecm ec apie ee f 
Peavy-Temple Hardwood 
EEE Ss n0s- 6608s deweds re 4 


Stephenson Co., I........bce 


Alphabetical Index to Advertisements will be found on page 67 


June 27, 1942 


—— Directory of Products Advertised in American Lumberman —— 
SOFTWOOD LUMBER 


Wendling-Nathan Co. ....qr 

Western Pine Ass’n..... --Pq 

Yosemite Sugar Pine Lum. 
ber C0... ceeeeeeeee eee DQ 


S—Idaho White Pine 
T—VPonderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
Cle caer eee Sane eien s-o0cue t 
Biles-Coleman Lumber Co...t 
Bockmier weep Sales 
Agency ... 8 
Bradley- Miller “& “Go Wanner st 
California Sugar & Western 
Pine Agency 
Craig Mountain Lbr. Co....t 


Duncan Lbr. Co., Inec...., stu 
Exchange Sawmills Sales 
DEM swsgdweeurastageuswcd at 


Ferguson Lbr. Ca.. W. T...m 
Hines Lumber Co., Edw...st 


a ee t 
Kennedy Lbr. Co., J. G....8 
Kinzua Pine Mills Co...... t 
Kesterson Lumber Corp.....t 
Long Lake Lbr. Co....... stu 
— Seattle Lumber 
Tete ee eee st 
L seueneanne s Exchange ...t 
Medford Corporation ...... l 


Michigan-California Lbr. Co.t 
Morrill & Sturgeon Lobr. 


RE iw doseewsernewhwaceee t 
Neils Lumber Co.. J..... stu 
Oregon Lumber Co......... t 
Pilot Rock Sales Agency....t 
Quincy Lumber Co........ ' 


Russell & Pugh Lbr. Co...st 
Schuette Co., Wm. 
Shevlin Pine Sales Co..... 
Carl Soderberg Lbr. Co...stu 
Southwest Lumber Co..... t 
Southwest Lbr. Mills, Inc..t 
Spokane Pine Products...st 
Sullivan Lumber Co. oot 


Tarter, Webster & John- 
NG IN ws 8 case 6 aseva: oa ee 
Twin Harbors Lumber Cost 
Wales Lumber Co........ stu 
Western Pine Association..st 
Wendling-Nathan Co. ..... t 


br pteeneewes — 


Stephenson Co., I...... cdmn 
Stimson Lumber Co...abmno 
Stone Lumber Co.....ahijinp 


Tennessee-Eastman Corp. 
-abcdefjmnov 


Thunder sae tae. Co.bdhm 
Tremont Lumber Co..ahijinq 
~—_ Harbors Lumber 


BD. coccecceccoeceeces adhn 
Underwood Veneer Co.....- 

ireeigneareres kat dealer araxnio- ce 
Urania Lumber Co...... clr 


Vestal Lbr. & Mfg. Co...-. 
Ceccccccece cc cM Cdersmne 


Virginia Hardwood Lbr. 


GARG, Sa Naeesseeesned fnu 
Von Platen Fox Co...abdhm 
Wax Lumber Co..... aghilnp 


Wallin Lumber Cr., Inc...- 
ppt eee eianaedaeuien eee 
West Virginia Lumber Co. 


joeebeeuseee ...abcdefjmnoyv 
Wisconsin Land & Lbr. 
>| eR 


Wood- eepeiaine Co., Inc 
rrr vabcdefgmnov 


Woods’ Lumber Co.....-. inop 
Yawkey-Alexander Lumber 
Cc CWneweeadeaanwees bdmn 


Yawkey-Bissell Lbr. Co..dmn 
Zickgraf Hardwood Co. Inc. 


abcdefinov 
Texas Oak Flooring Ce. +e 
Tremont Lumber Co......bf& 


het mg Lumber Co., 


Wells Lu mber Co., J. W. “ce 
West Virginia Lbr. Co...-- ef 
he! gape amet & Lbr. 


Wood- Shenae Co., Inc...-- . 
Wrape Stave Co., W. R.--- 
Yawkey-Bissell Lumber 


OD. coccccccsesresesrr?® 





June 27, 


—_—_— 


CABINET 
Carr, Ade 
Curtis Co 
Bureau 
Gregg & 
MANTEL 
Carr, Ad 
PACKAG 
Biles-Col 
Bradley 
Fordyce- 
Florida-! 
Cypres 
Frost Lu 
Kinzua | 
Long La 
Putnam 
Southern 
South we! 
Spokane 
Weyerha 


BATHR 
MIRRO! 


F, H. L 


Pittsbur 


BUILD! 
Flintko’ 
Sisalkre 


CAULK 


Armstr: 
Calbar 
Flintko 


CEDAE 
Bradle: 
Brown 
Bruce | 
Frost I 


CEME) 
Loutsv! 


DIAM¢ 
Smith, 


DISPL 
Heller 
FENC 
Ameri 
(U. 
Colum 
(U. 
Contir 
Illinol: 
Keyst 


AXE 
TOO 
Ame 


BLO 
Hous 
Me 


CAR 
Ross 


CUT 
Shin 


DOG 


DRY 
Moo 


DR) 
INS 


ED¢ 
Cor 
Min 






--qr 
um- 
+e. DQ 


mno 
jinp 
inov 
dhm 
jing 
dhn 
ihe 
clr 
not 
fnu 
ihm 
iinp 


nov 
nop 
mn 
mn 


inc. 
nov 











June 27, 1942 


—— Directory of Products Advertised in American Lumberman 


MILLWORK, FRAMES, 


INETS 
=. Adams & Collier Co. 
Curtis Companies Service 
Bureau 
Gregg & Son 


MANTELS 
Carr, Adams & Collier Co. 


PACKAGE TRIM 
Biles-Coleman Lumber Co. 
Bradley Lumber Co. 
Fordyce-Crossett Sales Co. 
Florida-Louisiana Red 
Cypress Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long Lake Lumber Co. 
Putnam Lumber Co. 
Southern Lumber Co. 
Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 


BUILDERS' SPECIALTIES, 


BATHROOM CABINETS, 
MIRRORS, ACCESSORIES 


F, H. Lawson Company, The 


BASE FOR PLASTER, 
MORTAR, CONCRETE, 
STUCCO 

Pittsburgh Steel Co. 


BUILDING PAPER 
Flintkote Co., The 
Sisalkraft Co. 


CAULKING COMPOUND 
Armstrong Company, The 
Calbar Paint & Varnish Co. 
Flintkote Co., The 


CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Brown & Co. of N. C., Geo. C. 
Bruce Co., BE. L. 

Frost Lumber Industries, Inc. 


CEMENT 
Loutsville Cement Co. 


DIAMOND POINT DRIVER 
Smith, Inc., Landon P. 


DISPLAY ACCESSORIES 
Heller & Co., W. C. 


FENCE AND FENCE POSTS 
American Steel & Wire Co. 

(U. 8S. Steel Corp. Subsid.) 
Columbia Steel Company 

(U, S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Illinois Wire & Mfg. Co. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
Milcor Steel Co 
Republie Creosoting Co. 
Tennessee Coal, I & RR. Co. 

(U. S. Steel Corp. Subsid.) 
* | Steel Products Co. 

. 8. Steel Corp. Subsid.) 


Proved UNITS 
AND FITTINGS 
Superior Fireplace Co. 


FLOOR RUNNER 

Carey Co., Philip, The 

GARAGE DOORS 
(OVERHEAD) 

Carr, Adams & Collier Co. 

Coburn Trolley Track Co. 

Fir Door Institute 

Frantz Manufacturing Co. 


AXES AND LOGGING 
TOOLS 

American Logging Tool Co. 
BLOW PIPES 


Houston Blow Pipe & Sheet 
Metal Works 


CARRIERS, LUMBER 

Ross Carrier Co., The 

CUTTER HEADS 

Shimer & Sons, Inc., Sam’! J. 

DOG, SET WORKS, ETC. 

Kent Machine Co. 

DRY KILNS AND 
ESSORIES 


ACCES 
Moore Dry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 


Moore Dry Kiln Co. 


EDGERS 


Corinth Machinery Co. 
Edger Works 


Miner 


SASH, DOORS, COLUMNS, 
MILLWORK 
American Plywood Corp. 
Biles-Coleman Lumber Co. 
Barger Millwork Co. 
Carr, Adams & Collier Ce. 
Curtis Companies Service 
Bureau 
Frost Lumber Industries Inc. 
Gregg & Son 
Pacific Mutual Door Co. 
Ponderosa Pine Woodwork 
Red River Lbr. Co. 
Silbernagel & Sons Co., Geo. 
Wheeler Osgood Sales Corp. 





SHINGLES 

Northern Cedar ...... Saear 

Western Red Cedar.. .-b 
FPTCSS .ccccccce _ a 

Redwood .......-...-. .d 

Barger Lbr. “Co., ee | 

Bay De Noquet Co........ a 


Bonifas Lumber Co., Wm..a 


GARAGE DOOR 
HARDWARE 
Frantz Mfg. Co. 
The Stanley Works 


GATES 
American Steel & Wire Co. 
Continental Steel Corp. 


GLASS 
Libby-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 


GLAZING MATERIAL 
Armstrong Company, The 
Biddle Company 


GLAZING & PAINTERS’ 
TOOLS 
Smith, Inc., Landon P. 


GLUE (Waterproof) 
Monite Waterproof Glue Co. 


HARDWARE—Builders’ 
Coburn Trolley Track Co. 
Frantz Mfg. Co. 

National Brass Co. 

The Stanley Works 


HARDWARE CLOTH 


Cyclone Fence Co. (U. S8. 
Steel Co., Subsidiary). 


HINGES 
The Stanley Works 


INSULATION 

Barrett Company, The 
Carey Co., Philip, The 
Celotex Corp., The 
Flintkote Co., The 
Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corporation 
National Gypsum Co. 
United States Gypsum Co. 
Wood Conversion Co. 


KITCHEN BIN SWINGS 
Ritsche Specialty Mfg. Co. 


LADDERS 

Babcock Co., w. 

Breyer Bros., Whiting & Co. 
Berg Mfg. Co., John 


Amemecanfiumberman 


Bradley-Miller & Co........b 
Connor Lbr. & Land Co....a 
Hammond Cedar Co., Ltd..b 
Kennedy Lbr. Co., J. G.... 
Marathon Paper Mills Co...a 
Mauk Seattle Lumber Co...b 
McNair Shingle Co., 
eer ood 
Menominee Indian Mills... oe 
Michigan Pole & Tie Co....a 
Morrill & Sturgeon Lbr. 

CO sccceseecees errrrr re 
Oconto Company .......... a 
Pacific National Lumber Co.b 
Polson Lumber & Shingle 

MES cccscce owes erence 
Red Cedar ie Bureau.b 
RD Lake Ebel. CO.ccccccces a 
Stephenson Co., I.........- 
Thurston-Flavelle Lta. — 
Twin Harbors Lumber Co..b 
Wendling-Nathan Co, ....bd 


Weyerhaeuser Sales Co.....b 
White River Lbr. Co.......b 
Winton Lumber Sales Co...b 
Wisconsin Land & Lbr. Co..a 


SHAKES 
McNair Shingle Co., Robert. 


SIDING—RED CEDAR 
pcan ih Ltd. 


ELLIS, LAWN AND 
GARDEN FURNITURE 
Biles-Coleman Lumber Co. 
Kinzua Pine Mills Co. 
Ponderosa Pine Woodwork 


WINDOWS 

Andersen Corporation 

Barger Millwork Co. 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau 





SHINGLES, PACKAGE TRIM, ETC. 


WINDOW, DOOR FRAMES 


Andersen Corporation 

Biles-Coleman Lumber Co. 

Bradley-Miller & Co. 

Carr, Adaras & Collier Co. 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc. 

Kinzua Pine Mills Co. 

Long Lake Lumber Co. 

Malta Mfg. Co. 

Pacific Mutual Door Co. 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 


FLOOR PLANKS 

WOOD FLOOR BLOCKS, 
Bradley Lumber Sales Co. 
Bruce Co., E. L. 

Robbins Flooring Co. 
Wisconsin Land & Lhr. Co. 


STORE EQUIPMENT AND ACCESSORIES 


LATH (FIREPROOF) 
United States Gypsum Co. 


LINSEED OIL 
Archer-Daniels-Midland Co. 
Spencer Kellogg & Sons, Inc. 


LOG CABIN SIDING 

Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 

Red River Lumber Co. 


MASON’S CEMENT 
Louisville Cement Co. 


METAL CORNER BEAD - 
Continental Stee] Corp. 


METAL LATH 
United States Gypsum Co. 


NAILS 

American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 


a OS ENAMEL 
ARNIS 


sau , Co. 

Calbar Paint & Varnish Co. 
Kyanize Finishes 

Lowe Brothers Co., The 
Parker & Sons Co., Ira 
Patterson-Sargent Co. 


PLASTER BOARD 
National Gypsum Co, 
United States Gypsum Co. 


PLASTER LATH 
Johns-Manville 

National Gypsum Co. 
United States Gypsum Co. 


PLYWOOD AND VENEERS 


Aetna Plywood & Veneer Co. 


American Plywood Corp. 
Copeland Lumber Co 
Douglas Fir Plywood Assn. 
Goodman Lumber Co. 
National Plywoods, Inc. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 


Roddis Lumber & Veneer Co. 


Twin Harbors Lumber Co. 
Wheeler Osgood Sales Corp. 
Underwood Veneer Co. 


United States Plywood Corp. 


POLES 
Michigan Pole & Tie Co. 
Rib Lake Lumber Co. 


PUTTY 

Armstrong Company, The 
Biddle Company 

Parker & Sons Co., Ira 


ROOF COATING—Cement 

Abesto Mfg. Co. 

Barrett Div. Allied Chemi- 
cal & Dye Corp. 

Carey Co., *Philin The 

Celotex Corp., The 

Flintcote Co. 

Ruberoid Company, The 


ROOFING, SHINGLES, 

SIDING—Asbestos, Asphalt 

Barrett Div. Allied Chemi- 
cal & Dye Corp. 

Carey Co., Philip, The 

Celotex Corp., The 

Flintkote Co., The 

Johns-Manville 

Ruberoid Company, The 

Texas Co., The 

United States Gypsum Co. 


ROOFING, SIDING—STEEL 
Carnegie-Illinois Steel Corp. 

U. S. Steel Corp. Subsid.) 
Columbia Steel Company 

(U. S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Tennessee Coal, I. & RR. Co. 

(U. 8. Steel Corp. Subsid.) 
U. S. Steel Products Co. 

(U. 8S. Steel Corp. Subsid.) 


SASH CORD 
Puritan Cordage Mills, Inc. 
Samson Cordage Works 


SCREENS 

Continental Screen Co. 

Curtis Companies Service 
Bureau 

National Door Mfrs. Assn. 

Silbernagel & Sons Co., Geo. 


SCREEN eg (WIRE) 
Cyclone Fence Co. 
Reynolds Wire Co. 
Wickwire Bros., Ina 


SCREEN DOOR GRILLES 


Macklanburg-Duncan Co. 
SCREEN TACKERS 
Crofoot Co., J. B. 


SHEATHING 
(INSULATING) 


Celotex Corp., The 
Insulite Co., The 
Flintkote Co., The 
United States Gypsum Co. 


MACHINERY AND EQUIPMENT 


Corley Manufacturing Co. 
Frick Company 
Gordon Hollow Blast Grate 


Co. 
Miner Saw Mfg. Co., J. H. 


ELECTRICAL WIRE 
& CABLE 
American Steel & Wire Co. 


ENGINES AND BOILERS 
Enterprise Co., The 
Frick Company 


FANS 
Jacksonville Blow Pipe Co. 


FILES—Saw 
Atkins & Co., E. C. 
Disston & Sons, Inc., Henry 


HOG KNIVES 

Atkins & Co., E. C. 

Disston & Sons, Inc., Henry 
INJECTORS, VALVE, 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 


KNIVES 


Atkins & Co., E. C. 
Disston & Sons Inc., Henry 
Taylor Stiles & Co. 


LOAD BINDERS 


American Log ging. ‘ees Co. 
Atkins & Co., E. 


LOGGING EQUIPMENT 


American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBER LIFTS 
Moore Dry Kiln Co. 


MOISTURE INDICATORS 


Moisture Register Co. 
Moore Dry Kiln Co. 


MOULDING CUTTERS 


Shimer & Sons, Inc., Sam’! J. 


Taylor, Stiles & Co. 


See following page for additional listings 


PORTABLE SAWMILLS 
Corinth Machinery Co. 
Corley Manufacturing Co. 
Enterprise Co., The 
Frick Company 

Kent Machine Co. 


SAW BITS 
Atkins & Co., E. C. 


SAWMILL MACHINERY 
Corinth Machinery Co. 
Corley Mfg. Co. 

Enterprise Co., The 

Frick Company 

Gordon Hollow Blast Grate 


Co. 
Kent Machine Co. 
Miner Saw Mfg. Co., J. H. 


SAWS, SAW TOOLS 
Atkins & Co., E. C. 

Clarke Sanding Machine Co. 
Disston & Sons, Inc., Henry 
Huther Bros. 

Miner Saw Mfg. Co., J. H. 


STEAM FEEDS 
Soule Steam Feed Works 


SILO MATERIAL 
Sisalkraft Co., The 


SOUND-DEADENING 
MATERIAL 

Carey Co.. Philin The 
Celotex Corp., A 
-Flintkote Co., 

Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corporation 
National Gypsum Co. 
United States Gypsum Co. 
Wood Conversion Co. 


STEEL SHEETS, Plain or 
Corrugated 
Caspeaiee Illinois Steel Corp. 
(U. 8. Steel Corp. — 
Columba Steel Compan 
(U. 8. Steel Corp. Subsid.) 
Continental Steel Corp. 
Tennessee Coal, I. & RR. Co. 
(U. §. Steel ‘Corp. Subsid.) 
vw... & ny Co. 
(U. 8. Steel Corp. Subsid.) 


STORE EQUIPMENT 
Heller & Co., W. C. 


TERMITE SHIELDS 
Timber Engineering Co., Inc. 


TURPENTINE 


American Turpentine Farmers 
Association Co-operative 


WALL BOARD 

American Plywood Corp. 
Carey Co., Philip, The 
Douglas Fir Plywood Assn. 
Flintkote Co., The 
Johns-Manville 

Marsh Wall Products, Inc. 
Pacific Mutual Door Co. 
United States Gypsum Co. 
United States Plywood Corp. 
Wood Conversion Co. 


WALL PANELS 


American alg ey Corp. 
Flintkote Co., Th 

Marsh Wall Protects. Ine. 
Underwood Veneer Co. 
Upson Company, The 


WATERPROOF COATING 
Flintkote Co., The 
Ranetite Manufacturing Co. 
WOOD GUTTERS 


Long Fir Gutter Co. 
Weyerhaeuser Sales Co. 


TRACTORS 
Frick Company 
Evans, O. C. 


TRIMMERS 

Corley Manufacturing Co. 

Frick Company 

Gordon Hollow Blast Grate 
Company 


VENEER DRYING 
MACHINERY 


Moore Dry Kiln Co. 


WAGONS—Log 
Lindsey Wagon Co. 


WELDING WIRE, WIRE 
ROPE, * eens AND 
SLING 

proces i Steel & Wire Co. 
Columbia Steel Co. 
Continental Steel Corp. 





















s 





ACCOUNTANTS 

Nelson & Co., Gilbert 
APPRAISERS AND TIMBER 
ESTIMATORS 


Drolet, Geo. Corp. 
Industrial Appraisal Co. 


Moore Dry Kiln Co. 
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MISCELLANEOUS SUPPLIES AND SERVICES 


COLLECTION SERVICE 
Lumbermen’s Credit 

Assn., Inc. 
FINANCIAL 
Douglas-Guardian Warehouse 


McAlpin 
Morrison 
Seelbach 


Lumbermen’s Credit Associa- 


Lemieux Bros., Inc. tion, Inc. LUMBER RULES 
Sewall, James W. 3 7 
Spain & Co., H. M. HOTELS Sat 2 <e. 

cs OFFICE SUPPLIES 
BOOKS (Lumber and Log) fanttnental 


Metropole 


HOUSE PLAN SERVICE 
Lumbermen’'s Plan Service 


Frank R. TIVES 


Buck & Co., Frank R. 


Chapman & Co., A. D. 


Cuprinol, Inc. 

DuPont de Nemours Co., Inc. 
E. I. 

Parker & Sons Co., Ira 

Protection Products Mfg. Co. 


Clarke. C. V. 
TIMBER LANDS 
Knapp, Fred C. 
SAP STAIN PREVENTA- 


Timber Products, 


Fence Posts 


Chapman & Co., A. D. 
DuPont de Nemours Co., 


Buck & Co., Frank R. Beart tmorated Ine.. E. I. American Lumber & Treat- 
ner's Lumber & Log Gothan PRESERVATIVES—WOOD Monsanto Chemical Co. ing Co. 
Book Kenmore Crosby Lbr. & Mfg. 
E REVENTATIVE pcm toa = Lumber & Treat- TERMITE Fordyce-Crossett Sales Co, 
CHECK PREVENT: rES enn : wees Frost L ber | ri \ 
Bruce Co., E. L. . Bruce Co., E. L. EXTERMINATORS fear bard — es, Ine 


Bruce Co., E. L. 


Republic Creosoting 


See preceding pages for additional listings 


TIMBER ESTIMATES 


TREATED PRODUCTS— 
Railroad Ties, Poles, Piling, 

























The SHIMER EASED EDGE HEAD 







has proven superior, 
as the 6-Bit Head of 
this type can readily 
be used in most 
Matchers. The Bits 
are clearance pro- 
tected and readily ad- 
justed to the normal 
range of thickness of 
eased edge stock. The 
Head may also be fitted for matching, plain joint- 
ing, siding or shiplap. 

Let us mail you particulars about the Shimer 
Eased Edge Heads. We will also send you a copy 
of the Shimer Pattern Book and Catalog. 


Write today. 


SAMUEL J. SHIMER2&SONS.INC. 


Mianufacturers of 
MILTON The Shimer Cutter Heads PENNA. 






SAWMILL MACHINERY 


A WORLD-FAMOUS 


— 






THA 


Distinguished visitors 
have, by their patronage, 
made The Blackstone one 
of the World's most fa- 
mous hotels. Here, beauti- 
ful appointments, quiet 
luxury, perfect service, 
excellent cuisine, and 
sparkling entertainment 
in the brilliant Mayfair 
Room—combine to satisfy 


ae a notable clientele. 


A. S. KIRKEBY, Managing Director 


The Blackstone 


South Michigan Ave. 
CHICAGO 








Put a C5iling on Costs, Too! 


Now that a ceiling has been put on your selling price 
there is but one road left to secure an increase in profits. 
That road calls for lower production costs. 


Many are finding the answer in the addition of one or 
more good circular saw mills. The kind that gives you high 
production of accurate lumber at low cost. The kind Corley 
builds. Here may be your answer, too. 


For Full Information Write to 


CORLEY MANUFACTURING CO. 


CHATTANOOGA, TENN. 
Portland, Ore. -- Little Rock, Ark. -- Natchez, Miss. 
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Aduertisers’ Index 





Abesto Mfg. Co.. 
\merican Logging Tool Co. 


American Plywood Corp. . 


\naconda Copper Mining Co. . 
Angelina County Lbr. Co... 
\ngelina Hardwood Co. . 
\reher-Daniels-Midland Co. . 


Biddle Company, The 

Bissell Lumber Co. . Aiavaustabtest 
Zonifas Lumber Co., Wm..... 
Booth-Kelly Lumber Co., The 
Bradley Lbr. Co. of Arkansas. . 
suck, & Co., Frank R. 
Burton-Swartz Cypress Co. 


‘adillac-Soo Lumber Co 

‘albar Paint & Varnish Co 

‘elotex Corporation, The... 

‘hapman & Dewey Lbr. Co 

as Lbr. Co., C. M 
larice. 4. Fe cnn 

‘onnor > umber & Land Cx S... 
‘opeland Lumber Co. 

‘orinth Machinery Co 

‘orley Mfg. Company. . 
‘ve-O-Tox Chemical Products 
Company. 

Crosby Lumber & Mfe. Co 


Disston & Sons, Inc., Henry 
Douglas Fir Plywood Assn 
Dowling & Camp, Inc... 


ivans, O. C A 
Exchange Sawmills Sates Cc oO. 


Fordyce-Crossett Sales Co. .. 


Frost Lumber Industries, Inc. . 


(ioodman Lumber Company... 


Crome @ GOW... cc cc cs 
Griffith Stave Co., Geo. C. 
Griswold Lumber Company. 


Hines Lumber Co., Edward. 
Hlolland Lumber Co., E. M 
Holt Hardwood Co. ... 
Hotel Blackstone. . . 

Hotel Kenmore. 

Hotel Lincoln. 


Huther Brothers Saw Mie Co. 


Industrial Appraisal Co. . 
Industrial Lumber Co., Inc... . 


Johnson Lumber Corp., C. D.. 


Kent Machine Company...... 
Kerry & Hanson Flooring Co. . 


\\imberly-Clark C orp. : 
Kinzua Pine Mills C ompany. 
Knapp, Fred C. ne 
Kurth Lumber Mfg. C oO. 


Lake Superior Lumber Corp... 


Lemieux Brothers., Inc....... 
Lightsey Brothers. ....... 
Long Lake Lumber Co. .. 
Louisville Cement Co....... 


Lumbermens Mutual Casualty 


Co. 


Lumberman’s Plan Service . oi fet 


Luthi & Co., F.C..... 
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68 
68 
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Directory of Products Advertised will be found on preceding pages. 


Malta Mfg. Company... oe ae 
Marathon Paper Mills Co..... 6 
Meadow River Lumber Co.... 52 
Michigan-California Lbr. Co... 40 
Michigan Dimension Co... .. . 60 
Michigan Pole & Tie Co....... 6 
Miller & Company, Inc 55 
Moisture Register Company . 47 


Oconto Co. an ae ae 
Oregon- American L br. C orp... 58 
Ozan Lumber Company....... 4 
Pacific National Lumber Co... 40 
Parker & Sons Co., Ira........ 39 
Pine Plume Lumber Co....... 42 
Polson Lbr. & Shingle Mills. 51 
Ponderosa Pine Woodwork.... 69 
Pope & Talbot, Inc........... 5 
Quincy Lumber Company..... 55 


Rainy Lake Lumber Co., Ltd.. 44 


Ranetite Mfg. Company . ne a 
Red River Lumber Co., The... 10 
Republic Creosoting Co. . . 61 
Reynolds & Manley Lbr. Co... 39 
Rib Lake Lumber Company... 6 
Robbins Flooring Company.... 6 
Roddis Lbr. & Veneer Co...... 6 
Rosboro Lumber Company.... 43 
Sallis Lumber Company....... 56 
Schuette Co., Wm............ @ 
Shepherd Bros. Co............ 42 
Shepherd Lumber C or poration . 42 
Shevlin Pine Sales Company... 47 
Shimer & Sons, Inc., Samuel J.. 66 


Smith Lumber Co., Ralph L... 50 


Spokane Pine Products Co..... 38 
Stephenson Co., F...........+ 
Sullivan Lumber Company.... 60 
Texas Oak Flooring Co........ 44 
Thunder Lake Lumber Co..... 6 
Thurston-Flavelle, Ltd........ 47 
Timber Engineering Co., Inc... 48 
Tremont Lumber Company.... 51 
Trout Creek Lumber Co...... 44 
Underwood Veneer Co........ 6 
Upson Company, The..... ‘ 14 
Urania Lumber Company... .. 47 
U. S. Steel Corporation....... 33 
DD. B.. PRONE. BIO.. ..k co cesnss SBS 
Von Platen-Fox Co........... 6 


Webster Lumber Co., H. E.... 60 
White River Lumber Co...... 40 
Wier Long Leaf Lumber Co.... 56 
Winton Lumber Sales Co...... 39 
Wisconsin Land & Lbr. Co... .6-52 
Wisconsin-Michigan Page..... 6 


Wrape Stave Co., Inc., W. R. 42 


Yawkey-Alexander Lbr. Co.... 6 
Yawkey-Bissell Lumber Co.... 6 
Yosemite Sugar Pine Lbr. Co... 51 
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Why Fir Plywood is getting 
more “stuck-up” every day! 


@ Douglas Fir is one of the strongest structural woods 
known. But the adhesive used in any panel of Douglas 
Fir Plywood must, after setting, be stronger than the 
wood itself! There’s no guessing about whether it is. 
The machine illustrated below reveals the exact strength 
of any bond in a jiffy—tells if it measures up to the 
high industry standards established in cooperation with 
the National Bureau of Standards. 


Past research on adhesives has resulted in Douglas Fir 


TO HELP SPEED 
VICTORY 
the Douglas Fir 
Plywood Industry 
is devoting its en- 
tire capacity to 
war production. 


We know this pro- 


gram has your 
approval. 


YF erence AT cereeernmemmesnmeccmmmmmmmnenennesen, © “ 
: aR 


REMEMBER — there is a grade or 
type of Douglas Fir Plywood made for 
every purpose. Every genuine panel 
bears one of these ‘grade trade-marks’’: 


PLYWALL—wallboard grade 
EXT-DFPA— waterproof exterior type 
PLYSCORD — utility sheathing grade 
PLYPANEL—cobinet grade 
PLYFORM—concrete form grade 


Plywood’s constant improvement. 
And you can expect this engi- 
neered lumber to be even more 
“stuck-up” in the future. For in 
the Association’s expanded new 
laboratory, an intensified research 
program on Douglas Fir Ply- 
wood’s manufacture, performance 
and uses is now in full swing. 
W hen Douglas Fir Plywood a gain 
becomes generally available, it 
wil serve you better and in more 
ways than ever before. Douglas 
Tir Plywood Assn., Tacoma, Wn. 
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- DOUGLAS FIR. 


‘PLYWOOD 
Real Lumber 


MADE LARGER, LIGHTER 
SPLIT- PROOF 

STRONGER | 

Sl 








“A PRODUCT OF AMERICA’S ETERNALLY REPLENISHING FORESTS” 




















June 27, 1942 


Logs of Ponderosa Pine 
on their way to 
Anaconda Mills 






They're Plentiful for 
the Dealer Who GOES 
After ‘em 


) ae, NOW! 
THESE PRODUCTS HELP YOU LAND SALES 


N ONER Aggressive dealers won't sit idly by when their 























communities are so full of homes just waiting to 


), ul of homes just waiting to . 7 
NEW LOT seqesss  mygmtsck Thess utes ue sve | These Anaconda Logs Yield Good Lumber | — 
wood products like New Londoner Hollow-Core 


’ 
Flush Doors, Wallwood, 3 ply-panels and Amer- for Uncle Sam q War Needs 


W ican Flush Cupboard Doors you can tackle every 
3-PLY PANEL — “ a ts _ More and more lumber is needed for uses of war. Lumber 
tobber - pr ss denet. Yet eenien tapes production is a MUST in war work. The Anaconda organ- 
AMERICAN FLUSH enthusiastic about going after profitable remodel- ization is on the job for the duration. On the production 
CUPBOARD DOORS ing business in your territory. We have an line, backing up the battle line. 
interesting story for you. Action now means 
more business. 


i 


This Anaconda lumber, cut from selected Ponderosa Pine 
timber is fine-textured, sound, straight, strong. Properly 
seasoned, carefully manufactured, accurately graded, it 
will make good for Uncle Sam in every wor use. 


AMERICAN PLYWOOD vente Wate Patt 


Comoralon. J NACONDA COPPER MINING 
NEW LONDON, WISCONSIN li aaletethcohlletiatiahies 


ERD MONTANA. 











anal VRP SLL Jie “3 : 


o* 


_ TARGET FOR TONIGHT 
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Maybe they won’t actually come and drop a bomb on your business, but 
the Axis war lords have their eye on it, just the same. They want to wipe 
it out as a competitive force—or take it over lock, stock, and barrel. Here 
is a threat that you can reply to now, today, and in no uncertain terms— 
by buying War Bonds to the very limit of your powers, that our armed 
forces may have the guns, tanks, and planes they need to crush the Axis 
once and for all. 


THE GOAL: 10% OF EVERYONE’S INCOME IN WAR BONDS 


Every American wants the chance to help win this war. When you install 
the Pay-Roll War Savings Plan (approved by organized labor), you give 
a your employees that chance. For details of the plan, which provides for 
the systematic purchase of War Bonds by voluntary pay-roll allotments, 
write: Treasury Department, Section S, 709 12th St. NW., Washington, D.C. 


Buy War Savings Bonds 




















THIS MARKET 
IS WAITING FOR 
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AR housing and remodeling can be a big market for you if you 

handle the materials that make the business easy to get. Stock doors, 
windows and woodwork of Ponderosa Pine are “naturals” for this 
market. They speed the job of construction— 
a big ‘“‘must” today. They provide the quality 
that war housing must have. They are low in 
cost—readily available. In our new thirty-two 
page book, “The New Open House,” we give 
you page after page of practical, usable sug- 
gestions for selling in this market. Here are 
some of them: 
@ War housing demands the best possible use of 
space. In the photograph at the right, attractive 
doors of Ponderosa Pine open into indispensable 
hall closets which provide plenty of room for stor- 
age. The mirrored door makes the hall doubly use- 


ful, while the 15-light Ponderosa Pine door admits 
an abundance of light. 





‘ving critical metals is of major importance—and 
Ponderosa Pine kitchen cabinets use a very 
num of metal! Note, too, the attractive door, 
its four generous lights of glass. 


A MINE OF PROFIT-BUILDING IDEAS 


Here’s proved aid for you in getting defense 
housing business—as well as in making profit- 
able sales for modernization. This NEW edition 
of Open House is in tune with the times—fitted 
to your present needs in selling. One copy free 
—ten cents each in quantity for distribution to 
your customers. Send for your supply now. 
Ponderosa Pine Woodwork, Dept. XAL-6, 111 
West Washington Street, Chicago, Illinois. 


® Defense houses need plenty of light and air—which 
means plenty of Ponderosa Pine windows. Windows 
such as these also make small rooms look larger— 


increase the effect of spaciousness. WwW oO oO D WwW oO R K 





ek with Brixment mortar. colored with Set both brick aside for a couple of weeks. You'll find 
r color. Then butter another brick with mortar that the sample made with Brixment mortar retains its full, rich 
ment. and the same mortar color. color (right), while the other turns dull or pale. 


BRIXMENT Does Not 


Fade Mortar Colors! 


he permanence of the mortar color in the joint from penetrating the mortar joint and leaching 
depends not only upon the pigment selected but out the pigments. 

ilso upon the mortar materials. Too frequently a Brixment is therefore recommended by manu- 
good job of brickwork is spoiled by the use of a facturers of both mortar colors and face brick, 
mortar that fades the color or that leaves a white for use with their products. 


scum of efflorescence on the mortar joint. 


Brixment helps prevent this condition. For Brix- 
ment is practically free from the aggressive 
chemical compounds or soluble salts so frequently 


the cause of fading and of efflorescence. 


The waterproofing material combined with Brix- 
ment during manufacture is a further protection 


to the color because it helps prevent moisture 


BRIXMENT | 


For Mortar and Stucco 


yi . . , , » . 
Loui ville Cement Company, Ine orporated, Louisville, Kentucky. Cement Manufacturers for Over a Century. 








